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400,000 AGENTS SELL 
INSURANCE LINES IN 
REPUBLIC OF GERMANY 


German Business Abroad As Large 
As Foreign Company Business 
In Germany 


EXPORT VOLUME IS GROWING 


Lecture By Dr. Schmitt, General 
Manager Of Allianz-Stuttgarter, 
Principal Company 


In a lecture delivered before German 
Government representatives, members of 
both houses and commercial organiza- 
tions, Dr. Schmitt, general manager of 
the Allianz-Stuttgarter, Germany’s larg- 
est insurance company, spoke on the sub- 
ject of the foreign business of the Ger- 
man companies. 

Before the World War, German com- 
panies had a premium income from for- 
eign business of about half a_ billion 
marks, whereas foreign companies work- 
ing in Germany had a premium income 
of only about one hundred and twenty 
to one hundred and fifty million marks. 
(A mark is twenty-five cents.) 

In 1924 the proportions were just about 
reversed on account of the inflation and 
the consequential preference for foreign 
companies’ security in Germany. At 
present the business of German compa- 
nies abroad and the business written by 
foreign companies in Germany are. about 
balanced. 

Strong National Feeling 

Dr. Schmitt expects a further improve- 
ment of these proportions and thinks 
that in a not too distant future the pro- 
Portions might become even more favor- 
able than before the war. The chief ob- 











stacle is still the strongly revived na- 
tionalism in many countries, which 
makes itself felt in government regula- 


tions regarding deposits, taxes and other 
supervision matters. It has therefore be- 
Come necessary to establish subsidiary 
comp:nies in many countries, where be- 
fore ‘ne war the German companies had 
been working under their own names. 
he levelopment of these subsidiaries 
has s\ far been very favorable in most 
Cases ee 
On the other hand, in countries where 
the German companies see fit to work 
under their own names, they have the 
decided advantage of not having the po- 
litical prejudices of the population 
aainst themselves. This is specially 
the case with the branch offices in South 
frica and in India, where a decided ad- 
Vantage over the British companies for 
this rcason is held. 

t. Schmitt also touched the impor- 
fance of insurance as a profession and 
Stated that there are at present 40,000 
‘Mice employes, 30,000 field men and 
‘bout 400,000 agents engaged in the in- 
surance business in Germany. In com- 

(Continued on Page 46) 




















PHOENIX 


Assurance Company, Ltd. 
of London 


' 150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 
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Surplus Lines and Brokerage . 
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E. G. McWilliam Ben Hyde 
McWilliam & Hyde, General Agents 

Murray-Hill Building, 285 Madison Avenue, Phone: 
CALedonia 3720. Advantageously located for quick 
contact and immediate service. They are skilled under- 
writers, and know life insurance from A to Z. Perfectly 
equipped brokerage department. No case too large, none 
too small. Know them —try them—and you will stay 
with them. 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 











The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Founded 1847 
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METROPOLITAN WILL PASS 
THREE BILLIONS ASSETS 
THIS YEAR, SAYS FISKE 


President’s Annual Address To 
Managers At Convention 
In New York 


IT LEADS ALL IN FINANCE 


Monthly Premium Growth And 
Low Cost Of Policies 
Pleases President 








Seventy-six years old, full of pep and 
vigor, Haley Fiske rose at the annual 
convention of the Metropolitan Life’s 
managers and on Thursday 
morning of last week and gave his an- 
nual analysis and interpretation of the 
tremendous totals. 


assistants 


He received one of 
the most affectionate and spontaneous 
enthusiastic greetings that has ever been 
accorded him and for years he has been 
a field force hero. It seemed for a time 
as if the ovation was going to last all 
morning, but finally the clamoring was 
hushed until the veteran president could 
speak. i 
Stunned by Figures 

The first financial figures he read were 
the assets of the company, practically 
$2,700,000,000. 

The Metropolitan managers are so fa- 
miliar with ciant totals that it is pretty 
hard for a‘ big figure to give them a 
thrill nowadays. The assets figure was 
received with silence. Pretending to 
look disgusted Mr. Fiske turned about 
and sat down in his chair. He stayed 
there for a few moments and returning 
to the front of the platform exclaimed: 

“What in blazes is the matter with 
you? Can no total, no matter how gi- 
gantic, arouse you?” 

A moment later he declared that there 
no longer was any doubt that the Met- 
ropolitan Life was the greatest financial 
institution in the world. A year ago 
a couple of British banks were giving 
the company a run on the asset item, 
but the Metropolitan Life has outdis- 
tanced the Midland Bank, its nearest 
rival, by $270.000,000. 

Sometime during 1929 the company’s 
assets will pass three billions. They are 
increasing at the rate of almost a bil- 
lion every three years. 

The Year’s Production 


Taking up the production for the year 
1928 when the company issued, revived 
and increased more than three and a 
quarter billions Mr. Fiske compared the 
record with the writings of all other 
companies. : 

The Ordinary production was $1.344,- 
000,000. That is more than 11% of the 
total writings of all the companies. 

The Industrial production was $1,380,- 
000,000. That is more than 30% of what 
was written by all companies. 

The group production was more than 
$535,000,000. 

Mr. Fiske asked’ James E. Kavanagh 

(Continued on Page 4) 
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. . THE HARDEST JOB IS TO FIND AN EASY ONE .. . 








“The Thicker The Hay 
_ The Easier Mowed” 


Tuus spoke Alaric, the 
Gothic conqueror of the fourth 


century. . . History repeats 
itself. . . Today Alaric as 


a life underwriter would say 
the same thing------in knowing 
that New York State pays an 
income tax equal to 37% of 
what all the remainder of the 
United States pays, including 
its dependencies. . . ‘ 


—Organized Service— 


THE KEANE - PATTERSON AGENCY 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY Telephone Chickering 2384 
































225 BROADWAY, NEW YORK CITY Telephone Barclay 3670 
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Gcker Reviews Metropolitan Life’s 


Finances 





Metropolitan Yields 
In Financial Division 


INVESTMENT AND LOAN DATA 





1928 Bond and Mortgage Investments in 
City Loans Nearly $200,000,000; at 
Average Rate of 5.621% 





The Metropolitan Life in 1998 invested 
in city loan bonds and mortgages $192,- 
504,980, at an average rate of 5.621%. 

This was distributed throughout forty- 
four of the United States and Canada on 

284 apartments: .6.2.3% $47,398,788.00 
16,392 dwellings 69,357,116.67 
accommodating 22,753 families and the 
remaining on 

299 business properties... 75,839,085.00 


Total loans 17,075...Total $192,594,989.67 
This investment for the year naturally 
does not increase by such amount the 
total holdings in such investments be- 
cause of repayments made during the 
year. The actual increase was $108,181,- 
508, so that at the end of the year the 
total investment secured by mortgage on 
city properties amounted to $1,019,- 
052,552, at an average rate of interest 
of 5.679%. In 1927 this average rate of 
interest was 5.732%. 

During 1928 the Metropolitan made 
and renewed 4,233 farm mortgages 
amounting to $29,713,077, at an average 
rate of interest of 5.114%.’ At the end 
of the year on properties located in 
twenty-seven states, its farm mortgages, 
25,472 in number, were for the total 
amount of $195,438,346, at an average rate 
of interest of 5.263%. 

No limitations have been imposed upon 
any of our farm loan correspondents as 
to the amount of money they could loan. 
The selection is made solely on the basis 
of quality. We are taking care of the 
demand. 

Investments in bonds and stocks for 
the year were as follows: 


Governments and Municipalities.......... 


Steam R. R. Corporations (Bonds) 
Steam R. R. Corporations (Stocks) 


Totalioe ate cr eowesewe tate a ke laced Sou caos wees $202,190,589.13 
A VERE BER eIO ME iors cate Re a Hee Sina DaN mga Okee wana aaeuReed 4.71% 
This does not include short term in- 
vestments of upwards of $1,500,000 made 
and paid off during the year. 
Bae it bomiil SOPCEMM NORE 5.055 ais os os se chase scee eee $187,079,220.38 @ 4.69% 
Total in stocks for the ee eh hick. Ole puuea onary 15,111,368.75 @ 4.93% 
Bonds and Stocks Holdings 
_ At the end of the year the company’s 
eens in these securities were as fol- 
BOWS: . 
Bonds of Governments and Municipalities.............0.0c0ceeeeee ees $186,603,951.42 
Bonds of Steam R. R. Corporations.............ccceccsceseceueeeeees 606,931,898.45 
coms of Traction, Light and Power Corporations..............2.005 198,943,903.04 
“pang of Telephone and Telegraph Corporations..............0ee00% 43,378,226.56 
onds of Unclassified Miscellaneous Corporations............eeeeeee: 54,252,829.87 
Toth pistenaau tip ets a Uaan teed had <KAdsohs ORL, oak dnabad kade'd $1,090,110.809.34 
Stocks Of Benga: Mis Te CermOMb ix os cosia sv cans uss coloh cuaraticns $ 3,535,726.63 
Stocks of Traction, Light and Power Corporations..............s00s05 6.237.406 80 
Stocks of Unclassified Miscellaneous COLPOTANGOS coo. aa oti aa's caine 7,827,302.75 
TORR siseiees Micastv spc anid diwacos eae ce $ 17,600,436.18 
Averave yield, all stocks and bonds 


81 107,711,245.52) 491%, which is com- 
red with 4.97% at the end of 1927. 
Canada Data 


ae Pond investments in Canada at 
of t J 
Government. Uc year were as follows: 


Provinces and 
vom Railroads <2..5%3... 
er Corporate Bonds... .. 


63,162,171.65 
5,356,886.66 







seeees 7,405,000.00 
tal Estate Mortgage Bonds..... 13,012,500.00 
T RPGR TEs Oa POR 
Bes. .se aserpaereted? $139,499,888.31 





—— 
punneneasseeeseee 
——e 


———e 





ion an increase over 1927 of $15,- 


Traction, Light and Power Corporations (Bonds) 
Tracton, Light and Power Corporations (Stocks)........... 
Telephone and Telegraph Corporations (Bonds) 
Unclassified Miscellaneous Corporations (Bonds) 
Unclassified Miscellaneous Corporations (Stocks)............ 


v 


Securities on deposit in Canada at the 
end of the year amounted to $131,140,- 
704.94, an increase over 1927 of $13,670,- 
490.60. 

Total Canadian investments, not in- 
cluding Policy Loans and Premium 
Notes to Dec. 31, 1928, follow: 

OAR oats ctARie cits Sates wwe $134,792,686.56 


TROMD ONMNO cos Da icanldsidc meeeas 1,875,039.87 
MEOVUBERES FS iv cho odds vena 20,275,019.00 
Feead ata recagw ess eet $156,942,745.43 


This was an increase over 1927 of $15,- 
819,431.02 or 11.2%. 


Policy Loans 


Policy loan transactions amounted to 
$123.70) ond inereased during the year, 
$34,109.744. making the total on Decem- 
ber 31, 1928, $215,303,730. This is an in- 
crease during the year of 18.82%. and if 
policy liens and notes are included. the 
total at the end of the year was $221,- 
576.387. being an increase in this com- 
hined item over the vear hefore of 
$35 657,508. or an increase of 19.18%. 

The comnanv’s gain in assets was at 
the rate of 12.85%. 


F. H. Ecker’s Analysis 
Of Economic Situation 


1929 GETS AWAY TO GOOD START 





Prosperity Sure For Many Months Yet; 
Discusses High Market Values 
And Other Points 





Frederick H. Ecker’s clear-cut diagno- 
sis of the financial situation, always one 
of the high spots at the Metropolitan 
Life’s convention, was listened to with 
more than customary interest at the man- 
agers’ meeting last week because of the 
remarkable situation in the stock market 
and the natural curiosity of the ficld 
force to know what, one of the country’s 
great financial experts thinks of the fu- 
ture. Mr. Ecker looks for prosperity to 
continue for some time yet. In fact, he 
would not be surprised if the pendulum 
didn’t swing the other way for a year 
yet. 

Here are the important extracts from 





Income for 305 business days in 1928 (excluding Sundays and holidays) was: 


Total 


Disbursements for payments to Policyholders 


For other expenses 


Total 


Daily 
Total. Average. 
HA Cee eae $605,370.202 $1,985.000 
Speen ced ore od 127,592,666 418,000 
deen set tak $732,962.868 $2,403,000 
Posty Baas $283,397,771 $ 929.000 
Bees lea wins 160,586,050 527,000 
ee NE Pe $443,983,821 $1,456,000 


: Disbursements 
Disbursements for payments to policyholders and other expenses to income: 


60.6%. 


Excess of Income over disbursements.... 


Investments matured and repaid 


Investments made 


Executive Officers 
The company now has seventy-seven 











RIS te $20,918,522.74 @ 4.56 % 


91,953.941.97 @ 4.615% 
1.853.094.69 @ 4.66 % 
47,484,843.69 @ 4.76 % 
5.654.971.31 @ 4.96 % 
8.801.797.95 @ 4.70 % 
17.920,114.03 @ 5.02°% 
7,603,302.75 @ 4.98 % 








officers: sixty-six at the home office and 
eleven in branch head offices. 

The total number of employes in all 
offices, including officers, is 13,667, which 
is an increase for the year of 4.21%. 

As bearing upon the increase of com- 
pany transactions, the number of checks 
drawn at the home office during 1928 was 
2,513,347 and adding the Pacific Coast 
and Canadian head offices, a total of 2,- 
953,117 being an increase over the pre- 
vious year of 513,287. 


Amount available for investment from all sources.... 


eee ewes 


eet $28,979,047 $ 947.000 
i vee 270,705,395 887,500 

559.684.442 1,834.500 
IS 560,861,022 1,839,000 
spakea dacs 1,176,580 | 4,500 








his observations of the economic situa- 
tion: 

“During the year 1928 business big and 
little enjoyed great prosperity, and the 
national income was greater than ever 
before. 

“There is one aspect of this situation 
to which I would call your attention as 
suggesting that it may very well be that 
the life insurance business has not par- 
ticipated to the full in that prosperity. 
The important industries throughout the 
country have made very satisfactory re- 
ports both of: production and earnings. 
The advantages of corporate form of do- 
ing business have come to be recognized. 
It is only through the combined contri- 
butions of the many in single holdiags 
that financial ability is provided to carry 
on sttccessfully the undertakings that 
have made this country the envy of the 
world. 

Corporate Sense of Responsibility 

“It is now seen that big business in 
corporate form is more easily regulated 
than would be similar enterprises of the 
same magnitude conducted by an indi- 
vidual. Those responsible for the man- 
agement of the important corporations 
are men of outstanding probity and this 
is only emphasized by the criticism that 
is heard when any single instance of 
unfaithfulness transpires. Great progress 
has been made'‘in recent years in im- 
proving industrial relations. This com- 
pany has made no unimportant contri- 
bution in that regard. One no longer se 
commonly hears it said that a corpora- 
tion has no soul. 

“Among all the striking activities of 
the year the most spectacular has been 
the trading in corporate shares on the 
New York Stock Exchange. In a sense 


this may be a menace in the present 
situation and one that could most readily 
lead to a disturbance in existing eco- 
nomic conditions. 

“You men are a good cross section of 


American prosperity. You do or should 
have sound views on what to do with 
money after you make it. Of course, 
you follow the advice you give to others 
and first insure your lives. Then you 
keep some ready money in the bank 
against an emergency. Then put the 
rest of your savings in safe investments. 
No doubt some of you are in the mar- 
ket. It would be passing strange if you 
weren't, as everybody seems to be, both 
men and women, and the less they know 
about it the more they are in it. 
The Stock Exchange 


“Transactions on the Stock Exchange 
were never so great in volume. The 
dealings have actually run to millions of 
shares more per day than ever before, 
and the business has been so profitable 
to the broker that seats on the Exchange 
have been selling for what even in these 
days is regarded as a fortune. Since 
you are capitalists, you understand that 
if all investments were cash transactions, 
dealings on the stock market would be 
very much curtailed and there wouldn’t 
be much speculation. One might buy a 
speculative security, but if it is fully paid 
for and there is a serious shrinkage in 
the market value, the purchaser hasn’t 
necessarily lost his entire investment. 
Gambling is buving on so small a mar- 
gin that a sudden drop will result in a 
total loss. The thinner the margin the 
greater the risk. The impressive total 
of brokers’ loans, far in excess of any- 
thing in the past, is an indication of the 
extent to which securities are being 
bought on margin. Prudent bankers use 
their influence to keep this within 
bounds. Loans on Stock Exchange col- 
lateral are made by the banks conserva- 
tively. The so-called speculative issues 
are taken in loans at far below their 
market quotations so that even a con- 
siderable drop would not seriously impair 
the collateral security. 

Would Nat Be Affected By Drastic 

Liquidations 

“The curtailment of over speculation 
would result in the reduction of the vol- 
ume of brokers’ loans and would be very 
desirable, and might avoid the inevitable 
liquidation to which constantly rising 
prices are tending. Such reduction 
could be brought about if the investing 
public were forced more to cash trans- 
actions or, of course, to increasing the 
margin of cash put up on part payment 
purchases. The sort of economic dis- 
turbance which would be occasioned by 
a drastic liquidation of the stock market 
wouldn’t seriously affect the investments 
of the Metropolitan. I am not speaking 
at all in that sense. Even the high rate 
paid by speculators in bidding for money 
doesn’t affect us disadvantageously. High 
rates for such capital result in our class 
of securities selling at a lower price and 
furnishes us with better investment op- 
portunity. 

“In the present day movement stocks 
are enjoving public favor. Investments 
in equities are regarded as leading to 
more profit than the interest paid on ob- 
ligations or bonds which have heretofore 
been preferred for their greater security. 
Preference is now to be partners or stock- 
holders in an enterprise at less interest 
returns than to be bondholders. The 
shares of the best rated institutions are 
selling on a two or three per cent basis 
in’ the expectation of richer future re- 
turns through the capitalizing of earn- 
ings in the business, and, to be sure, the 
experience of the last few yéars entirely 
justifies this position. It is characteris- 
tic of the American people, however, to 
do nothing by halves but to go to ex- 
tremes, and it may be that the pendulum 
swing in this cycle is reaching the. end 
of its travel. 

High Price Factors 

“There are several factors that account 
for the high prices prevailing and the 
wild fluctuations in some of the stocks 
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dealt in on the Exchange. The outstand- 
ing factor, however, is without question 
the existing prosperity, the large amount 
of money seeking investment, and in the 
hands of the public with which to play. 

“Recently, in the course of a conversa- 
tion with the editor of one of our metro- 
politan dailies, I casually remarked that 
the income from all sources in this coun- 
try was upwards of ninety to a hundred 
billions of dollars, and while there was 
much extravagance and indulgence in 
luxuries encouraged by instalment buy- 
ing and what not, there probably re- 
mained of this income in the neighbor- 
hood of 15% which went back into varied 
kinds of investment holdings which be- 
came a sort of back-log of support to 
our security markets. It was a casual 
remark, but it seemed to impress my 
friend to such an extent that he there- 
after quoted me in one form or another 
in editorials which appeared in news- 
papers throughout the country. It re- 
sulted in some increase in my corre- 
spondence and caused further thought on 
my part, leading me to have checked up 
these figures to see how nearly right I 
had been in making the comment. I 
asked our economist, Dr. Berridge, to see 
how these figures might be supported 
by available data, on which he reported: 

“In response to your recent request, I 
have scrutinized with some care the 
available. data on national income. I be- 
lieve it is safe to estimate the 1928 in- 
come of the population at about ninety- 
one billion dollars—according to the con- 
ceptions and definitions of “income” used 
by the National Bureau of Economic Re- 
search. In a nutshell, the National Bu- 
reau’s figures may be defined as follows: 

‘The excess of cash receipts over business 
expenses, plus the money value of income 
received in the form of commodities. It is 
estimated by summating (1) wages, salaries 
and pensions, (2) profits withdrawn from 
business, (3) dividends, interest and rent 
received by individuals, (4) the rental value 
of homes occupied by their owners, (5) in- 
terest upon the sums invested in household 

furnishings, clothing, and the like, and (6) 

the value of commodities which families 

produce for their own consumption.’ 

“In all probability the proportion of 
national income assignable to wages and 
salaries is for 1928 not far from fifty- 
four billion dollars, or 59% of the total.’ 

One Year’s Income Insured 

“You see, he estimates the 1928 income 
of the population from all sources at 
about ninety-one billions of dollars. Now 
please consider this in relation to the 
total amount of insurance in force. It 
has been reported by the Association of 
Life Insurance Presidents that the out- 
standing insurance of the American life 
companies is about ninety-five billions of 
dollars, and that includes Canada. If the 
Canadian business is omitted, the total 
amount of insurance outstanding prob- 
ably only equals the sum that is esti- 
mated to be the total income for the 
year, from all sources, of our people. 
To be sure, the income and the insur- 
ance carried cannot be identified as to 
the individual, but the aggregate is there. 
Aren’t the figures rather startling, and 
doesn’t it suggest one aspect in which 
it appears that the insurance companies 
did not last year fully participate in the 
prosperity of the nation? The Metro- 
politan figures are right in step with 
the totals. We insure between one-fifth 
and one-sixth of all the people, and we 
have sixteen or seventeen billions of in- 
surance in force, and may it not be rea- 
sonable therefore to assume that Metro- 
politan representatives have contacts 
with one-sixth of the income derived 
from all sources, and that it must also 
be true in a very large measure that the 
policyholder members of this company 
have on the average insurance for only 
about one year’s income, which is wholly 
inadequate protection, In the Ordinary 
Department we have been writing for 
some time past about $3,600 per month 
per man. This year it is somewhat 
higher, but if every policyholder of the 
Metropolitan carried insurance for only 
twice the income enjoyed in 1928, we 
would have thirty-three or thirty-four 
billions in force. 


“It is rather striking that in these two 


ways the company has become better 
known, first, its welfare work, and sec- 
ond through the Group Department, than 
by all our activity in soliciting old line 
ordinary and industrial insurance. It 
does seem as if some day our agents 
will really realize their opportunities and 
go after the business that is only wait- 
ing to be called for. 


Good Start in 1929 


“The year 1929 has had a good start. 
It began with substantially better condi- 
tions than existed a year ago. The 
economists and other forecasters are 
hesitating about making predictions for 
a whole year ahead. I notice that there 
is no dissent, from predictions that the 
present conditions and scale of progress 
will continue for six months. It isn’t 
said that the same conditions will not 
obtain through the year, but most fore- 
casters are not willing to predict beyond 
the six months period. These opinions 
are predicated, of course, on conditions 
in the important and what might be 
termed the basic industries. Take as 
examples—the steel business reports a 
better outlook now than a year ago. 
The automobile business is going like 
the cars themselves, at higher and higher 
speed capacity. There seems to be no 
saturation point in the consumption of 
automobiles. It is today an important 
and rapidly expanding part of the coun- 
try’s export business. Instalment buying, 
which is so largely practced in the auto- 
mobile trade, doesn’t seem to have 
brought about any disaster. 

“The building trades report for the 
year very good conditions. There is 
probably no longer any shortage in hous- 
ing. That emergency has passed. So 
long as prosperity continues, however, 
there will be a fairly good demand from 
home seekers. In this and in other cit- 


ies throughout the country there are evi- 
dences of slowing up in the building for 
residence purposes. 


There is, however, 
more in volume than in last year of re- 
building for the increasing business de- 
mands of prosperity both in office, loft 
and factory buildings. There is an un- 
usual amount of public buildings project- 
ed, so that it is fairly safe to say that 
the building business through the coun- 
try as a whole is of good promise for the 
year. 

“Money conditions as affecting invest- 
ments, call loans, bills and commercial 
paper, are most unusual and in many re- 
spects differ from any that have pre- 
vailed in the past. Corporations have 
taken advantage of an unduly favorable 
market and have been doing much per- 
manent financing, and in that way not 
only providing liberally for future capi- 
tal needs, but also including in such pro- 
vision the temporary requirements usu- 
ally carried with banks. The result, gen- 
erally speaking, has been to place the 
corporations in a very strong cash posi- 
tion. Their excess funds are being loaned 
on call, and from such sources, and from 
individuals, there has been constantly in 
the market for street loans a very large 
amount of money against which no re- 
serves are held as are required ‘of the 
banks. 


The Reparations Conference’ 


“The Federal Reserve Bank and the 
Bank of England no doubt work in close 
harmony, and if either is forced to raise 
the discount rate, the other must follow 
suit. Should that happen now, the con- 
sequent higher rate on commercial bor- 
rowing would be bound to have some ef- 
fect on business, but notwithstanding 
that possibility, I believe the existing 
prosperous conditions in this country 
may be expected to continue not only 
for the first half, but throughout this 

ear. 

“Should the conferences about to be- 
gin in Europe, to which distinguished 
citizens of this country have been called, 
result in agreements definitely fixing the 
amount and the terms of payment of the 
German reparations, the favorable re- 
sult upon world economic conditions and 
the preservation of peace cannot be over- 
estimated.” 


— 


Haley Fiske’s Talk 


Continued from page 1) 


to read the group results for 1928. At 


the end of last year the Metropolitan 
Life had 3,081 group life insurance poli- 
cies covering 1,304,569 lives for $2,249,- 
000,000 of insurance. 

Forty-four members of the Association 
of Life Insurance Presidents report a 
placing of $1,336,328,000 of group insur- 
ance in 1928, The Metropolitan Life 
paid for 37.8% of all the group insur- 
ance placed last year. The Metropolitan 
Life group insurance dividends were as 
follows last year: 

Group life 

Group accident and health 


Group accident, death and dismem- 
berment 


10.42% 


The Company’s Income 
The company had at the end of the 
year $16,372,000,000 in force. That con- 
stitutes 174%49% of all the life insurance 


in force in this country and Canada. The. 


Metropolitan now has in force 42,329,281 
policies. These cover about 25,000,000 
people. It has more policies in force 
than any company in the world. — 

The company’s income during the year 
was almost $750,000,000 or more than 
$14,000,000 a week. During 1928 a total 
of $283,396,831 was paid to policyholders, 
an average of $1,948.55.a minute for each 
business day of eight hours. 

Mr. Fiske then took up the question 
of dividends. He briefly sketched the 
dividend payments of last year. These 
figures showing a total dividend pavment 
of more than $77,000,000 were printed in 
The Eastern Underwriter last wee and 
in the morning papers throughout the 
country. 


Public Reads Dividend News 


Mr. Fiske gave the managers a pen 
picture of the manner in which news of 
the dividends was received by the gen- 
eral public. On the morning that the 
dividend statement was printed in the 
daily papers Mr. Fiske was being shaved 
when his barber. who has quite a nm- 
ber of Metropolitan Life policies. dis- 
cussed the dividends. Later in the 
morning Mr. Fiske went to the Wall 
street section to attend a meeting of 
the board of directors of a laree fire 
insurance company of which he js a di- 
rector. Not only did several directors 
comment on the dividends but the presi- 
dent of the fire company said he was 
proud of his own company figures until 
he reed ours and then could only hang 
his head.’ 

The president of the Metropolitan 
Life then told the managers that the 
news of the Metropolitan’s achievements 
was constantly appearing in the dailv 
papers, 
being regarded as important enough to 
be syndicated to chains of newspapers. 
He advised the managers to follow news 
of the companies closelv as it appeared 
in the papers “so you will know as much 
about the Metropolitan as the general 
public does.” 

One of the most interesting features 
in the speeches at the Metropolitan Life 
managers meeting was the talk of Halev 
Fiske, telling agents how thev should 
put on new men. No individual can. of 
course, describe the advantages of join- 
ing the Metropolitan Life as an insur- 
ance agent so convincinelv, so graphic- 
ally, even so dramatically as can Mr. 
Fiske. The managers sat on the edges 
of their chairs listening to him as he 
transplanted himself in imagination into 
their offices and explained how he would 
bring new men into field service. He 
declared of course that the agent is 


‘something more th2n a mere salesman of 


insurance adding that the ideal Metro- 
politan agent was a friend and confidant 
of the people in the district, and he 
told whv and how. 

His idea was that if a new arent cets 
into the Metropolitan Life atmosphere 
hefore he makes his first trip on his 
debit he is bound to succeed as he will 
have about him not only the desire to 


some of these accomplishments” 


make good but is an evanvel. What in. 
terested newspaper men most in this par 
of Mr. Fiske’s talk was his ringiny: an 
adverse comments on weekly  crive, 
agency meetings and black-board hono 
rolls. 

Doesn’t Believe in Spurts, “Weeks” ¢ 

Blackboard Honor Rolls 

Mr. Fiske believes in plugging 4 
through the year and not in proditctioy 
spurts. He thinks that a great deal 
time is wasted in weekly meetings ani 
that the manager who gathers’the agen 
about him periodically in order to mak 
these pep talks eventually becomes a bore 
His own opinion is that the manage 
must have the human contact with th 
individual agent and he feels that if mar 
agers picked men carefully, going out fe 
those who are intelligent, it is largd 
up to the manager if they are indoler 
or inefficient. 

So far as the blackboard idea is cot 
cerned he regards such a display 
names with leaders at the top and fa 
ures at the bottom as flattering to th 
men at thé top but as decidedly h 
miliating to the men at the bottom. 

“You cannot make a good agent |} 
making him feel ashamed of himself 
he said. “That is not the way to ¢e 
velop men. A heart to heart talk i 
private between the agent and the man 
ager or assistant, with advice or repr 
mand, if merited, will often bring abot 
decided improvement in the morale 1 
the agent, whereas the public humiliati 
will drive him out of the business.” 

Agents Average $53.42 Weekly 

Incidentally, the average earnings ( 
the field force of the Metropolitan la 
year follow: 

$53.42 a week 
Assistants ......... 74.75 “ 
Managers 2 ORS v 
There are 22,454 agents. Mr. Fiske si 
that at the time of the Armstrong it 
vestigation the average earnings of i 
dustrial agents was only $11 a week. 

The growth in their earnings has bed 
one of the most satisfactory incidents 
the development of the company. 
said that for $53.42 a week manages 
could get good honest, intelligent mé 
who will stick to the business. The com 
pany, by the way, paid to its field for 
last year $78,732,000. 

Growth of Monthly Premiums 

One thing which has given Mr. Fisk 
a great deal of pleasure is the growth@ 
the monthly premium business. 
would not be surprised to see the @ 
coming when the monthly premium ? 
will prevail. In Ordinary  insurati 
monthly business has been growing 
idlv. Just as it has in Industrial. 

Mr. Fiske had a lot to say about 
low cost of the Metropolitan month 
payment premiums. He mentioned ! 
name of one of the most powerful 
panies which writes only Ordinary bi 
ness and declared that that compa 
rates were approximately the same 
the menthly premium rates on Indus 
business of the Metropolitan Life. 

Mr. Fiske reiterated what he has % 
in other years about the long fight wh 
the Metropolitan has made to ‘engti# 
life, improve health and reduce the @ 
of insurance. He said that these th 
aims had made him happy. . 

Along the line of cost Mr. Fiske % 
“We have .so revolutionized Indust 
insurance that we have arrived 1t 4! 
riod when American working people @ 
buv Industrial insurance as cheaply 
our company as they can in avy 0 
comp2ny not writing industria! ins 
ance.’ 

Great Health Record 

Mr. Fiske had considerable to 
about the amazing results the comp 
hos had in its fight for the longt 
of its nolicyholders and to improve ht 
conditions generally. 

A new minimum mortality rate fot 


(Continued on Page 7) 
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Met. Plan Of Insurance 
And Retirement Told 


PROGRAM FOR FIELD EMPLOYES 


Along Same Lines as Home Office Em- 
ploye Benefits; Good News for 
Veterans Also Given 


President Fiske at the managers meet- 
ing of the Metropolitan summarized the 
new proposed insurance and retirement 
programs for field and district office 
employes which is along the same lines 
as the Insurance and Retirement pro- 
gram for home office employes and he 
gave a general description of the plan, 
including life insurance, accident and 
health insurance, temporary and perma- 
nent disability benefits and pension an- 
nuities. This is his statement: 


Present Plan ; 
The present plan provides pensions 
yhich commence to accrue with the 
sixth year of service and gives reduced 
pensions for service prior to February 
15, 1925. The insurance is on the basis 
of a term of service. The temporary 
isability benefit is two-thirds of the 
average earnings during the six months 
receding disability, with a maximum of 
40 per week. The total and permanent 
isability benefit is one-half the, tem- 
porary disability benefit with a maximum 
of $140 per month. 
Proposed Plan . 

The proposed plan provides pensions 
hich commence to accrue after six 
onths of service and gives the same 
ensions for service prior to Feb. hs 
925, as subsequent. Increased pensions 
pre granted to managers, earning in ex- 
ess of $5,100 a year. The insurance is 
hanged from the basis of years of serv- 
ce to position and salary. The tempor- 
bry disability benefits remain essentially 
same with several slight modifications. 
Total and permanent disability benefits 
n general provide the amount of pen- 
tions already accrued, with a maximum 
or field employes of one-half salary up 
0 certain limits. 


Contribution 


Present Plan.—The various benefits ° 


re granted under different contracts, 
ach one of which calls for its own pay- 
ment by both the company and the em- 
loye, the contribution of the employes 
or each benefit being based on different 
actors, such as length of service, po- 
ition and entry age. ~ 
Proposed Plan.—Under the proposed 
plan, all benefits are included in one 
ackage contract and employes make one 
ontribution for the package, the com- 
any making up the difference. The 
istrict office employes’ contribution ap- 
Toximates 4% of their earnings, agents’ 
ontributions are $1.75 a week, assistant 
anagers $2.50 per week, and managers 
per month and up, depending upon 
arnings, 
Cost 
The enlarged pension benefits on ac- 
unt of service prior to Feb. 15, 1925, 
nd on sccount of the increased scale 
Or mangers will cost the company 
bout $21,000,000. The annual current 
Ost, aside from the purchase of Annu- 
ls on account of: service from six 
onths ‘0 five years, will be practically 
€ same as under the old basis. The 
tchase of pensions during this earlier 
etiod and the other changes will in- 
tase the company’s-cost about $750,000 
nd will make the gross annual cost to 
€ company for 1929 for all benefits $3,- 
000. This cost is subject to substan- 
al reductions on account of surrender 
Flues returned to the company on ac- 
Punt of employes leaving the service or 
maining in service past retirement age. 
The board passed this resolution: 
esolved, That the plan of life insur- 
ce, disability benefits and retirement 
mMuity for field and district office em- 
eyes submitted by the officers, is 
opted, and, subject to the approval of 
Insurance Department as to expenses 
8 within the limitations of Section 
and being considered as compensa- 





























































































WANTED— 


A Brokerage Man! 


He is wanted by a fast growing life 
insurance agency in New York 
City. 





He will represent one of America’s 
leading companies with a liberal 
underwriting program, including 
sub-standard. 


He will have a free hand for his own 
ideas but will be held responsible 
for development. 


He will have an unusually fair con- 
tract for his brokers and surplus 
underwriters. 


He will have a substantial salary at 
the outset; he will “write his own 
ticket” as to his income in the 
future. 


If you are interested and feel you are equal 
to the opportunity give full details, in writing, 
as to age, family, education, present financial 
condition and experience. All communications 
held strictly confidential. An interview will be 
arranged. 


Address communications to 


Box 1104 
THE EASTERN UNDERWRITER 
110 Fulton St., New York 








tion determined in advance, the officers 
are authorized to add such sums as are 
available to the liability of the company 
from time to time until the necessary 
reserve has been accumulated and to 
make the contributions annually provided 
by the plan. The officers are authorized 
to make such modifications of detail as 
may appear to be advisable, not incon- 
sistent with the basic principles of the 
plan. April 1, 1929, is fixed for the in- 
Stallation of the program before which 
date the employes must apply, subject, 
however, to such extension of time as 
may be found necessary. 

“The present plan of life insurance 
disability benefits and retirement annui- 
ties shall cease to operate March 31, 
1929,” 

Pensions 

In discussing pensions Mr. Fiske told 
the veterans and managers: 

1. Veterans retired before Feb. 15, 
1925, are not affected by the Pension 
Plan. 

2. As to veterans who retired subse- 
quent to Feb. 15,1925, the effect will be, 
generally stated, to about double their 
pensions. This results from the fact that 
we are putting up a reserve to carry 
back their pensions to the date of their 
entering our service, at the full scale as 
if contributions had been made annually 
during that period. 

3. As to the active members of the 
field force, the result will be practically 
to double their pensions, so far as their 
service before Feb. 15, 1925, goes; as to 
service since that date, agents and as- 
sistants will be on the same scale as 
they now have; as to managers, it is the 
same up to $5,000, but the old scale stops 
at $5,000 and the new scale increases the 
pensions on account of salaries over $5,- 
000. As to managers, their pensions ac- 
crued up to Feb. 15, 1925, are more than 
doubled. Since that date the accrued 
pensions will increase over the present 
scale where salaries went over $5,000 
about 50%, though this is stated more 
as an average and can not apply to any 
particular case. Where salaries are under 
$5,000 in the case of active managers, 
the present scale continues since Feb. 
15, 1925. 

Will Cost $21,000,000 

This concession will cost the company, 
it is estimated, about $21,000,000 in ad- 
dition to which there will be an annual 
addition to reserve to take care of the 
increased pensions. 





NO LOWERING OF STANDARDS 


President Duffield’s Letter to President 
Fiske Read at Metropolitan 
Life Convention 


In recent years there has been an ex- 
change of figures between the Metro- 
politan Life and The Prudential before 
the figures are officially made public. 
Mr. Fiske read a letter from President 
Duffield congratulating Mr. Fiske upon 
the marvelous showing of the Metropoli- 
tan Life for 1928. The figures, he said, 
indicated that there has been no lower- 
ing of Metropolitan’s standards which, 
he said, was the highest praise that one 
man could accord to that company. He 
also commented upon the Metropolitan’s 
ever-widening field of usefulness. He 
concluded by hoping for a continuance 
of the happy relationship which for years 
has existed between the two companies. 

In discussing Mr. Duffield’s letter Mr. 
Fiske called the president of The Pru- 
dential an able man surrounded by able 
men. He later read the letter he wrote 
to Mr. Duffield in response to that from 
which a quotation is made above. 


HAD INFLUENZA ATTACK 
Haley Fiske, Jr., did not attend the 
convention of the Metropolitan Life 
managers last week, as he was suffering 
at the time from an attack of influenza. 


PITTSBURGH SALES CONGRESS 
President Lee D. Hemingway, of the 
Pittsburgh Life Underwriters Associa- 
tion, announces that the annual sales 
congress will be held March 21 to 23. 
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Metropolitan Welfare 
With School Children 


WORK OF FRANKEL’S DIVISION 





Correct Care of Teeth and Proper Wash- 
ing of Hands Being Stressed; Eleven 
Millions See Company’s Movies 





President Fiske told the Metropoli- 
tan’s managers’ meeting last week of 
what the company’s welfare division is 
doing in educating school children rela- 
tive to hygiene and health. One of the 
newest booklets on the subject has to do 
with the right methods and equipment 
for washing hands. Care of the teeth 
is also emphasized in the pamphlets for 
children, 

The welfare division of the Metropoli- 
tan Life distributed 48,232,101 pieces of 
health and welfare literature last year, 
making the total distribution of litera- 
ture in the welfare division 534,950,000 
to date. 

Among the new publications of the 
Welfare Division in 1928 were booklets 
on colds, headaches and milk. Two 
booklets were printed in Spanish. One 


on care of the teeth was printed in 
French. One pamphlet was called “Your 
Friend the Doctor.” 

County medical societies have been 


asked to approve standing orders for the 
use of the company’s salaried nurses in 
emergency cases. Twenty-seven county 
medical societies have approved such 
orders. 
Nurses Made 3,592,421 Visits 

For the twelve months ending Nov. 30, 
1928, Metropolitan nurses made 3,771,939 
visits. These included 107,526 visits to 
group certificate holders 

During the year the Immigrant Serv- 
ice and Citizenship Bureau handled 1,648 
immigration cases. The Bureau has dis- 
tributed 900,267 copies of citizenship and 
educational literature. 

Dr. L. K. Frankel said that the School 


Health Bureau has strengthened its rela- 
tionship with international, national, 
state and local educational groups. Its 
representatives have gone on many com- 
mittees and delivered many addresses. 

The company’s advisory educational 
group held its annual meeting Decem- 
ber 31. The following studies made 
under the direction of this group were 
coinpleted during the year: 

The ‘Teachers Health at 
University. 

Hand-washing Facilities in Schools at 
the Massachusetts Institute of Tech- 
nology. 

A School Health Study of Newton, 
Mass., at the University of Michigan. 

The study of Health Essentials begun 
at the University.of Michigan last year 
will be continued. 

The following studies for the coming 
year’ were approved: The Relationship 
Between the Number of Children in the 
Classroom and the Health of Those 
Children by the Department of School 
Health and Physical Education of the 
National Education Association in co- 
operation with the School Health Bu- 
reau. 

The following plan was endorsed: The 
demonstration of the use of the Health 
and Civics Looseleaf Notebook in a se- 
lected number of schools. 

Co-operation with Teachers and Club 

omen 

Dr. Frankel told the managers about 
the co-operation of the Metropolitan 
with the Parent-Teachers Association, 
the work with the General Federation of 
Women’s Clubs and the business and 
professional women’s clubs. 

A special appropriation of $10,000 was 
made to the Influenza Commission in 
December, owing to the recurrence of 
the epidemic of influenza. The summer 
course for health officers will be con- 
tinued jointly by the Massachusetts In- 
stitute of Technology and the Metro- 
politan during 1929. The Montreal 
Health Survey in which the Metropoli- 
tan is co-operating resulted in an in- 


Columbia 


crease of 
$175,000 

The welfare work of the company has 
become so well known that the Rocke- 
feller Foundation has been referring to 
the Welfare Division, eminent health 
authorities from various countries who 
are visiting the United States to study 
health administration. During the past 
year, representatives from India, Tokyo, 
Poland, Yugoslavia, Brazil, Siam, Aus- 
tria, England, etc., have visited the Wel- 
fare Division. 

Doctor Frankel received an honorary 
degree of Doctor of Hebrew Law from 
the Hebrew Union College. 

The University of California has re- 
printed Doctor Frankel’s paper—‘“Recent 
Progress in the Control and Elimination 
of Industrial Disease” as a text-book for 
students taking the modern industrialism 
course. 

Rev. P. H. Furfey has used excerpts 
from “The Present Status of Maternal 
and Infant Hygiene in the United States” 
in his book entitled “Social Problems of 
Childhood.” 

“The Social Implications of Insurance,” 
which appeared in “The World’s Health” 
for September, has been used in excerpt 
by the Life Extension Institute in their 
campaign to promote health examina- 
tions. 


the city health budget of 


Frankel Appointments 


During the year, Doctor Frankel re- 
ceived the following appointments: 

Member of Committee on Health and Safety 
of the Boy Scouts of America. 

Vice-President of Bureau of Jewish Social 
Research. 

Member of Committee on the Cost of Medi- 
cal Care. 

Member of Advisory Board of the Public 
Health Division of the Department of Public 
Welfare of the Federation of Women’s Clubs. 

Member of New York Committee of Kentucky 
Committee for Mothers and Babies. 

Member of Committee of Award of Gold 
Medal for Best Work in Life Extension of 
the Life Extension Institute. 

Member of Scientific Committee to Study In- 
fantile Paralysis of Milbank Foundation. 

Member of Advisory Council of National Or- 
ganization for Public Health Nursing. 


— 


Member of Public Safety Advisory Commi 
tee of National Safety Council. 

Member of Advisory Council of New Yor 
City Department of Health. 

Trustee of World Federation of Educatioy 
Associations. 

Member of Committee of Seven of Jewig 
Agency. 

Armstrong Appointments 

Dr. Donald B. Armstrong, fourth vice. 

picsident, received the following new a 


pointments during the past year: 

Member—Health Committee of the Nationg 
Conference of Social Work. 

Chairman—East Side Continuation Schoo 
Health Education Committee of the Public Eis 
cation Association. 

Metropolitan Representative—New Jersey Stat 
Diphtheria Committee. 

Member—Summer Chatauqua Committee ¢ 
the American Public Health Association. 
Associate Editor of “The Physical Examinist” 
Metropolitan Representative—New York Ci 
Dinhtheria Prevention Committee. 

Member—Health Education Committee of th 
New York City Welfare Council. 

Dr. Armstrong prepared the following 
addresses and papers during 1928: 

Tuberculosis Control—The Saratoga Count 
Tuberculosis Committee, Saratoga Springs, N. y, 

The Social Worker and Family Health—Can 
dian National Conference of Social Wor 
Montreal. 

Objectives and Methods for Social Worker 
in the Preventive Health Program—Nationd 
Conference of Social Work, Memphis. 

Epidemiology of Tuberculosis—New Yor 
City Department of Health Nurses at the Bel 
vue-Yorkville demonstration. 

Organized Medicine and Individual Health ani 
Medical Guidance—American Medical Associs 
tion. Minneapolis. 

Historical and Epidemiological Aspects of Tr 
berculosis—Massachuetts Institute of Technolog 
Summer School, Cambridge, Mass. 

The Field of Voluntary Health Agencies—Th 
Visiting Nurse Association of New Jersey, Eliz 
beth. 

The Relation of Official to Voluntary Healt 
Agencies—Massachusetts Association of Board 
of Health, Worcester, Mass. 

The Geographic Distribution of Deaths frov 
Diphtheria (with Van Buren)—American Pub} 
lic Health Association, Chicago, Tlinois. 

New Special Nursing Service 

Under the head of debit nurses Di 
Frankel said in his report: “As an e& 
periment a special nurse has_ been 4 
anpointed in each territory. The obi 
tives of the experiment are these: 1.17 
determine whether all sick policyholdes 

(Continued on Page 7) 
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Do You Know “Mike” Moore? 


Harold H. Moore began his Life Insurance career, October of 1925 
and since that time has devoted his full time as a Brokerage 


Mike has a tremendous capacity for hard and conscientious work 
and the large volume he receives from his Brokerage friends is the 
answer to his sincere and honest efforts in the solicitation of Broker- 


To the Brokers located on William Street who do not know Mike 
—meet him—because to know Mike is to insure complete co- 
operation and assistance in your Life Insurance problems. 


J. ELLIOTT HALL AGENCY 


THE PENN MUTUAL LIFE INSURANCE Co. 
50 Church Street, New York 





HAROLD H. 








MOORE 
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Conservation Of Man 
Power By Metropolitan 


BUREAU FOR POLICYHOLDERS 





Company’s Pioneer and Helpful Work 
In Field Of Industrial and 


Commercial Research 





James L. Madden, third vice-president 
of the Metropolitan Life, in charge 
of iis Policyholders’ Service Bureau, 
told the Metropolitan Life managers of 
that company’s pioneer work in the field 
of industrial and commercial research 
and how it keeps constantly abreast of 
economic trends. The purpose of the 
service is to promote good management 
upon the theory that unemployment of 
the company’s policyholders will thereby 
be minimized. A few cases were cited 


to illustrate how the Metropolitan is 
working to conserve man power. 


Industrial Accidents 


A prominent traction company solicited 
the assistance of the Metropolitan in 
analyzing its safety problem. A Metro- 
politan specialist was assigned to this 
company and he elected to follow the 
case system in developing methods for 
this policyholder. One of these cases 
might be of interest as showing how the 
Metropolitan is conserving manpower 
and insuring employment through the 
application of intelligent methods. A 
motorman for this group had fifty-two 
accidents last year and already this year 
he had six. For the greater part of a 
day this Metropolitan specialist rode on 
the motorman’s car to study his actions. 
The time and circumstances surrounding 
the accidents were analyzed. His home 
conditions were delved into. As a re- 
sult it was found that most of his acci- 
dents occurred within the first hour the 
motorman was on duty. As he had a 
daughter who had been very sick for 
quite a period of time, he was in the 
habit of spending part of the night in 
nursing her. In addition it developed 
that he had a hernia which also tended 
toward worry and some physical dis- 
comfort. Both of these undoubtedly 
were factors in the fatigue which the 
man felt when assuming his daily duties. 
As a result of the findings, the man- 
agement is to have its doctor care for 
the man and, if necessary, perform an 
Operation at its own expense. 

Industrial Disease 


There is a lead factory plant located 
not far from New York which had a 
high absentee rate. The Metropolitan 


was appealed to for aid, after local ef- 
forts liad failed to discover the under- 


lying cause. The Metropolitan specialist 
built nechanical lungs and_ procured 
throush them a quantity of air at every 


job, Subsequent chemical analysis of 
this aiv indicated that a very substantial 
humbe: of the employes were inhaling 
lead in toxic quantities. With these facts 
before the policyholder it was a simple 
Matter to develop plans for correcting 
the couditions found. 
Traffic Accidents 


Much individual unemployment is due 
to aut mobile accidents, so we find the 
Metropolitan working with communities 
to redtice the number of traffic accidents. 
To illustrate, the city of Fall River en- 
tered a safety contest among Massachu- 
setts cities to reduce traffic accidents. Its 
chamber of commerce asked for Metro- 
Politan assistance and experts were 
loaned to this city to co-operate in the 
development of plans for its traffic safety 
Program. As a result of the contest, it 
is gratifying to note that Fall River re- 
uced its rate of automobile deaths per 
100,000 population 42%, which improve- 
ment gave it the best rate of any city 
aoc 100,000 population in the United 
es 


Stabilizing Business 


The Metropolitan has had numerous 
°PPortunities to act as a Big Brother to 


many lines of business, helping them not 
only to conserve their human assets, but 
also contributing toward the stability of 
employment of these assets which in one 
case out of every five is a Metropolitan 
policyholder. This effort is accomplished 
by an Economic Service designed to pro- 
mote good management through placing 
Metropolitan specialists at the disposal 
of whole industries, as well as geographi- 
cal areas—having in mind the eco- 
nomic welfare of the Ordinary and In- 
dustrial policyholders—and Group Insur- 
ance policyholders because they are em- 
ployers of labor. 

At the request of the public utility 
companies, through the Civic Develop- 
ment Commitee of the National Electric 
Livht Association, much time was spent 
during 1928 on a study of the shifting 
of industry. This is a very real prob- 
lem because it not only affects the pros- 
perity of the electric light and power 
companies, traction companies and rail- 
roads, but other types of business and 
the economic welfare of whole communi- 
ties or areas. As evidence of the results 
of this shifting, all we have to do is to 
look at the rapid development of the 
South and Mid-West. Preparatory to 
actively undertaking a fact-finding sur- 
vey to determine the extent of this shift- 
ing by geographical areas and by indus- 
tries, as well as the reasons underlying 
it, a conference was called last spring by 
the President. The purpose was to ex- 
change experiences and ideas to the end 
that the methods pursued in the survev 
might be most efficient. Two hundred 
and twenty-four major executives from 
the public utility, railroad and manufac- 
turing fields responded to the leadership 
of the Metropolitan and devoted the 
greater part of the day to the Migration 
of Industry Conference. That these ex- 
ecutives were truly representative of 
business is evident as the capital of their 
industries exceeded $34.000,000,000. This 
survey is practically complete. The Met- 
ropolitan has almost ready for press the 
most comprehensive compilation of facts 
which have ever been assembled on this 
important subject. 


First Southern Manufacturers Sales 
Conference 


Last spring the unemployment situa- 
tion in the southeastern part of the 
United States was not good. Because of 
the large number of Metropolitan policy- 
holders affected by this condition, an in- 
vestigation was made to see what, if any- 
thing, might be done to assist business to 
overcome this situation. This investiga- 
tion disclosed that while the business col- 
lectively in the six southeastern states 
were well fortified by associations com- 
petent to advise and guide on manufac- 
turing problems, there was not one or- 
ganization which was concentrating on 
distribution and marketing, and yet the 
paramount problem confronting the busi- 
ness man in this area, as well as through- 
out the United States, is that of mar- 
keting his output. 

As a means of contributing toward the 
stability of employment of Metropolitan 
southeastern policyholders, steps were 
taken to interest some of the more 
prominent businessmen’s organizations 
there to the end that a closer collec- 
tive study of marketing problems micht 
he made. The outcome was the First 
Southern Manufacturers Sales Confer- 
ence held in Atlanta on November 22, 
1928. About three hundred manufactur- 
ing and other prominent business execu- 
tves responded to the call of the Metro- 
politan for an exchange of ideas on this 
subject, as well as an experierce meet- 
ing lead by successful executives who 
have proven in a dollar and cents way 
the value of scientific sales methods. 
That the meeting was successful is: plain 
from the resolution unanimously adopted 
which called for the organization of a 
Southern Sales Institute for the purpose 
of establishing a permanent medium for 
developing. improved sales methods in 
the South. 

Picher Clinic 

The co-operative effort of the. Met- 

ropolitan with the United States Bureau 


of Mines and the mine operators in the 
Picher lead region, occupying part of 
Oklahoma, Kansas and Missouri, con- 
tinues to prove most beneficial. This 
service is now in its third year and up 
to date seventeen thousand examinations 
of mine workers have been made, includ- 
ing X-rays of the chest, and the sec- 
ond annual examination of all men work- 
ing underground completed. It is sig- 
nificant to note that more than half of 
these results were accomplished during 
1928. Since the initiation of this experi- 
ment the most outstanding accomplish- 
ment is that men are not now accepted 
for employment underground in most of 
the larger lead mines operated in Picher 
and vicinity without a certificate which 
contains the photograph of the worker 
and a statement that he has been exam- 
ined by the co-operative clinic. This is 
particularly important when it is recalled 
that the primary reason for organizing 
this clinic was due to the high mortality 
among miners from tuberculosis. As a 
result of the physical examinations, all 
men with tuberculosis and many others 
in more advanced stages of dust dis- 
ease of the lungs are no longer working 
underground and the general health 
plane of the industry has been very much 
raised. 


The Grape Industry Survey 


Before the Metropolitan undertakes a 
major economic survey it must be satis- 
fied that the industry making the re- 
quest has definite objectives in view, in 
addition to the educational results of the 
investigation. You will recall that dur- 
ing 1927 the California Vineyardists As- 
sociation, supported by prominent rail- 
road executives, bankers, government of- 
ficials and others, asked the Metropol- 
itan to help the grape industry diagnose 
its economic ailment. You received 
sometime ago the factual findings of this 
survey, but you probably did not know 
that one of the conditions agreed to prior 
to the survev wag that a balanced commit- 
tee would be set up by the association 
for the purpose of analyzing the findings 
and making recommendations to the as- 
sociation’s board of directors for subse- 
quent action. During 1928 such action 
was taken and it is gratifying to note 
that the development and expansion of 
the service of the California Vineyard- 
ists Association during this past year 
were largely based upon the Metropoli- 
tan’s efforts. 





NEW SUPERINTENDENTS OF 
AGENTS 





Careers of Joseph V. Gregory and of 
Cecil North; Latter a Brother of 

: Henry E. North 

The Metropolitan Life has two new 
superintefidents of agencies. They are 
Joseph V. Gregory who has been made 
superintendent of the northern territory 
which includes New York state outside 
of New York City and suburban New 
York territory, New Haven and Ver- 
mont; and Cecil North, head of the 
Central territory. Mr. Gregory started 
with the Metropolitan in the home of- 
fice as a mail boy. He decided that he 
wanted to become an agent and became 
one in the New England territory. He 

was so successful that he was made an 
assistant manager in Taunton, Mass., and 
later in Lewiston, Me. Then A. E..C 
Fiske made him a supervisor in New 
England territory. Then he was made 
a district manager. 

Cecil North is a brother of Henry E. 
North, third vice-president. Cecil North 
is a Harvard man who became an agent 
of the Metropolitan Life and was an ex- 
traordinarily good ‘one in the Brookline 
district (Boston suburb). Then he was 
made assistant in Cambridge from where 
he was transferred to Battle Creek, 
Mich. as manager. When A. F. C. 
Fiske went up to Canada to run the Can- 
adian division, Mr. North went along to 
take charge of the Ottawa district. There 
he was so successful that he was put in 
charge of-a-larger district in Montreal. 


Haley Fiske’s Talk 


(Continued from Page 4) 
berculosis was the outstanding feature 
in the health of its industrial policy- 
holders, he stated, while new low mor- 
tality rates were also established for ty- 
phoid fever, scarlet fever, diphtheria, 
diarrheal complaints and puerperal con- 
ditions. In 1927, the latest year for 
which statistics for the general popula- 
tion are available for purposes of com- 
parison, Metropolitan industrial policy- 
holders had an expectation of life of 
50.42 years at birth, which was higher 
than ever before among this class—an 
improvement of 9.79 years since 1911. 
During the same period the life expec- 
tancy of the general population had 
shown a gain of only 6.06 years. Thus 
in 1911-1912 there was a difference of 
24% in life expectancy in favor of 
the general population over the Metro- 
politan industrial policyholders, while in 
1927 this difference was reduced to only 
2.6%, showing that the longevity of 
the wage-earning population had almost 
caught up with that of the general popu- 
lation. 





School Activities 


(Continued from page 6) 

are receiving nursing care. 2. To ac- 
quaint policyholders with the nursing 
service. 3. To ascertain the attitude of 
policyholders to the nursing service. 

During the year the welfare division 
conducted 256 local campaigns on good 
teeth, milk, safety, clean-up, pre-school 
work and general health in addition to 
drives on various diseases, such as ma- 
laria and measles. Chicago asked for as- 
sistance in their diphtheria campaign; 
Boston in its city-wide small pox cam- 
paign; Cleveland in its safety and 
diphtheria campaign; Philadelphia and 
New York City in diphtheria. 

The Metropolitan has a new moving 


picture. It is called “Man Against Mi- 
crobe,” picturing the germ theory of 
disease. During the year a film, “Too 


Many Pounds,” and two film strips on 
the life and work of Edward Living- 
ston Trudeau and Walter. Reed were 
produced. The old films are “Working 
for Dear Life,” “One Scar or Many” and 
“New Ways for Old.” 

The attendance to date of those who 
have seen Metropolitan moving pictures 


is 11,364,301. 


A. C. AND J. M. CAMPBELL LOSE 
MOTHER 








Cable Sent to Third Vice-President Who 
Is Now in th 


America 

The mother of A. C. and J. M. Camp- 
bell of the group division of the Metro- 
politan Life had a stroke and died just 
before the annual meeting of the man- 
agers. At the suggestion of President 
Fiske a cablegram was sent to Third 
Vice-President A. C. Campbell express- 
ing the condolences of the convention. 
He is in Argentina with Leroy A. Lin- 
coln. Mr. Fiske stopped long enough to 
pay a tribute to the memory of Mrs. 
Campbell and to her character. 

Another telegram was sent to Harry J. 
Miller who sometime ago resigned as 
second vice-president. He has been ill 
for several months and is in a hospital. 
Mr. Miller joined the company thirty- 
two years ago. He was an agent when 
his father was assistant superintendent. 
A number of vice-presidents of the Met- 
ropolitan Life were agents and Mr. Fiske 
declared that their careers indicated the 
democracy of the company. 





SHOWS COPY OF “HEX” BOOK 

A copy of the “hex” book used by the 
witch doctors in one of the Pennsylvania 
towns, which has figured in a recent 
murder trial in that state, was shown 
the managers’ ‘convention of the Metro- 
politan Life this: week by Dr. Frankel. 
The reading of some of the “cures” 
aroused laughter, but Dr. Frankel point- 
ed out that to fight such superstition and 
ignorance was one of the objects of the 
welfare division. 
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1906 - 1928 


$100,000,000.00 


PYRAMIDS OF PROGRESS 


ASSETS INSURANCE IN FORCE 
1907, $190,195.40 : $1,838,550, 1907 
1910, $481,386.69 $6,092,356, 1910 
1913, $1,059,179.33 $13,254,199, 1913 
1916, $2,232,368.38 $21,329,852, 1916 
1919, $3,901,667.17 $32,821,229, 1919 


FINANCIAL CONDITION DECEMBER 31, 1928 

















The Midland Mutual Life Insurance Company 


1922, $7,041,268.64 $52,236,560, 1922 
1925, $11,291,187.54 974,476,527, 1925 


1928, $16,622,268.42  $100,404,001, 1928 





ASSETS LIABILITIES 

I ie see ec kn Vale $ 63,541.75 Puberty oS $13,816,123.00 
Mortgage Loams ................../. 12,244,927.30 Policyholders’ Funds ................ 620,533.48 
IND obs ck ode axes 10,000.00 I IN oo ik nce Gebers eae 112,005.22 
ee ree eee 2,185,006.18 Policyholders’ Dividends ............. 701,603.46 
Pe OS dc coc ek bwin eee 106,049.69 Reserve Geb Tate. 2. ose, 41,800.00 
MONA 55.) 900s 0 food a te Cll aes no 1,363,140.17 NOs xo ae See 257,312.58 
ENE os vk xekcs fee 7,855.60 All Other Liabilities ................. 71,776.96 
I ng ks oe eet d bacune ener 17,657.20 Surplus to Policyholders.............. 913,428.21 
Renee... 66h eh eS eS 223,061.90 
Premiums Unreported and Deferred... . 318,618.96 
NS og SS GS 82,409.67 
NR a5 oo ios ck eee $16,622,268.42 
Non-Admitted Assets ................ 87,685.51 

Total Admitted Assets ........... $16,534,582.91 RR Oe Oe a ASS? $16,534,582.91 


General Agency opportunities in 


New Jersey, Pennsylvania, Virginia, West Virginia, Michigan, Illinois, Indiana, Iowa and California. 


Address 
The Agency Department ' 


THE MIDLAND MUTUAL LIFE INSURANCE CO. 
Columbus, Ohio 
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State Ass’n. Won’t 
Oppose Sec. 97 Change 


WANT TO AVOID OPEN FIGHT 








Committee Has Not Changed Opinion On 
Amendment But Gives Way to 
Majority 





No obstacle will be put in the way of 
the adoption of the amendments to Sec- 
tion 97 and related sections of the New 
York Insurance Law as proposed by the 
Insurance Department and the committee 
of actuaries, as far as the New York 
State Life Underwriters Association is 
concerned. This decision was made at 
a meeting held at the DeWitt Clinton 
Hotel, Albany, last Thursday when this 
following statement was made: 

“This action by the State Association 
does not mean that the Association is in 
favor of the proposed law but would have 
preferred to have had it further studied 
as to the effect it would have upon the 
business as a whole. They deemed it 
wise, however, to withdraw their opposi- 
tion rather than to engage in any legis- 
lative fight.” 

After the meeting had arrived at its 
decision, M. Albert Linton, chairman of 
the committee of actuaries, was asked to 
give his ideas as to the results and ef- 
fect of the proposed changes as was 
Grady Hipp, actuary of the department. 

At the conclusion of the meeting Su- 
perintendent of Insurance Albert Con- 
way came in, was presented to the meet- 
ing and spoke. 


Committee’s Statement 


The State Association committee, 
headed by Julian S. Myrick, sent the 
following explanatory statement to the 
members of the association: 

“It is not necessary to review the con- 
ferences prior to the middle of last No- 
vember. The exchange of correspond- 
ence between your committee and the 
es has already been made pub- 
ic. 

“These conferences resulted in a clear- 
er understanding of the proposed law 
and the re-drafting of minor provisions 
which, undoubtedly improve it to the 
advantage of the business as a whole. 

“In spite of ironing out of minor dif- 
ferences, there was left a serious dis- 
agreement between your committee and 
the department and the committee of 
actuaries, as to the general effect of the 
Proposed legislation on agency organi- 
zation. 

“Your committee does not believe that 
the proposed law will result in furnish- 
ing cheaper life insurance to the public 
a a whole, and it does fear that it might 
Introduce different competitive standards 
that might adversely affect the business. 

“Shortly after Mr. Conway assumed 
the duties of superintendent, he held a 
hearin: on January 14, at which company 
officials, the actuarial committee, and 
your committee were invited. This mect- 
Ing was largely attended. Following Mr. 
Linton’s statement, as chairman of the 
actuarial committee, of the objects 
sought to be accomplished by the law, 
there was a very full discussion by those 
Present. The superintendent called the 
toll of companies licensed to do busi- 
ness in the state, most of whom were 
Teprescnted. A very large majority of 
the companies voted as favoring the 
adoption of the proposed law. A minor- 
tty of the companies were indifferent to 
the proposed law. One company advised 
urther consideration. 

Our committee were fearful that the 
Companies’ approval represented a studv 
% the theotetical aspect of the law, and 
that the law had not been studied bv the 
agency departments as to its probable 
Practical effect on field organization. 

. This phase of the question was again 
scssed at an all-day meeting on Janu- 
ary 21, hetween the sunerintendent and 
> nog Hipp and Hadley of the Insur- 
arial Department. members of the actu- 
eG, Committee, and vour committee. 

h t our suggestion, the stnerintendent 
“ld a further meeting of the two com- 
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mittees on Friday, January 24, to which 
he invited agency directors of several of 
the companies. The whole problem was 
again discussed. The company who sug- 
gested a postponement for further study, 
at the public hearing, stated that on fur- 
ther consideration of the proposed law 
they withdrew their suggestion for delay. 
Briefly, the situation summed up is as 
follows: 

“The proposed law, as a measure of 
expense limitations, better expresses the 
modern conditions of our business than 
does the law of twenty-odd years ago, 
with its various amendments. While 
there may be a difference of opinion over 
some of the provisions, they are only 
minor differences. The objections raised 
by your committee were not directed to 
any specific portions of the law which 
could be changed, but rather to the gen- 
eral effect produced on business by the 
substitution of the new standard. The 
Insurance Department, the company ac- 


tuaries, and the company agency direc- 
tors, did not share your committee’s 
opinion as to the probable effect. On the 
contrary, they were of the opinion that 
if it affected agency organization at all, 
its tendency would be to better it. 

“Under the circumstances, it is but 
logical for the department to advise us 
that the proposed law will be introduced 
into the legislature at this session, and 
it, therefore devolves upon your commit- 
tee to decide what action it should rec- 
ommend to the State Association. 

“If the bill is introduced with the ap- 
proval of the department and the ap- 
proval of the companies, it will, undoubt- 
edly be passed by the legislature unless 
the State Association deems it advisable 
to appear at public hearings before the 
committee of the legislature, and to op- 
pose the law. This probably would mean 
a legislative fight, involving time with 
its interruption of business. producing an 
adverse and disturbing effect upon the 
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minds of the agency forces and the in- 
suring public. In your committee’s opin- 
ion, this would be an unwise responsi- 
bility for the State Associatoin to as- 
sume. While the State Underwriters’ 
Association is entitled to be heard on 
any proposed changes in the law, never- 
theless, the State Underwriters have not 
the right to impose their will on the com- 
panies or the department, and more than 
have the department or the companies 
the right to coerce the underwriters. We 
believe that we are all seeking that which 
is for the best interests of the business. 
If a difference of opinion exists, it seems 
but reasonable that the view of the ma- 
jority should be adopted, and in this in- 
stance, three of the four groups most di- 
rectly concerned by the proposed law 
favor it, while only one opposes it. 

“We believe that the State Associa- 
tion should, therefore, having put itself 
on record as to its opinion, accept the 
view of the majority; and give the new 
law a fair trial with the assurance and 
the knowledge that if it does not work, 
we will have the same majority who are 
now in favor of it, solidly with us to 
work out such changes as the future 
demonstrates to be desirable. 

“Your committee recommends 
adoption of the following resolution: 

“RESOLVED, That the New York 
State Life Underwriters’ Association 
withdraw its opposition to the proposed 
changes in Section 97 and the co-related 
sections of the insurance law of the State 
of New York as proposed by the Insur- 
ance Department, and be it further 

“RESOLVED, That a copy of this 
resolution be sent to the Honorable, the 
Superintendent of Insurance of the State 
of New York and to the presidents of all 
life insurance companies admitted to do 
business in the State of New York.” 


the 





LEADS $5,000,000 CLUB 





S. M. Jones of Northern Territory Led 
All the Others Producers of Metro- 
politan Life; H. T. Tinney of 
Rochester Was Second 


Twenty members of the group division 
of the Metropolitan Life qualified for 
the Five Million Dollar Club during 1928. 

S. M. Jones, general supervisor, north- 
ern territory, was top man with $26,849,- 
100. H. T. Tinney, manager at Roches- 
ter, N. Y., was second with $25,385,000. 
It was Tinney who wrote the Eastman 
Kodak line. J. H. Jones, Metropolitan 
territory, paid for $18,758,135; C. W. Mc- 
Ginnis, Keystone territory, for $17,870,- 
000. H. W. Frey, home office (a division 
sales manager) also wrote more than 
$17,000,000. H. E. Tieter, central terri- 
tory, paid for $14,355,500 and Haley 
Fiske, Jr., for $13,264,300. Gerald Priest- 
man, associate sales manager, Great 
Britain, paid for $7,456,992, leading the 
field force in that part of the world. 

The veteran J. K. Voshell, manager in 
Baltimore, paid for $5,000,000; and Don- 
ald G. C. Sinclair, Murray Hill District, 
New York, paid for $2,566,000. Sinclair, 
by the way, has been a member of the 
company’s $1,000,000 Club upon three 
different occasions. 





NO MONEY LOANED ON CALL 





Metropolitan Life Will Not Do Anything 
to Encourage Gambling, Say Chief 
Officers of Company 


During his talk on Friday before Met- 
ropolitan Life managers and while he 
was discussing the Stock Exchange situ- 
ation Vice-President Frederick H. 
Ecker said emphatically that the Metro- 
politan will not loan money on call. 

“We will do nothing to encourage 
gambling,” said Mr. Fiske in further em- 
phasizing what Mr. Ecker said. 





BOSTON EXAMINATIONS 


The examinations for the degree of 
Chartered Life Underwriters (American 
College of Life. Underwriters) will be 
held in the Boston district at Boston 
University, according to an announce- 
ment by Dean Everett W. Lord. 
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Conway For Giving 
Agents Voice in Co’s. 


FRANK VIEWS ON SECTION 97 





Superintendent Says “No Economic In- 
jury Must Follow Amendments”; 900 
At Underwriters’ Dinner 





Making his first appearance as a 
speaker before the Life Underwriters 
Association of New York at the dinner- 
meeting at the Hotel Astor, Tuesday 
evening, Superintendent of Insurance 
Albert Conway made what was regarded 
as a very frank statement of his views 
on the effects of the pending amend- 
ments to Section 97 and related sections 
of the insurance law and on the relations 
of companies and agents in general. 

Mr. Conway told of his conferences 
with the insurance business relative to 
Section 97 changes. He particularly 
praised the committee of the under- 
writers’ associations for “their breadth 
of vision and fairness.” One thing which 
surprised him was that the committee 
at the beginning did not seem to know 
what the attitude of their companies 
would be. “It seems to me that this 
was wrong in concept or outlook on the 
situation,” he said. 

Superintendent Conway declared that 
no amendment should be made which 
would injure any branch of the business. 
He felt that there was no reason for 
the agents to look upon the companies 
as a separate power in the business. 
The agents, he said, were the contact 
between the companies and the policy- 
holders. He felt that these situations 
would solve themselves if the companies 
and the. agents would “sit down around 
the table together.” 


Conway Reassures Agents 


“It seems to me,” continued Superin- 
tendent Conway, “that in these days of 
co-operation in business you who origi- 
nate the business should have a voice in 
the conduct of the companies.” This 
statement of the Superintendent caused 
quite a buzz of approval among the life 
underwriters present. 

What were regarded as statements of 
principle by Superintendent Conway 
which went a long way toward meeting 
the criticisms of the life underwriters 
were that “no premium charge by any 
company that is economically unsound 
could continue” and that “no company 
may charge as a premium for life in- 
surance that sum which would consti- 
tute an economic injury to any interests 
in the business.” In other words, there 
should be no economic wrong done to 
the agents by way of an amendment to 
the insurance law. 

Speaking of the need for amendment 
of the existing statutes, Superintendent 
Conway said that it was practically im- 
possible for a new company to be or- 
ganized under the laws as at present and 
that it was “practically impossible for 
a company to do with the premiums 
what they should do.” He did not elu- 
cidate this last statement further. Su- 
perintendent Conway spoke only a few 
minutes and left shortly after to keep 
another engagement. 

Dr. S. S. Huebner made the main ad- 
dress of the evening discussing life in- 
surance as a financial program for fam- 
ily and business. It was “policyholders” 
night for the association, the members 
having policvholders as guests. There 
were about 900 present, over 350 of these 
being policyholders. The C. B. Knight 
agency of the Union Central Life had 
seventy-five in their party occupying 
seven tables. Ives & Myrick, Mutual 
Life, had a party of fifty; Beers & De- 
Long, Mutual Benefit; and Sisley & 
Brinckerhoff, Travelers, each had about 
forty. Other agencies had from one to 
three tables. Gustav C. Wuerth, presi- 
dent of the association, who presided, 
welcomed the policyholders in his pre- 
liminary remarks. The annual Sales 
Congress will be held at the Hotel Astor 
on March 14. 


per $1,000. 
Income—Non-Medical. 


Are you Interested in an agency? 
you all about it. 


Concord, New Hampshire 


A POLICY YOU CAN SELL! 


Our Company offers complete protection. 


$5,000 
ALL IN ONE POLICY 


Disability Income, Waiver of Premiums, etc. 
Also $5,000 ‘‘Preferred Risk’’ Policy—high value— low premiums; age 35, $19.91 
Endowment age 85—Juveniles age 10 years and upward—Monthly 


Insures and assures your client’s future and yours 


Our Vice-President, Eugene E. Reed, will tell 
Write him direct—and directly. 


| UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


Any natural Geath .. F205... .occcs00. ide edn die Sla'ea des 62 
Any accidental death................. die-cie'd cic-ste.eteleiatar’ | aD 
Certain accidental deaths........... sis wulae th eieraigie Seite: aE 
Accident Benefits $50. per WEEK for fifty- two weeks 
$25. per WEEK thereafter 
JNon-cancellable) 
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BANKERS LIFE MAKES GAINS 





Increases of $3,000,000 in Income, $14,- 
000,000 in Assets; Had More Than 
$19,000,000 Paid For 
Gains in 1928 of nearly $3,000,000 in 
income; more than $14,000,000 in assets; 
and more than fifty-two million dollars 
in legal reserve life insurance in force 
were announced to the board of direc- 
tors of the Bankers Life of Des Moines 
last week by President Gerard S. Nol- 
len, who spoke of 1928 as the best year 

in Bankers Life history. 
The total income of the company for 
1928 was over $37,500,000; the total of 





assets as of December 31, 1928, was over 
$118,400,000, with a gain of over $14,800,- 
000 as compared with 1927; and the total 
life insurance in force at the end of 


1928 was more than $886,000,000. 


LOOMIS AT FLORIDA MEETING 
The Connecticut Mutual’s 





reau. 
general 
trophy. 


agent, won the 





general 
agents’ conference met in St. Augustine, 
Fla., February 4-8. The principal off- 
cers of the company also attended. A 
two days’ session was likewise held by 
the Life Insurance Sales Research Bu- 
William De Loss Love, Richmond 
president’s 
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eCMAKING GOOD 


CH OR sixty-one years the Equitable 


During this period this company has 
been built to greatness through the policy . 
of giving the best in life insurance to its policyholders 
and the utmost in cooperation to its field force. 
representing the Equitable Life of Iowa enjoy the ad- 
vantage of friendly cooperation from satisfied policyholders 
and unusual sales assistance from the Home Office. 


The Equitable Life of Iowa is a good company to buy 
from and a good company to represent. 





Iowa has been making good. 


Agents 


Home Office: Des Moines 














Fred P. McKenzie Goes 
With Farmers L. & Tr. 

AS ASSISTANT TRUST OFFICER 

Will Be Succeeded As Executive Man- 


ager of Life Underwriters Ass’n. By 
William C. Bawden 








Fred P. McKenzie, who for the past 
two and a half years has been executive 
manager of the Life Underwriters As- 
sociation of New York, has resigned to 
become an assistant trust officer of the 
Farmers Loan & Trust Co., No. 22 Will- 
iam street, New York. Mr. McKenzie 
will enter upon his new duties April 1 
his work being the development of life 
insurance trust business. 

During the time he has been execu- 
tive manager of the Life Underwriters 
Association Mr. McKenzie has launched 
a number of important new undertak- 
ings, among them the  twenty-page 
monthly bulletin which has been a fac- 
tor in establishing co-operation between 
the life underwriters of the city and the 
banks and trust companies. He was a 
member of the committee which worked 
with the Corporate Fiduciaries Associa- 
tion of New York resulting in the draft- 
ing of a “code of ethics.” Mr. McKen- 
zie is president of the Executive Secre- 
taries Association, and secretary of the 
University Life Underwriters Associa- 
tion. Before entering the life insurance 
business he was president of a develop- 
ment company having a large number 
of salesmen under his direction. A grad- 
uate of Dartmouth College and the N. 
Y. U. life insurance training course. Mr. 
McKenzie is a member of the Dart- 
mouth Club and Zeta Psi Club, New 
York. 

William Church Bawden has been an- 
pointed executive manager of the Jife 
Underwriters Association to succeed Mr. 
McKenzie. Mr. Bawden is a graduote 
of Columbia University, class of 1923, 
and achieved Phi Beta Kappa election. 
He began his business activities as a re- 
porter on the Perth Amboy (N. J.) 
“Evening News” and later was advertis- 
ing manager for the F. H. Roberts Co. 
of Boston. makers of chocolates. During 
the past three years he has been divi- 
sion sales supervisor for the "New York 
Telephone Co. in charge of the midtown 
section of Manhattan. 





METROPOLITAN IDEALS 





They Will Long Permeate Spirit of That 
Company Says Conway in Praise 
of Fiske 
At the Metropolitan Life dinner at the 
Astor Saturday night, Superintendent of 
Insurance Albert C. Conway paid a high 
tribute to the idealism that motivates 
that company and to Haley Fiske, the 
president. He said that Haley Fiske’s 
spirit and ideals had so permeated the 
company that they would continue long 
after he passed away. 3 
Edward W. Beatty of Montreal, prest- 
dent of the Canadian Pacific Railway, 
and Rev. Henry Howard, pastor of the 
Fifth Avenue Presbyterian Church, New 
York, spoke following Mr. Fiske’s ialk. 
The president of the Metropolitan was 
the first speaker of the evening. He 
was given a ten-minute demonstra‘ion. 





L. FITZGERALD, JR., TALKS 

At a conference of the Richmond a“er- 
cy of the Sun Life, of which Neil D. Sills 
is manager, held last week, Littlcton 
Fitzgerald, Jr., business manager of the 
American' Bank & Trust Co., of Rich- 
mond, read a paper on “Modern Mcth- 
ods of Banking As They Relate to Life 
Insurance.” 





UNDER EQUITABLE GROUP 
The Equitable Society recently closed 
a contract with the Crown Cork & Seal 
Co., of Baltimore, for $2,000,000 of group 
life covering 2,000 employes. 
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General Agents Take Up 
“Trip To Hoboken” Fad 


GERMAN SUBURB’S POPULARITY 





New Yorkers Flock There; Many 
Agents Attend Dinner of Keane-Pat- 
terson Ag’cy., Massachusetts Mutual 





The latest fad in New York is for 
New Yorkers to go to Hoboken and 
spend the evening. Hoboken is an old 
town on the Hudson river north of Jer- 
sey City with a large German popula- 
tion. For years the principal German 
Sships have docked there. The place has 
more restaurants and free lunch places 
to the square block than has any town 
in America. It also has lots of hotels. 
The exterior of the town is shabby and 
forbidding-looking, but inside the hotels 
and restaurants gaiety prevails. The 
town is not as wide open as a mining 
camp but there is nothing about it that 
reminds visitors of the cities in Kan- 
sas. 
Another thing that has given Hobo- 
ken a new spurt of popularity is the 
production at the old Rialto Theatre 
there of a number of old-fashioned melo- 
dramas put on by Christopher Morley, 
famous literary man and dramatist, and 
two other members of the New York 
literary colony. Many New Yorkers in 
evening clothes and in limousines go to 
oboken through the Holland Tunnel to 
see the show, hiss the villain, applaud 
the hero and enjoy themselves in res- 
aurants. 

Attracts Attention of Production 

Manager 

It is only natural that this fad has 
attracted the attention of some of the 
general agents of the city and one. of 
he progressive offices, the Keane-Pat- 
erson general agency of the Massachu- 
setts Mutual, invited the entire sales or- 
ganization to an evening at the Grand 





















otel, which 1s right near the Rialto 
heatre. A 
The evening was informal, with 


harles F. Donnely directing the enter- 
tainment and speakers. Donnely will be 
remembered as the red-headed agent 
ho was the singing life of the party 
at various banquets of the Life Under- 
Writers Association of New York. He 
broke all records at the Keane-Patter- 
Son party by having twelve speakers 
start and finish their stunts in five min- 
tes for the dozen. J. Allanby Nixon 
Was assistant toastmaster, and the list 
of speakers follow: Alan F. Arnold, John 
oss, W. Knox Denham, Chester Ar- 
hur Bentley, Kenneth (Comstock, Fred 
V. Skidmore, Walter S. Johnson, Ed- 
mund lonovan, David MacAlindin, Ira 
trasser and William L. Hadley. 
Dewey R. Mason Makes Keai Speech 
Mr. Donnely then introduced Dewey 
- Mason, one of the Aetna Life gen- 
tral agents in New York City, saying 
hat he would be given permission to 
lake a reat speech, which Mr. Mason 
lid He is one of the wittiest of all 
he general agents. The speaking was 
ollowed by professional entertainment. 
hose present congratulated the hosts, 
Jonald Keane and Lloyd Patterson upon 
¢ unconventionality of the evening. 
The cntire evening was greatly en- 
eyed except by ¢ reporter who went 
ome in a taxicab instead of the tube. 
Haxicab rides through the Holland Tun- 
€l are the most expensive short-dis- 
ance. taxicab rides in the world. The 
porter did not look at the meter until 
€ got to Fifth avenue and Fifty-ninth 
street, The taxicab ride cost $6.20, but 
he evening was worth it. 


CLARK & SANBORN MEETING 


Clark & Sanborn, general agents at 
Poston for the State Mutual Life, will 
Mtertain their agency force on Febru- 
ty 18, at the Hotel Algonquin, Boston, 
wri Lawrence Simon of the Massa- 
lusetts Mutual Life in New York City 
ill be the speaker. 
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for poverty can never be found 
in the ownership of good life 
insurance, especially that offered 
by a company now over four 
score years in business. 


THE CONNECTICUT MUTUAL 


LIFE INSURANCE COMPANY 
Hartford 


Over 83 years in Business 


1929 














MISSOURI’S STATE’S BIG YEAR 





St. Louis Company Has Insurance In 
Force Amounting to More 
Than $1,195,000,000 

The annual report of the Missouri 
State Life of St. Louis on the business 
of last year puts that company up 
among the larger life insurance compa- 
nies in the country with new insurance 
paid for in 1928 amounting to $341,919.- 
878 and insurance in force at the end 
of the year totaling $1,195,675,940. These 
figures include the business taken over 
in the reinsurance of the International 
Life last year. The Missouri State Life 
is now the largest life insurance com- 
pany west of the Mississippi river. 

The company’s assets »t the close of 
last year amounted to $131.608.831, this 
being an increase of $51,345.943. The 
capital stock is $4,000.000 and the com- 
panv has a surnlus of $3,228.3901 and a 
surplus to policvholders of $8,595,761. 
Under President Hillsman Taylor’s pro- 
gram of progressive develonment of the 
company’s territory, the Missouri State 
Life has made an outstanding vain in 
bus'ness and in its agency organization. 


G. E. BAKER MARRIES 





Head of Baker-Shaw Agency Weds Miss 
Viva C. Bushway of West Newton, 

Mass.; Making Fine Record Here 
F. Ellsworth Baker, president of the 
Baker-Shaw Agency of the National Life 
of Vermont, in New York City, at the 
St. Paul’s Cathedral, Boston, last week 
married Miss Viva Cynthia Bushway, 
daughter of Mr. and Mrs. Howard J. 
Bushway of West Newton, Mass. On 
their return from their honeymoon after 
March 1, Mr. and Mrs. Baker will live 
at 2 East Eighty-sixth street, New York. 

Mr. Baker, who is a nephew of George 
Fisher Baker. one of New York’s leading 
bankers, and also well-known philan- 
thropist, is a Harvard man and a new- 
comer in the general agency ranks in 
New York City. He is one of the young- 
est managers here and is making a fine 
record. 





TO ENLARGE PAPER 
The Metropolitan Life will enlarge its 
issue of “The Accident & Health Moni- 
tor.” which will be issued monthly as a 
supplement to “Tower Talks.” 





vising agents. 


will instill confidence. 


dence. 


110 Fulton Street, 





Agency Supervisor Wanted 


A MAN is needed in a large old established 

Life Insurance General Agency who is 
experienced in training, developing and super- 
The right man will be capable 
of doing successful field work himself, will have 
ability to grasp quickly the problems of the 
agent and be possessed of a personality which 


All communications will be treated in confi- 
In replying state age, previous training, 
nationality, years in business, nature of present 
work, and salary desired. 


Address 
Agency Supervisor 
THE EASTERN UNDERWRITER 


New York City 











N. Y. Leaders Attend 
C. A. Foehl’s Funeral 


PRUDENTIAL WAS REPRESENTED 





Impressive Farewell Paid by Staff of 
His Agency; Duffield, Munsick, 
Hurrell and Gray There 





Leading life underwriters and general 
agents in New York City paid an im- 
pressive tribute to the late Charles A. 
Foehl, manager of Ordinary for The 
Prudential in New York City, at his fu- 
neral held in the Munn Avenue Presby- 
terian Church, East Orange, last Friday. 
The Rev. R. B. Beattie, Mr. Foehl’s 
pastor, officiated. He said the pass- 
ing of Mr. Foehl would be a real loss 
to both the church and the community. 

At the request of Mrs. Foehl, Julian 
S. Myrick, president of the New York 
State Association of Life Underwriters, 
and manager of the Mutual Life in New 
York, and Lawrence Priddy, agent for 
the New York Life in New York, were 
honorary pallbearers. Paul F. Clark, of 
Boston, president of the National Asso- 
ciation of Life Underwriters, also desig- 
nated as honorary pallbearer, was unable 
to come. Two close personal friends of 
Mr. Foehl, Charles B. Knight and Gra- 
ham C. Wells, could not attend, due to 
absence from the city. 

The Prudential was represented at the 
services by President Edward D. Duf- 
field, Vice-Presidents Alfred E. Hurrell, 
George W. Munsick and Edward Gray. 
And the staff of Mr. Foehl’s agency in 
New York turned out en masse to show 
their final appreciation of their departed 
leader. P. Raymond Garrison, assistant 
manager of the agency, headed the party. 

Among the general agents who attend- 
ed were: Gerald A. Eubank, Home Life 
and Prudential; Alexander E. Patterson 
and Ralph G. Engelsman, Penn Mutual; 
Edward J. Sisley, Travelers; Roy A. 
Robbins, Home Life; John Fraser, asso- 
ciate general agent, Connecticut Mutual; 
John C. McNamara, Guardian Life; Rob- 
ert L. Jones, State Mutual; W. R. Col- 
lins, Travelers; Joseph Bookstaver, Trav- 
elers; Gustave C. Wuerth, president, Life 
Underwriters Association of New York, 
and Fred P. McKenzie, its executive sec- 
retary. Also Clinton A. Wells, manager, 
insurance trust department, and Leroy 
A. Mershon, vice-president, United 
States Mortgage & Trust Co. John S. 
Turn, vice-president of the Aetna Life & 
Affiliated Companies in New York City, 
for many years a close friend of Mr. 
Foehl’s, also was present. The Union 
Central in New York was represented by 
Walter E. Barton, assistant manager of 
the Knight Agency. 





S. B. LINDSAY’S ANNIVERSARY 
On the twenty-fifth anniversay of his 
connection with the Connecticut Gen- 
eral Life, of which he is now Buffalo 
general agent, Samuel B. Lindsay was 
given a dinner in that city by Robert W. 
Huntington, president of the company, 
who presented Mr. Lindsay with a quar- 
ter-century service pin. Agency employes 
added a traveling bag as their gift. Mr. 
Huntington, Albert A. Drieu, of Hart- 
ford, ‘assistant superintendent of agen- 
cies; and B. L. Lewis, Connecticut gen- 
eral agent at Columbus, Ohio, were 
among the speakers. Fifty company em- 
ployes were present. 





AMERICAN BANKERS TO BUILD 
The American Bankers Life, of Chica- 
go, has started construction of a new 
home office building on the site of its 
old home at the corner of Cass and Ohio 
streets, Chicago. President Frederick H. 
Rowe announces the election of two of 
its home office agency men to the board 
of directors. They are John W. Hoff- 
man, agency director of the casualty de- 
partment, and H. C. Welch, agency di- 
rector of the industrial department. 
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W. H. Pierson 42 Years 
With Provident Mutual 


TALKS OF OLD DAYS IN NEWARK 


His Office “In Hat” for Ten Years; 
Jersey Agent Has Seen Many 
Changes 











William H. Pierson, who will celebrate 
his forty-second anniversary of continu- 
ous service with the Provident Mutual 
next month and who is connected with 
the Louis F. Paret Agency of the com- 
pany in Newark, is a veteran of the life 
insurance business. 

One day last week, while he was in a 
reminiscent mood, he stood looking from 
the window of the Paret Agency, which 
is on the thirteenth floor of the Grif- 
fith building, Newark, and told a reporter 
of The Eastern Underwriter an inter- 
esting story of the changes that had 
taken place since he joined the company 
as an agent in 1887. 

“When I first joined the company it 
was known as the Provident Life & 
Trust Co., and the only office I had was 
in my hat. What little correspondence 
I did was done at home. Large insur- 
ance policies were not written in those 
days, $30,000 being about the limit. 

“The affairs of the company in New 
Jersey were looked after by Le Barr & 
Kennard in Philadelphia and _ nearly 
everything was done by correspondence. 
In 1897 the company opened a small of- 
fice in Jersey City at 15 Exchange place 
and I was placed in charge. 

“This office was kept in operation 
until 1918 when the Paret Agency took 
over the management of the agency and 
established a branch office in Newark.” 

Transportation facilities were not as 
good as they are today, said Mr. Pierson, 
and there was more leg work and house 
to house canvassing done than there is 
at the present time. In speaking of the 
many changes that have taken place in 
Newark in the years that he has been 
with the company, he said that the Penn- 
sylvania Railroad ran a single track into 
Newark on the outskirts of the city and 
the trains were so close to some of the 
homes, that if any one of them stuck 
their head out of the window and a 
train was passing at the time it usually 
meant a fractured skull. He said that 
a story is told that one of the residents 
of these homes fell asleep one day and 
accidentally allowed both of his feet to 
hang out of his window and a train 
came along and cut both of them off. 


MEMBERSHIP DRIVE 








18 New Members for Newark Life Un- 
derwriters; W. H. Beers To Be 
Luncheon Speaker 

In the drive for new members for the 
Newark Life Underwriters Association, 
Fred Lieberich, Jr., of the John UHan- 
cock Mutual, has succeeded in bring- 


ing in fourteen members. out of a total 
of eighteen, which were accepted in the 
association last week. The new mem- 
bers include Harry S. Wiswell, Samuel 
E. Silver, George E. Phifer, M. O’Cal- 
laghan, John Blum, Fred W. Merselis, 
B. F. Falter, Jr., James G. Ham, Lyman 
E. Malone, M. A. Donald Foster, C. 
Nelson Gray, Cecil A. Lewis, Lisle B. 
Roberts, A. “Abner Fern, Samuel S. Vor- 
trefflich, Herman M. Rieger, Charles E. 
Leslie and Chester M. Thompson. The 
membership of the organization now 
numbers 138 but it is hoped before the 
end of the year it will be doubled. 

At the luncheon-meeting of the or- 
ganization which will take place next 
Monday in the Newark Athletic Club 
William H. Beers of Beers & De Long, 
New York agents, Mutual Benefit Life, 
will give an interesting talk on “Organ- 
izing Your Program of Efforts.” It is 
expected that there will be a large at: 
tendance as several matters of impor- 
tance to the members will be discussed. 


Mutual Life, N. Y., Had 
Paid For $516,000,000 


ASSETS EXCEED $927,000,000 





Insurance in Force at End of Year More 
Than $4,025,000,000; for 1929 
Dividends $43,960,000 





\ 

The Mutual Life last year placed in 
new paid-for life insurance in excess of 
$516,000,000, bringing the total insurance 
in force up to more than $4,025,000,000. 
Payments to its policyholders and ac- 
cumulations for the policyholders and 
their beneficiaries amounted to $177,765,- 
454. The company paid out $40,417,115 
for death claims, $3,042,500 under ma- 


tured endowments, $39,591,159 in divi- 
dends and $3,635,591 under annuities and 
supplemental contracts, a total of $86,- 
686,365. 

On December 31, 1928, the company’s 
assets were $927,317,279, and its liabili- 
ties, less a contingency reserve (surplus) 
of $64,106,973, were $863,210,305. The 
gain in assets in 1928 was $65,392,745. 

The company has apportioned $43,960,- 
751 for 1929 dividends to its policy- 
holders. 

Since February 1, 1843, up to Decem- 
ber 31, 1928, the company has paid in 
dividends under its policies (all divi- 
dends belong to policyholders, as the 
company has always been purely mutual, 
having no stockholders) the sum of $608,- 
983,366. More than half of this amount 
has ben paid out during the last ten 
years. 

The company’s mortgage loans aggre- 
gated $240,857,013.33 on December 31, 
1928. No loan was under foreclosure, 
and no interest was in default. The 
company placed $48,692,462.70 in first 
mortgages during 1928. 

Since February 1, 1843, up to Decem- 
ber 31, 1928, the company has dis- 
bursed under policy contracts the sum 
of $2,500,317,161. This total outgo is 
greater than the total receipts from pol- 
icyholders during the same period. 


TRAVELERS CHANGES 








Four New Branch Managers; Boyd L. 
Cook, Charles H. Church, Joseph W. 
Ray and Arthur R. Hustad 

Four new branch managers of the 
Travelers life departments have been ap- 
pointed, all the men being raised from 
assistant managers. They are Boyd L. 
Cook, Charles H. Church, Joseph Wil- 
liam Ray and Arthur R. Hustad. 

Mr. Cook was made manager of the 
Park Square branch office in Boston. He 
had served as assistant manager in that 
branch for a number of years. Mr. 
Church becomes manager in Kansas City, 
Mo., after having served as assistant 
manager there since the early part of 
1926. He succeeds Richard T. Smith, 
who has been appointed manager in the 
company’s downtown branch office at 
Detroit. 

Mr. Ray has been named manager in 
Columbus, Ohio, where he has been as- 
sistant manager since September 1, 1925. 
Mr. Hustad, in becoming manager at 
Minneapolis, has been transferred. from 
Chicago, where he has been assistant 
manager since July 1, 1927. Mr. Hustad 
was assistant manager in Minneapolis 
before he went to Chicago. 





RIEHLE-BRANDWEIN RACE 
The Sam Brandwein Agency of the 
Equitable Society in New York City has 
challenged the John M. Riehle Agency 
of the company to an agency production 
co during the first three months of 





LINCOLN NATIONAL ON COAST 

F. W. Gale has been appointed super- 
intendent of agencies in charge of the 
Pacific Coast for the Lincoln National 
Life. His headquarters will be at Los 
Angeles. 


‘FEBRUARY DUFF MONTH 
January was another three-way rec- 


ord month for the E. A. Woods Co.,, 
general agents, Pittsburgh, Equitable So- 
ciety. There was a total of 1,139 appli- 
cations, $7,181,698 paid-for insurance, and 
$162,737 collected in premiums. The agen- 
cy has also announced that the period 
aa January 28 and February 28 
has been designated as, “Duff Month,” 
when an attempt will be made. to do a 
record volume of business as a tribute 
to William M. Duff, president of the 
agency, who will return from California 
the latter part of this month. 


BANK OF COMMERCE LECTURES 


The National Bank of Commerce in 
New York is sponsoring a series of !ec- 
tures by Dr. S. S. Huebner, of the Whar- 
ton School of Commerce, University of 
Pennsylvania, which, when completed, 
will be issued in book form and may be 
obtained by addressing Trust Depart- 
ment, National Bank of Commerce in 
New York, 31 Nassau street. 


PENN MUTUAL JANUARY GAIN 


The Penn Mutual gained 53% in paid 
Se in January over January, 
1927. 
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Use Trusts Instead Of 
Personal Holding Plan 


TO MEET HEAVY TAP BURDEN 








Clinton Davidson Says Treasury Depart- 
ment Has Changed Attitude On 
Holding Co. 





Due to a changed attitude on the part 
of the Treasury Department toward _per- 
sonal holding corporations, many indi- 
viduals who wish to avoid excessive taxa- 
tion and. still maintain control of their 
property are placing their holdings in 
trusts and having dividends paid direct- 
ly to the trust, said Clinton Davidson, 
president of the Estate Planning Corpo- 
ration in addressing the trust officers of 
the Guaranty Trust Co. this week. 

Personal holding corporations have 
been the boon of those who desired to 
reduce their income tax in the past, ac- 
cording to Mr. Davidson. They turned 
over their stocks to such a corporation, 
which received the dividends and simply 
reinvested them. As the corporation 
paid no tax, and as the income of the 
corporation was not paid out to its stock- 
holders, this income tax was saved. 
Within the last six months, he added, 
this tendency to use holding corpora- 
tions has changed greatly because of the 
Treasury Department’s opposition to the 
accumulation of funds in this manner. 





7,500 NEW GROUP POLICIES 





Recent Connecticut General Cases Cover 
Professors, Typewriter Makers and 
Newspaper Men 

About 7,500 families in eleven states 
are covered by recent Connecticut Gen- 
eral Life cases. The groups are: 

New York: Schwegler Bros., Inc., Mer- 
chants Agency Co., Inc., Metropolitan 
Commercial Corp., L. N. Whissel Lumber 
Co., Inc., Maritime Milling Co., Inc., and 
Willard Machine Corp., Buffalo; Phelps 
Bros. & Co. and H. ‘Tr. Carey & Co.,, 
New York; L. C. Smith & Corona ‘Type- 
writers, Inc. (additional insurance), Sy- 
racuse; Guile & Windnagie, Inc., ft’enn 
yan & Karmers’ Co-operative Milk Co., 
Inc, ’oughkeepsie. Lennsyivania: Levi 
Smith Kenning Co. and Viking Oil Corp., 
Clarendon; Valvoline Oil Co., Warren; 
Worthington Mower Co., Stroudsburg ; 
Scranton Kepublican Publishing Co., 
Scranton; Atlantic Gas Co. Pniladel- 
pia; J. K. Hinkel Mtg. Co., Mechanics- 
burg; the Press Publishing Co. E. 
Stroudsburg and Denver and Ephrata 
telephone & ‘Telegraph Co., Epnrata. 
Massachusetts: Lee, Higginson & Co. 
(additional insurance), Beaudette & Gra- 
ham Co., Boston; Gardner Doll Carriage 
Uo, Gardner; Brooks Bank Note Co., 
Springtield and A. A. Brunell Co., Inc., 
Worcester. 

Connecticut: Veeder-Root, 
Hart Mfg. Co. (additional insurance), 
and the Scott-Witter Steel Corp., all o1 
Hartford; the Hoggson & Pettis Mfg. 
Co. aud Yale University, (on its faculty 
and employes). Indiana: Slick’s Famuly 
Washing Co. and Red Fox Petroleum 
0, tort Wayne; Burke Cadillac Co., 
Indianapolis; ‘and Hughes Bros. 
loomington. California: Long Beach 
People’s Ice & Cold Storage Co., Long 
each & Los Angeles Period Furniture 
Mfg. Co., Los Angeles. Illinois: Ameri- 
can klectric Fusion Corp. and Cooke, 
Sullivan and Ricks, Chicago. North 
Carolina: Perry Plywood Corp., High 
omt & Enterprise Lumber Co., Golds- 
boro. Ohio: The Landman-Griffith Co., 
Toledo, and the Miller Rubber Co. (ad- 
ditional insurance), Akron. Michigan: 
The Wise Chrome Products Co., Detroit 
F. Walker & Son, New Ipswich, 


Inc., the 





E. W. CAMERON AGENCY GROWS 


Although only in its second year the 
mw unesota agency of the Equitable Life 
of lowa, under State Agent E. W. Cam- 
fron, is up among the leaders in produc- 
tion among the company’s agencies. 


Cai: 


Ben C. Hyde Resigns As 
Head Of Missouri Dep’t. 


HAS BEEN INVALID TWO YEARS 








Was Appointed by His Brother When 
Latter Was Governor; Often a 
Storm Center 





Ben C. Hyde, Superintendent of In- 
surance of Missouri, who has been an in- 
valid for two years following a stroke of 
paralysis, has resigned, effective at the 
pleasure of Governor Caulfield, the gov- 
ernor announced at Jefferson City today. 

An intimation that Superintendent 
Hyde probably would not complete his 
term was contained in Governor Caul- 
field’s inaugural address to the Missouri 
Assembly early in January, the Gov- 
ernor suggesting that the state’s chief 
executive be given a larger measure of 
control over appointive officers in emer- 
gencies such as _ developed when Hyde 
was stricken. Under the existing laws 
the Governor has not power to deal with 
such a situation when the state senate 
is not in session. While Hyde might 
have been suspended, the Governor 


ethe 


LARGE SALARY SAVINGS POLICY 

The president of a large corporation 
probably holds the largest policy under 
Equitable Salary Savings Plan— 
$440,500. It is interesting to note that 
he took this insurance just before the 
Salary Savings Unit was established and 
paid the first annual premium of $21,- 
355. Then he saw how easy it was to 
meet the amount monthly and joined his 


employes in the plan with a monthly de- 
duction of $1,889. 








could not appoint a successor until the 
state senate met for approval. 

Hyde was first appointed by his 
brother, Arthur M. Hyde, in 1921 and re- 
appointed. by Governor. Sam Baker for a 
four-year term to expire on July 1, 1929. 
J. B. Thompson of Kansas City, who 
was.secretary to Governor Hyde, and 
former auditor George Hackman are the 
— candidates for Ben C. Hyde’s 
job. 
Ben C. Hyde was often a storm-center. 
Stock companies accused him of showing 
favoritism to reciprocals. The tangle in 
which the International Life found itself 
also brought coals of criticism on Hyde’s 
head. - 


PENN MUTUAL AGENCY SCHOOLS 

Several general agencies of the Penn 
Mutual are this month having three-day 
schools under the direction of Vincent 
B. Coffin, director of education, assisted 
by Home Office Representatives Hopkins 
and Preston. The first is at Memphis, 
with the Little Rock Agency joining in. 
Birmingham follows, with Chattanooga 
and Montgomery attending. The third 
will be at New Orleans and the fourth 
is to be at Jackson, Miss., with the Mon- 
roe, La., Agency participating. 

This is part of the Penn Mutual’s plan 
for demonstrating agent education to 
general agents. The entire country is to 
be covered by these schools. 





DINNER TO F. H. RHODES 


H. S. Amber, general agent of the 
Berkshire Life at - Buffalo, presided at 
a conference of agents in that city on 
February 1 and 2. A testimonial din- 
ner was given to Frederick H. Rhodes, 
president of the company, to close the 
conference. Mr. Rhodes outlined com- 
pany plans and policies for 1929. Other 
speakers were Robert H. Davenport, 
company secretary; and J. B. O’Brien, 
Albany general agent. 





INSURANCE | 
—TRUSTs— 











Published by th NATIONAL BANK or COMMERCE in NewYork 





A *39,000 increase 
from a *36,000 
client 








The discussion brought out the advantages 
-of the flexible provisions of the insurance 
trust in meeting such future developments. 
Incidentally it demonstrated the urgent 


need for more insurance protection for, 
translated into terms of income the $12,000 
already provided for each of the three 





Case No. 19—The Underwriter’s client was 
a floor member of the Stock Exchange. He 
carried $36,000 life insurance for the protec- 
tion of his three daughters, aged fifteen, 


daughters, was obviously inadequate. 


increase. 


twelve and eight years, $12,000 for each 


daughter. He “wasn’t interested” in any 


more insurance. 


The underwriter then tried out the insur- 
ance trust approach. It was pointed out that 
the oldest daughter might be married at nine- 
teen, the second might take up an advanced 
course of study to fit her for teaching which 
would not be completed until she was twenty- 
four, and the youngest show marked musical 
ability which would call for special expendi- 


tures in its development. 


As a result, the client trusteed his insur- 
ance and at the same time increased the 
principal amount to $75,000—a $39,000 





Specific instances from the day’s work show 


how life underwriters can use this trust de- 


partment to their advantage without obligation. 
A practical, constructive presentation of the 
service we offer is contained in our book, “‘The 
Insurance Trust as a Business Proposition.” 
You will welcome the specific information it 
contains. A copy will be sent to any life under- 
writer on request by the Trust Department. 
National Bank of Commerce in New York, 


31 Nassau Street, New York City. 

















Page 14 










hae | a - > 


THE EASTERN 
UNDERWRITER 








February 8, 1929 








Places $1,810,000 On 
Cash Register Head 


W. O. CORD, OF DAYTON, AGENT 





President Patterson, of National Cash 
Register Co., Only 36, Carries 
$3,810,006 Insurance 





Already one of the most heavily in- 
sured business men in the country, Pres- 
ident Frederick B. Patterson, of the Na- 
tional Cash Register Co., who is only 
thirty-six years old, has just taken an 
additional $1,810,000 life insurance through 
Wlliam O. Cord, Penn Mutual agent at 
Dayton, O. Mr. Patterson is now in- 
sured for a total of $3,810,000. 

The new. line is ordinary life and was 
placed with eight companies. Penn Mu- 
tual already carried $500,000, its limit. 
The entire line of protection is planned 
to cover estate and inheritance taxes, 
transfer charges, administration and oth- 
er expenses. Agent Cord has placed all 
of Mr. Patterson’s insurance but $800,000. 

William O. Cord joined the Penn Mu- 
tual on January 2, 1920, after twenty 
years’ service with the Michigan Mutual. 
He is forty-seven years of age. Mr. 
Cord’s father, Clifton Hays Cord, has 
been a life underwriter for forty-two 
years. He started at age twenty-eight 
and is now seventy and a representative 
of the Mutual Life at Orlando, Fla. 





ILLINOIS WILL INVESTIGATE 





To Check Activities of Former Guaran- 
teed Equity Group Now in New 
mcern 

The new director of trade and com- 
merce for Illinois, Leo H. Lowe, has 
assured the Michigan Insurance Depart- 
ment that he will co-operate in following 
the activities of the group formerly iden- 
tified with the Guaranteed Equity now 
in the hands of a receiver who have 
recently affiliated with the Central Bene- 
fit Association of Oak Park, Ill. It is 
reported by the Michigan department 
that this group is soliciting business for 
the Oak Park concern from the former 
policyholders of the now defunct Guar- 
anteed Equity. 


WISCONSIN DIRECTORS 


Because of the wide interest of the 
state insurance matters, Assemblyman 
Frederick W. Cords, Jr., Milwaukee, of- 
fered a bill in. the Wisconsin house on 
Thursday providing for an appointment 
y the governor of one additional direc- 
tor for each domestic life insurance com- 
pany. This director would serve on the 
board with the other directors and would 
be appointed for the longest term for 
any director to hold under the by-laws 
of the company. The director would re- 
ceive the same compensation as other di- 
rectors and would be paid by the com- 
pany. It shall be the duty of such di- 
rector to make an annual report to the 
governor on the affairs of the insurance 
company. 








MONK CHEERED AT DINNER 


At a dinner of the Insurance Society 
of Massachusetts held in Boston last 
week Wesley E. Monk former insurance 
commissioner and now general counsel 
of the Massachusetts Mutual Life, was 
an impromptu speaker and was wildly 
cheered bv the gathering. 

Leslie E. Knox, president of the In- 
surance Societv of Massachusetts, was 
one of the speakers and Tames H. Car- 
ney, president of the Insurance Federa- 
tion of America, was toastmaster. 





OKLAHOMA AGENCY CHANGE 


Mr. Porter, of the firm of Pearce, Por- 
ter & Martin, Tulsa, Oklahoma, general 
agents for the Aetna Life and affiliated 
companies for Oklahoma, has sold his 
interest in the partnership to the other 
two members of the firm. The firm will 
continue to operate under the name of 
Pearce, Porter & Martin. Mr. Porter 
will engage in the oil business. 


CONTEST BILL 


The occasional practice of some life 
insurance companies in contesting the 
payment of death claims is attacked by 
Meyer Alterman, Democrat, of New 
York City, who has introduced a bill 
in the Assembly amending the civil prac- 
tice act so as to provide that the judge 
may, in his discretion, if the beneficiary 
is successful in maintaining an action, 
order the insurance company to pay not 
to exceed 15% more money than the 
face of the policy calls for. This mea- 
sure, it is believed, will put a check on 
contesting claims unless well established 
grounds exist for the contest. 





HARRISON DISTRICT CHANGED 


The district formerly known as the 
Harrison, N. J., district of The Pruden- 
tial, under the supervision of R. J. Rob- 
inson, will hereafter be known as 
Kearny, N. J., district and the office will 
be located on the corner of Quincy and 
Kearny avenues. 





NEW GROUP SERVICE OFFICE 


The Prudential has announced the 
opening of a new group service office in 
Baltimo re, which will be under the super- 
vision of home office representative R. 
G. Warren. The office is loéated in the 
Court Square building. 


Thomas V. Gaffney, of 3210 Perry ave- 
nue, Bronx, New York, has returned to 
the business of insurance following an 
absence therefrom of twenty-one years. 
At the time of his leaving he was as- 
sociated with Owens & Phillips, general 
insurance brokers with headquarters on 
Nassau street, from which position he 
resigned to enter the services of the city 
of New York in the Police Department, 
where he was continuously engaged until 
last year. He then decided that he de- 
sired more than anything else to return 
to the insurance business. Mr. Gaffney 
has been licensed as a general insurance 
broker and is an agent of the Mutual 
Life operating through the office of Ives 
& Myrick. 





INSURED FOR $1,500,000 


Christian R. Lindback, president and 
general manager of Abbotts Dairies, Inc., 
in Philadelphia, has now reached the $1,- 
500,000 class of executives insured for 
the benefit of their corporations. He has 
just taken $500,000 additional, through 
George B. Farquhar, a Penn Mutual rep- 
resentative in Washington, D. C. 





KNIGHT HAS $3,000,000 WEEK 

The C. B. Knight agency of the Union 
Central Life in New York had a produc- 
tion last week in excess of $3,000,000 


— 
— 








DESIRABLE 


FLOORS anv OFFICES 
TO RENT 


Beautiful Fireproof 
LEHIGH BUILDING 


In the Heart of the Insurance District 


106-108 S. 4th St., Philadelphia, Pa. 


Day and Night Elevators, Excellent Janitor 
Service, Ownership Management, Lowest 
Rental in Philadelphia. 


$1.50 Per Square Foot 
Fourth Floor has 1500 Square Ft. Altered to ' 
Suit Tenant—Entire First and Second Floor 
Available—Rent Sent on Application—First 
Floor has 1294 Ft.—Second Floor has 1273 Ft, 
(Not Including Private Vault) 

First and Second Floors Have Private Siair. 
ways, Also Private Toilet and Storage Room. 
GEO. S. CUMMINGS 
60 Park Place - Newark, N. J, 























The Certified Thrift System, Inc., has 
been chartered at Albany to carry ona 
general insurance business. Leahanora 
W. Clark, Howard M. Hansen and Louis 
Abel are directors and subscribers. 











A Record 


OF SOUND, SUBSTANTIAL PROGRESS— 

















Increase 


Increase 


Increase 


MISSOURI STATE LIFE INSURANCE COMPANY 
BALANCE SHEET, DECEMBER 31, 1928 
ADMITTED ASSETS LIABILITIES 
WD cancutesecnsdeo hase aus eines SeG, foots ~POlCY- RESERVES sak os cin cckwnccwton sens $117,615,814.08 
First Mortgage Loans on Real Estate... 49,272,860.87 Policy Claims in Process of Adjustment 
ee Se ee A eee ee 9,405,014.50 SLE 6. siocidon cd vaicek caesar a tenon 1,078,929.98 
Real Estate Sales Contracts............. 828,765.56 Premiums and Interest Paid in Advance _ 1,021,144.69 
nD UI on a Soe sacra sualkcs coca 3,030,380.27 Dividends Left on Deposit with Company __1,430,075.66 
Loanssto Pelcyholders. .........0560655% 27,927, 473.80 PROSULVCE FOr LAMES 6 ois ca saeveeonces 490,734.64 
UM lec htctn de wiz lene nie kitua Siemrcbe ee 149,660.00 Contingency Reserve for Investments... 300,000.00 
TP OMIME PUOINS o5.6o oi pkic oss San ees 564,950.26 AN @ titer Aaa pINHes <. so50c es caxss veces 1,076, 371.25 
Cash in Banks on Interest.............. 4,649,972.48 Apportioned for Policy Divi- 
Cash in Banks and Home Office not on Gen Std kos cheveueoeeee $1,367,369.65 
ROE eee as GO eaaA de chee ian 2aUOIss . “Capital Stock sacliciccaccss cs "000,000.00 
Accrued Interest on Investments........ ZU OSRAD ® SUPPIES oe 5s can scsegeeeeees 3,228, "391.79 
Outstanding and Deferred Premiums....  3,942,893.65 ——_—_——- 
PUGDEMEE FGGES: ivi visccveneectowesne 268,854.91 Surplus for Protection of Policyholders..  8,595,761.44 
$131,608,831.74 $131,608,831.74 
Insurance in Force, December 31, 1928............ $1,195,675,940.00 
Insurance in Force, December 31, 1927............ 757,369,613.00 


Assets, December 31, 1928...................... 
Assets, December 31, 1927...........0....2..... 


New Business Paid for, 1928..................... 
New Business Paid for, 1927..................... 


Missouri State Life Insurance Company 
HILLSMAN TAYLOR, President 





$ 438,306,327.00 
$ 131,608,831.74 


80,262,887.84 





$  51,345,943.90 
$ 341,919,878.00 


204,763,512.00 





$ 137,156,366.00 


HOME OFFICE: St. Louis 
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Insurance Premiums 
Should Be Tax-Free 


CHICAGO TRIBUNE EDITORIAL 





Daily Newspaper Points Out Inconsis- 
tency of Taxing Life Insurance 
Premiums 


The Chicago Daily Tribune recently 
printed the following editorial on the 
taxing of life insurance premiums: 

“Now that the income tax blanks 
have been distributed we rise to inquire 
why the law does not permit deductions 
from taxable incomes of premiums paid 
upon life insurance. 


“When a man’s income is derived from 
industrial plant and equipment or from 
real estate he is permitted to make a 
deduction for the annual depreciation 
to machinery or buildings. When a man’s 
income is derived from a mine or a for- 
est, he is permitted to make a deduction 
for the year’s depletion in his reserve 
of raw material. The principle govern- 
ing these deductions is sound, but the 
men who framed the income tax law 
seem not to have realized that they were 
applying the principle unequally. The 
capital of the salaried man or wage earn- 
er is the man himself and his capital is 
depreciating as certainly as is any ma- 
chine in any factory. Likewise, his 
reserves are being depleted as certainly 
as are those of any lumber company or 
any coal mine. 

“Most men with a sense of responsi- 
bility to their dependents set up a de- 
preciation reserve to provide for the 
eventual extinction of their capital in 
themselves. They call it life insurance. 
It is hard to see why the depreciation 
of one kind of capital should be tax free 
and the depreciation of another kind of 
capital should be taxed. It is that dis- 
crimination in the law which is in need 
of correction. 

“An amendment to permit the deduc- 
tion of insurance premiums would have 
to be carefully safeguarded to prevent 
abuse, just as the right to depreciate 
plant and equipment for purposes of tax- 
ation is restricted. The taxpayer should 
be permitted to deduct from income only 
a reasonable sum for insurance, but he 
could not deduct the additional premiums 
for his taxable income. In exactly the 
same way, the government does not care 
how much of its income a company sets 
aside on its own books as a deprecia- 
tion reserve, but for purposes of taxa- 
tion only a certain rate of depreciation 
is pe rmitted. 

“The income tax, so far as wage and 
salary earners are concerned, is a tax 
upon savings. It deprives them of a 
part, and often a substantial part, of 
the money they might otherwise set 
aside for their declining years and the 
protection of their dependents. The tax 
ther:fore requires prudent men to in- 
crease the amount of insurance they car- 
ry and to that extent heightens the al- 
ready existing discrimination.” 





PRUDENTIAL CONFERENCE 


Ag ents of the Prudential in Richmond 
are planning to attend the biennial south- 


eastcin conference of the comp7ny to be 


held at St. Augustine, Fla., February 14 
and 15. The delegation will be headed 
bv Thomas P. Reynolds, manager at 
Richmond for the company, and W. A. 
ich, superintendent of the industrial 
department there. 








QUUOD ap 
“ 
a) - 


A Service 
Worth Rendering 
To Business Concerns 


Many employers do not realize they are los- 
ing by default a valuable privilege—their right 
to purchase at wholesale rates sickness and 
accident insurance for which their employees 


would be glad to pay. 


You will render an inestimable service to 
every member of every organization where 
you bring about a consideration of group sick- 


ness and accident insurance. 


It needs no sell- 


ing. Employees are ready to buy when given 


the chance. 


For prospectus, étc. call our local office or 


write to the 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 





BREWSTER MADE DIRECTOR 


James H. Brewster, Jr., was elected a 
director of Aetna Casualty & Surety at 
its annual meeting last week. Mr. 
Brewster has been vice-president and 
treasurer of the Aetna Life since 1925 
and was elected vice-president and treas- 
urer of both the Aetna Casualty & 
Surety and Automobile Insurance Co., 
in 1926. 

Mr. Brewster is also a director of the 
Hartford-Aetna Realty Corp., the. Hart- 
ford National Bank & Trust Co., the 
Rye Trust Co., Rye, New York; and 
the Standard Fire. 





TO GIVE STAFF DINNER 


Robert J. Robinson, manager of the 
Kearny office of The Prudential, will 
tender a dinner to his staff of assistants 
and office employes tomorrow evening in 
the Elks’ Club, Newark. Among the 
guests of the evening will be Fred A. 
Mansfield, manager Division M, Victor 
Barber and J. Arthur Kenney, assistant 
managers, Kearny, and Superintendent 
L. G. Struble of Newark District No. 3. 
The dinner will be followed by a theatre 
party. 





COMMITS SUICIDE 
Agent A. M. Herity of the Ironton of- 
fice of the Western & Southern Life, 
committed suicide on January 23, by 
shooting himself. 


AUTOMOBILE DEATHS LESS 





New York Life Reports Lower Percent- 
age Although This Cause 

Still Leads 
The New York Life reports a decrease 
in the proportion of deaths from auto- 
mobile accidents last year over the year 
before, although this cause continues to 
be the largest single cause of accidental 
death. The deaths last year from this 
cause were 39.2% as against 42.8% in 
1927. Most of the deaths occurred not 
to pedestrians but to persons operating 

or riding in automobiles. 
A full list of accidental death causes 
follows: automobile accidents, 39.2%; 
drowning and bathing, 10.3%; murder, 


9.2%; falls, 7.9%; gunshot, 5.4%; burns 
and explosives, 5.3%; crushed, 4.6%; 
blood poisoning from injuries, 4.6%; rail- 


road, 3%; electric shock and lightning, 
2.6% ; carbon monoxide, 2.3% ; machinery, 
1.8%; animals, 1.3%; hunting, .7%; ath- 
letic, 5%; mining, .3%; horse and wagon, 
3%; blow, 1%; ptomaine poison, 1%; 
poison, .1%; snake bites, .1%. 





NEW YORK LIFE’S DIVIDENDS 

The New York Life dividends, payable 
to policyholders in 1929, will amount to 
$67,100,000. This represents an increase 
of more than eight and one-half million 
dollars over the amount paid in 1928. 


Engelsman Goes Over 
$4,000,000 in Ist Year 


BEGAN FROM SCRATCH LAST FEB. 





Last Month’s Volume of $829,000 Was 
Largest in Agency’s History; Now 
- Has 18 Full Time Agents 





Ralph G. Engelsman, general agent of 
the Penn Mutual in New York City, cel- 
ebrated his agency’s first full year this 
week, having started last February 
“from scratch.” His total paid-fer vol- 
ume during this time amounted to $4,- 
312,000 with an average policy of nearly 
$11,000. Eighteen full time men are 
now connected with the organization. 

Last month Mr. Engelsman’s agency 
rolled up $829,000 paid-for production, 
the largest month in its history. The 
leader of the agency was Felix U. Levy, 
whose writings were $320,000. Second in 
rank came Sidney Williams with a vol- 
ume’ of $102,000. 

Mr. Engelsman has for some years 
been a prominent figure in life under- 
writing circles in New York. When he 
left the Louis Lane agency of the Equi- 
table Society last year to start his own 
agency he had an annual personal pro- 
duction of a million dollars and over. 
Besides this he was the co-director of 
the New York University school of life 
underwriting. 

Since becoming a general agent with 
the added responsibility which such a 
job carries with it, he has found time 
to continue both his personal production 
and his N. Y. U. lecturing. Last year 
he wrote $400,000 on ten cases and dur- 
ing one entire summer month he was 
away from the office at Providence, R. 
I., conducting a school in life insurance 
selling. 

Always in demand as a talker at con- 
vention gatherings, Mr. Engelsman con- 
ducted an open forum of questions and 
answers recently at Bridgeport and is 
conducting a similar forum today before 
the Cleveland Life Underwriters’ Asso- 
ciation. 





DR. FRANKEL’S ANNIVERSARY 

The Welfare Division of ‘the Metro- 
politan Life held a reception last Fri- 
day in honor of the twentieth anniver- 
sary of Dr. Lee K. Frankel’s connection 
with the company. The staff of his divi- 
sion presented him with a gold cigarette 
case, the presentation being made by 
Dr. Donald B. Armstrong, fourth vice- 
president, who is Dr. Frankel’s assistant 
in the welfare work. A large cake with 
twenty candles and a proftision of flow- 
ers gave color to the offices and the oc- 
casion. There were congratulatory tele- 
grams from welfare and health service 
leaders throughout the country many of 
whom called in person. 





FORM MILLIONAIRE CLUB 

At a recent meeting of the One-Two-O 
organization of the Continental Assur- 
ance, Vice-President Claypool announced 
the launching of the Millionaire Club. 
This club is made up of a select group 
of Continental Assurance producers who 
have personally on the books of the 
company $1,000,000 or over of life insur- 
ance in force. Membership in the club 
will continue as long as the agent quali. 
fies for the annual One-Two-O club and 
keeps $1,000,000 of life insurance in 
force. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 


ee 





17-23 John Street, 
CORtlandt 8300 


New York 





MANAGERS 


INSURANCE CO. suttcs 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.— 
245 Fifth Ave.— 


LEXington 6715 
ASHland 1772 
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Practical Suggestions to Help the Man With the Rate 





Book Increase His Income and General Efficiency 


The Manhattan 
Taking The Life Bulletin enu- 
New Year merates some of the 
Inventory things which it be- 


lieves serious minded 
men and women in the life insurance 
business should do at this time of the 
year—a sort of stock taking. Here are 
some of them: 

1. Improve our knowledge of the in- 
surance business: It is not sufficient for 
us to know life insurance in a super- 
ficial way—we must know it thoroughly. 
We must know its greater benefits, the 
many contracts which are issued and 
their adaptability to the specific needs of 
a given prospect. 

2. Conduct personal affairs wisely: 
Our affairs may be our own business but 
the fact remains that other people judge 
us by how we handle them. If we con- 
duct our personal affairs wisely, our 
friends and clients will have more con- 
fidence in us and will be more willing 
to listen to our recommendations. The 
opposite is true if we conduct our af- 
fairs unwisely. 

3. Retain clients’ friendships: No 
business can grow to big proportions on 
customers who buy once only—growth 
comes from repeat orders. Once we 
have a client we should do everything 
in our power to retain that client’s 
friendshia. A lost client is a liability. 
A retained client is an asset. 

4. Seek new _ prospects: Going 
around in a circle does not get us any- 
where. We must everlastingly be on the 
lookout for new prospects. We must 
widen our circle of acquaintance. Unless 
we are continually seeking new prospects 
our growth is limited. 

5. Converse convincingly: It is a 
pleasure to talk with some men. To talk 
with others is a real agony. We should 
endeavor to talk convincingly on all sub- 
jects. If we have the reputation of 
knowing what we are talking about then 
we are heard with attention. If we are 
unconvincing talkers, what we say is 
likely to go in one ear and out the 
other of the person to whom we are 
speaking; and he may be our prospect. 

6. Formulate beneficial programs: All 
men have their problems. Life insur- 
ance will help men solve their problems. 
You, as the medium through which they 
can buy life insurance, should submit 
programs which are beneficial to your 
prospects. There are numerous needs 
which life insurance will fulfill, either 
through lump sum settlements, monthly 
income or any one of the Optional Modes 
of Settlement. A prospect is more likely 
to listen with interest to a definite pro- 
gram than‘to a request that he buy a 
policy for $1,000 or $5,000 

7. Approach men interestingly: No 
prospect pays much attention to a sales- 
man who is not interesting and for this 
reason we should analyze ourselves and 
throw out of our makeup those things 


which tend to make us uninteresting in 
our approach and sales efforts. Life in- 
surance is an interesting subject and its 
uses are manifold. It should be no great 
task for a salesman to approach his pros- 
pects 1n an interesting manner. Unless 
interest is created from the beginning 
the possibility of a sale is remote. 

8. Respond to new suggestions: From 
time to time new plans of insurance are 
put out and new sales ideas and new 
sales leaflets. These new ideas should 
be carefully looked into and adopted. It 
does not pay to get into a rut. It is 
said that change is the spice of life. 
When an idea is put out which has merit 
it will pay you to use it. 

9. Work systematically: A plan is 
necessary to achieve success. Haphaz- 
ard methods may get you by but will not 
help you reach your goal in the same 
period of time that you would reach it 
if you worked systematically. 


* * * 


The Guardian Life 
in its stimulating lit- 
tle paper “Guardian 
Service,” suggests 
the following as a 
definite plan of sales procedure: (a) A 
period of planning, which should result 
in at least ten working cases for each 
day, which means a selected list of ten 
people—people with whom you can get 
an audience—with a reason in your 
mind as to why you want a contact 
with them. 

(b) Daily contacts with a sufficient 


Definite Plan 
Of Sales 
Procedure 





HAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 














PARTICIPATING INSURANCE 
ON ALL FORMS 


First year dividends (con- 
tingent on payment of second 
year premium.) 


Low Net Cost 
For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 
110 William Street 
New York City 
Beekman 5058—6691 
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Gain in Assets, over 
in Force, over 


Total Income, over 


Gerard S. Nollen, President 





Gains in Millions of Dollars Mark 


Bankers Life Company’s Best Year 


1928 Gains 
Gain in Income, nearly...............;. $ 3,000,000 
suas ey at 2 RoE $ 14,800,000 
Gain in Legal Reserve Life Insurance 
coe Mane Ae $ 52,000,000 
1928 Totals 


sa ee $ 37,500,000 


Cr eee ee $118,400,000 
Total Life Insurance in Force, over... ... . . $886,000,000 
1928 Business 
Total Life Insurance Paid-For, over... ... $140,000,000 


BANKERS LIFE COMPANY 


Established 1879 


———_<—> 


DES MOINES, IOWA 




















The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E., CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the count having am 
capital, surplus and highest standard of reserves. = - su 


Exceptional opportunity ss offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Frankin Street, Boston. 


J 











number of these ten people for the law 
of averages to apply, which should mean 
daily a minimum of three to four hours 
mq to face with prospective buyers, and 
this 
_ (c) Should result in at least two sell- 
ing interviews—the presentation of sales 
ideas applied to each individual situation 
following the principles of a sale. And 
one of these interviews should be on a 
prepared case—prepared according to 
data on that individual man which you 
have previously secured. 

(d) Check of results against the plan. 


PITTSBURGH GENERAL AGENT 

The Connecticut General Life has ap- 
pointed as manager at Pittsburgh Norvin 
E. Smith, who has been general agent 
for the Provident Mutual Life at Des 
Moines and previously was a_ special 
agent for the company in Philadelphia. 
Mr. Smith will have as assistant manager 


Charles W. Elton, who has been with the 
Connecticut General since 1925 recently 
as a special group representative at 
Pittsburgh. 
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in America then and there. 


are invited to apply to 


DAVID F. HOUSTON 
President 





34 Nassau Street 


Years of Life Insur- 
ance Ideals and Service @ 


N IDEAL became a reality when, on February Ist, 1843, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. The Mutual Life began 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


The Mutual Life Insurance Company 
of New York 


2nd Vice President and Manager of Agencies 





GEORGE K. SARGENT 


New York, N. Y. 
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Thrift Week Activity 


Covered Entire U.S. 


TEXAS CO-OPERATIVE DRIVE 





30 Companies Ran Special Articles in 
Their House Organs; Radio 
Talks Featured 





Early results of National Thrift Week, 
January 17-23, indicate that companies 
and agents country-wide took advantage 
of this popular educational movement 
sponsored by the National Y. M. C. A. 
and gave it their whole-hearted support. 
This year as never before the radio 
played an important part in the Thrift 
Week observance. Thirty-six talks over 
New York stations alone were made dur- 
ing the week, with such leaders as Roger 
B. Hull, managing director, National As- 
sociation of Life Underwriters; John H. 
Scott of Brooklyn and William J. Gra- 
ham, vice-president, Equitable Life As- 
surance Society, among the speakers. 
The radio activities in other parts of the 
country, it is learned, surpassed that of 
previous years. 

National Thrift Week this year was 
tied up cleverly by a number of the com- 
panies and life underwriters’ associations 
with events of local interest. In Texas, 
for example, the Texas Association of 
Life Underwriters, headed by Harry St. 
John, labelled January 19 as Texas Life 
Insurance Day. 

_Mr. St. John reports the following ac- 
tivity : 

“In cities like Dallas, Houston, San 
Antonio, Austin, El Paso and Beaumont, 
life underwriters appeared before all 
luncheon clubs during thrift week and 
gave short talks on life insurance. Life 
underwriters appeared in many cities and 
towns before schools, women’s clubs and 
parent-teachers associations. Reports 
have come in from all over the state re- 
garding activities. 

In a number of cities and larger towns, 
life insurance men joined together and 
published advertisements in connection 
with thrift week editions. This office 
was called upon to send out literature 
to over fifty cities and towns in Texas 
and, from all reports, this literature was 
well distributed and created an. interest 
in the public mind. We are well satis- 
fied with the results and will enlarge 
upon our effort next year.” 

Many of the companies ran editorials 
and special articles in their house organs 
before and during January, notable 
among them being: The Connecticut Mu- 
tual, Mutual Life of New York, Manhat- 
tan Life, Metropolitan Life, Atlantic 
Life, Bankers Reserve Life, Berkshire 
Life, Equitable of Washington, Home 
Life, Ohio State Life, Old Home Life, 
Fidelity Mutual, Pacific Mutual, Pilot 
Life, West Coast Life, United Life & Ac- 
cident, The Prudential. Franklin Life, 
Equitable of Iowa, Phoenix Mutual, 
Penn Mutual Life, Guardian Life, Lin- 
coln Life of oFrt Wayne, American Cen- 
tral “Life of Indianapolis and the Tef- 
coln Life of Fort Wayne, American Cen- 
eral, Volunteer State Life, Massachusetts 
Mutual Life, Amicable Life of Texas and 
Acacia Life. 





NEW MANAGEMENT COURSE 





Research Bureau Launches Educational 
Course For Young Managers At 
Hartford Headquarters 
A two-week course for young general 
agenis and managers, is the next educa- 
tional undertaking of the life Insurance 
Yepartment of the Bureau, who will be 
i charge. The first course will be held 
at Hartford, beginning on February 25 
and ending on March 8. Hartford has 
een selected as the location of the first 
school, making the entire Bureau staff 
wailable for instruction and conference. 





‘T. Garnett Tabb, of the Tabb, Brock- 
cnbrouch & Ragland agency at Rich- 
Mond for the Travelers, has qualified for 
Membership in the Life Producers Club. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 


Nylic Friends 


National advertising grows because retail 
merchants have learned that it is much easier 
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|| to sell goods that are well known to the public. /@ 
S. q Nylic Agents do not find it necessary to $ 
3 “introduce” their Company, which now has {i 
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Two Million Policyholders insured for nearly 7 
Billion Dollars. 
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Since organization, Nylic has paid to living 
Policyholders and to beneficiaries over 2 
Billion 600 Million Dollars. It is now distribut- 


ing over 50 Millions a year in dividends. 
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q Through 84 years of investing, New York Life 

has been of incalculable service to the nation, 
to business and to individuals. Today its assets 
of over | Billion 400 Million Dollars are largely 


used to finance public works, railroads, public 
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NEW YORK 
LIFE INSURANCE 
COMPANY 


MADISON SQUARE, NEW YORK 
DARWIN P. KINGSLEY 


President 


utilities, business buildings, homes and farms. [is 
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New Home Office Building 
on the site of the famous old 
Madison Square Garden. 
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New England Mutual 
Reviews Its Year 


INVESTMENTS AT GOOD RATE 





New Paid-For Business Exceeds $143,- 
500,000 Insurance in Force 
Over $1,113,800,000 





The detailed statement of the New 
England Mutual Life’s operations for 
1928 show that the company maintained 
a relative high rate of interest earned 
on mean invested assets with a rate of 
545%. The company had new paid-for 
business totalling more than $143,000,000 
and total insurance in force in excess of 
$1,113,800,000. The average policy was 


There was a large increase in death 
claims, an experience general among the 
companies due to the prevalence of in- 
fluenza last year, and the New England 
Mutual’s mortality ratio was higher than 
for several years. There was a reduction 
in operating expense and in insurance 
surrendered and in terminations for non- 
payment of premiums. Four out of every 
one hundred deaths were due to suicide 
where the incontestable clause had ex- 
pired and there were a number of such 
deaths within one year where no liabil- 
ity existed. Claims were paid under 
thirty-four policies which had been in 
force more than fifty years and an aver- 
age duration of 56.4 years. 

1929 Dividends $9,500,000 

Total payments. to _ policyholders 
amounted to $22,770,100, an increase of 
$1.615,986, 

The receipts from all sources were 
$47,342.137. an increase-of $3.487.196, and 
the total expenditures $29,725,978, an in- 
crease of $1,682,736. : 

From the earnings of the vear, $9.- 
500.000 was voted for distribution to pol- 
icvholders during 1929, and $1,585,795 
was added to‘the general surplus. 

Mortgage loans upon improved, in- 
come producing business pronertv were 
made in the amount of $14.238.925, with 
an average interest rate of 5.22%. 

Bonds were purchased to the amount 
of $11.447.000. vieldine 4.71% interest. 

Owine to the limited holding of stocks, 
the increase in market value was only 
$150.115. 

The assets of the comnanv on De- 
cember 31. 1928. were $219.028.990. an in- 
crease of $18.252,224: the total liahilities. 
including nolicv reserves. $204.181.621. an 
increase of $16.666.428. while the general 
surnlns stands at $14,847,369, an increase 
of $1.585,795. 

During the last five vears. there has 
heen an increase in assets of 56%: lia- 
hilities 556%: surnlus 62%: insurance in 
forere 55%. and dividends voted for dis- 
tribution to policvholders 100%.. 





UNION MUTUAL LIFE INCREASE 





Perrm-Durbrow Agency. New York, 
Leads Companv For Third Con- 
secutive Year 
The Union Mutual Life, of Portland, 
Maine, reports an increase in paid-for 
business for the year 1928 of 23% over 
the previous year. Business in force in- 
creased nearly four millions to over | 

eighty-one millions. 

Perrin-Durbrow Life Associates, Inc., 
managers of the New York City agency, 
with an increase in paid-for business of 
1661%4% won for the third consecutive 
year, and thereby obtained permanent 
possession of the silver cup awarded by 
the company to the agency making the 
greatest increase in paid-for business 
each year. Other agencies running the 
New York City agency up in the con- 
test were Los Angeles, California, with 
an increase of 591%4%: Cleveland, Ohio, 
with an increase of 3441%4%, San Fran- 
cisco, California, with an_increase of ° 
12%4% and Philadelphia, Pennsylvania, 
with. an increase of 9%. 
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Fine Showing Made by “Old Pru” Grants Free In 
Aetna Life Companies Policies After 1 Year ESS OF 1928 
LIFE COMPANY PAID A BILLION AN INDUSTRIAL INNOVATION BUSIN S 92 FEA 
oo Assets of All the Companies British Company Had Been Giving Free New Insurance Oo. ae $143,573,539 Amc 
45,260,000; S f Report ‘ci : c 
Filed With Department See see Increase over 1927 . . . 6,083,336 
i in: talc , Insurance in Force. $1,113,8 10.563 . 
at the Aetna Life had a highly suc- The old Prudential of London is allow- AnI f 90,547,161 
cessful year in 1928 is indicated in the ing to its industrial policyholders free n increase O Baas a ’ ’ be u 
statements of the company and its affili- insurance after one year’s premiums have Representing over 63% of the New Business shov 
ated companies as filed at the Connecti- een paid if age ten has been attained by t 
cut insurance depart t J 25. : : : , ape 
at isrance department Tanuary 28 and if the plead swab con New England Mutual Life Insurance Caf)" 
geal, , ee tinue. nder the Industria ssurance 4 
paid life insurance was $1,010,381,397, this Act it became obligatory on the compa- BOSTON, MASS. vide 
representing an increase in insurance in nies to gi £ cy if : polic 
i eaggee give a free policy if the payment 
force of $350,627,808 and bringing the of premiums ceased after the saneaase oes 
eee shinier =e ga to a had been in force five years. This re- LED IN NET INCREASE CULTIVATE POLICYHOLDERS insu 
— vp Stehicgn dpe Cee quirement had been anticipated by The P =" 
The premium income for the affiliated Prudential by many years and recently Supt. Wink of Lancaster District Topped Writer in “Colonial News” Says Some of a 
companies was $129,971,117, distributed h df Beles if th His Division in Ordinary Net Increase Young Men on Debit May Become ere 
as follows: Aetna Life, $103,870,361; ee ns: Cen ere for 1928; Other News Rich and Powerful = * 
Aetna Casualty & Surety, $17,602,754; Premiums ceased after three years. Agent Frank F. Gruenwald of the Mil- “Thirty-five years ago,” says the cur- a 
ere ig Montes Co., $7,345,846; | _ Under this innovation by The Pruden- waukee No. 3 district, The Prudential, rent number of “Colonial News,” “the gon 
ee ee ea $1,152,156. tial of London, on the free policy be- has been appointed assistant superintend- world’s most famous automobile manu Opti 
are $445,260,465 penetra sr COBURE @ claim by death or maturity of ont in that district. Superintendent G. facturer was working in a bicycle shop. O; 
of $50,908,068 during 1928. The assets endowment it is guaranteed that the total J. Wink, of the Lancaster, Pa., district, mA — payne ee ae arg 4 bes ig 
of the fndiviéesl cmenuios ace: Ace “St payable will be at least equal to papal ee ea .' working asa bell-hop. Une of Amer are 
Life, $381,616,333: pene Casualty & the proportion of the sum assured which was the leader of Division “D” in Ordi-  ca’s steel kings was stoking a blast fur- JM of y 
Surety, $35,994,427; Automobile, $23675,. {he number of years’ premiums paid nary Net Increase per man for the year mens, sini eae h with « 
780; Standard Fire, $3,973,925. — ug ye _— beep ygerm 1928, and Superintendent C. S. Snyder, Seon calucne eb gens poses be oi 
: : us, if a policyholder has an endow- ; aa bs , , y 
Aetna Life Premium Income $103, 870,361 = ment insurance for £50 extending over ee ee ee eee friends, impressed them with your gM the 
The statement of the Aetna Life shows twenty years, and ceases paying pre- Increase per man. knowledge of life insurance, made them pay! 
payment to policyholders during the year miums after five years, he will be grant- February 3 marked the completion respect you, had won their confidence. The 
ot pen al rare : policy for . a of twenty years of continuous service in Bay. a you had — up that a [. 
€ company of the sum assured, namely, £12 10s. i i year aiter year, as they progressed, an | 
for the year was $103,870,361. Interest This applies only to industrial policies oe ee - George risa ae moved up in the world! com 
and rents amounted to $16,983,031. © policies on which the premiums are 28°"! @ the Chicago No. 4 district. He “Imagine the volume of Ordinary busi Pt 
Total assets are $381,616,333. The paid paid weekly or monthly. They are usual- Was appointed an agent in the Chicago ness you could have written on them ben: 
—— is $15,000,000 and the surplus jy for sums of about £15 or £16. The No. 6 district in 1908. In 1909 he was and through their friendships as_ they veal 
holders of $49,043,13 surplus to policy- concession will apply to all such policies promoted to assistant superintendent in became more wealthy and powerful. You a 
nolders of $49,043,131. ‘ ; in Great Britain and Northern Ireland Sy ls : can’t tell just which of the young men anCO 
New ordinary policies were issued in jn which the actual date of last payment the same district, and in 1910 was trans- 4p your debit today may become famous, ficia 
the life department numbering 95,009 for of premium is subsequent to December ferred to the Chicago No. 4 district, ich and successful. Treat every policy- jm live 
a total amount of insurance of $376,382,- 31 "1997 where he took an agency and served in holder as if he or she were a potential [™ ™™ 
323. New group policies insuring 60,- ; ; that capacity until January, 1927. Illness gold mine of possibilities—as indeed the 
907 lives were issued for $200,125,157. forced him to temporarily relinquish his every policyholder is.” ; It 
eenacrage insurance was issued on old BANKERS NAT’L NEW FORMS duties. Upon his return to duty in the : insu 
group policies to new employes for an The Bankers National Life of Jersey Chicago No. 4 district on January 22, efi 
amount of $433,873.917 against termina- City has withdrawn its ordinary iit con. 1928, he took a special canvassing agency BAYARD T. HOUGH DIES gua: 
tions’ of insurance for $371,291,383 for tract and has substituted a new ordinary 2nd is serving in that capacity for the Bayard T. Hough, for thirty-five years J and 
employes leaving their employ. The to- life, a preferred risk and an endowment Present time. : state agent of the Hartford Fire for sua’ 
tal new gross life insurance paid for at 85 form. Division “F” announces the following Iowa in Des Moines, died on January 2 and 
during 1928 accordingly amounted to $1,- Vice-President and Actuary E. F. H. recent promotions to the position of as- at the age of 69 years. He leaves a wift, B 
010,381,397. as ; ’ Roberts explains that the new ordinary sistant superintendent; Beniamin H. At- a2 brother and a sister. Mr. Hough began amc 
The company has in its ordinary life policv is a very low cost contract and kinson, at_Fairmont, W. Va.; Nick D. insurance forty-five years ago with the Ing 
department 565,920 policyholders insured an be sold to select lives on the non- Dicklich, Cleveland No. 3: Robert Kauf- Hawkeye of Des Moines. Ten years 
for a total amount of $2,171,164,411. In medical basis for amounts up to $2,500. man, Mansfield, O.; William N. Lucas, later he joined the Hartford Fire and @ Age 
addition, the company has in its group he preferred risk contract will be issued Cleveland No. 6, and Harry A. Brunner, remained with that company until his Birt 


departments 798,630 certificate holders in- 
sured for $1,406,152,132, so that the total 
outstanding insurance in the life depart- 
ment of the company is $3,577,316,543. 
The increase in insurance in force was 
$350,627,808, being $125,006,928 in the or- 
dinary life department and $225,620,880 
in the group department. 

During the year the total assets of the 
company have increased $42,869,674 and 
its premium income has increased $2,- 
123,273. 

The company has set aside during the 
year a new reserve for market fluctua- 
tion in securities of $5,000,000. 

The surplus appearing in the company’s 
statement shows an increase of $8,040,050. 

Aetna Casualty & Surety 


The statement of the Aetna Casualty 
& Surety shows premiums for the year 
of $17,602,754. The company has assets 

(Continued on Page 26) 


for a minimum limit of $10,000. 


Cleveland No. 1. 


retirement a couple of years ago. 
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The Colonial Life Insurance Company of America 


. Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 


A strong and progressive Company, affording agents unusual money-makin? 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole family. 

___ OFFICERS | 

George T. Smith, Vice-President Ae te S. R. Drown, Secretary e 

Chas. F. Nettleship, 2nd Vice-President E. C. Wise, Treasurer 
Home Office—Jersey City, N. J. 
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BERKSHIRE LIFE INSURANCE COMPANY 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 
happiness of its representatives. 

“Ask ony Berkshire Agent” 
BERKSHIRE — INSURANCE COMPANY 


ted 1851 i 
Pistsheld, Massachusetts 














FRED. H. RHODES, President 
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Used In Sales Talks 


FEATURES TO BE STRESSED 





Amount of Income That May Be Pro- 
Under Different Clauses of 
Settlement Options 





The income optional settlements may 
be used effectively as sales arguments as 
shown by a discussion of this subject 
by the Philadelphia Life in the company 
paper, “Plico Bulletin.” The article says: 

The “options of settlement” clause pro- 
vides that any sum payable under the 
policy may be made payable as income 
under a number of different plans. This 
means that the sum payable at death of 
insured may be paid to the beneficiary 
as income; the sum payable at maturity 
of an endowment may be paid to the in- 
sured as income; or, the sum payable 
as a cash value may be paid: to the in- 
sured as income. 

he two most common income provi- 
sions elected are those of Otion II and 
Option III. 

Option II shows the amount of annual 
income $1,000 will provide if payments 
are to be made for a definite number 
of years only. : 

Option III shows the amount of an- 
nual income $1,000 will provide if pay- 
ments are to be made for the life of 
the person receiving the income with 
payments guaranteed for twenty years. 
The amount of annual income depends 
upon the age last birthday of the person 
to receive the income at the time the in- 
come is to begin. For example, if this 
option is elected by the insured for his 
beneficiary, and the beneficiary is sixty 
vears old at the insured’s death, each 
$1,000 of proceeds will provide an annual 
income of $63.96 for the life of the bene- 
ficiary and if the beneficiary should not 
live to receive twenty such payments the 
remaining payments would be paid to 
the insured’s contingent beneficiary. 

It sometimes happens that while the 
insured likes the life income for the ben- 
eficiary there is no particular need to 
guarantee the payments for twenty years, 
and the insured would prefer to have the 
guarantee period reduced to ten years 
and thus increase the income payments. 

Below is given a table illustrating the 
amount of income on this plan accord- 
ing to various sample ages. : 

Annual Life Income 


Age last Purchased by $1,000 
Birthday (10 years guaranteed) 
SO te Sa ae oes ee 46.90 
BGs athage ace Sian 49.58 
7 ipokes Seb mnaratee retype pir LS 
AS eeu ag peeuenl eG 57.57 
SOPs aie Unewsetees 63.45 
Ee PEC EAT 70.92 
OipcorctsoseeceRaes 80.04 
65. Bee eae lay 90.30 


The annual income under Otion III 
may be converted into semi-annual. quar- 
terly, or monthly income and the formu- 
la for this is given in the “Options at 
Settlement” clause. ' 

Option IV. This option provides for 
a life income only. The income ceases 


with the death of the person to whom- 


income was provided. This option is 
seldom selected and the amount of in- 
come each $1,000 will provide depends 
on the company’s established rates at 
the time the first income payment _be- 
comes payable. Following is a given 
table showing the life income that would 
@ payable at various ages under our 
Present practice: 
Amount of Life Income Purchased 


by $1,000 

Age last Annual Monthly 
Birthday Income Income 

30 53.72 4.% 

35 56.80 461 

40 60.73 4.92 

45 65.81 5.31 

- 50 72.41 5.83 

55 81.07 6.50 

60) 92.57 7.39 

65 108.01 8.56 


The following illustrates how this in- 
formation fits into your sales talk. As- 
sume you are canvassing a man for $10,- 
000 Endowment at age sixty-five. You 
can say, “Mr. Prospect, you will re- 
ceive $10,000 cash at age sixty-five. This 
may be converted into an annual income 
for life of $657.80 with payments guar- 
anteed twenty years, or an annual in- 
come for life of $903.00 with payments 
guaranteed ten years, or an annual in- 
come for life of $1,080.10 with income 
payable only as long as you live.” 





INSURE SOVIET OFFICIALS 





Terrorist Activities in Country Districts 
Causes State to Protect Its 
Officials 

It is announced from Riga that the 
Soviet Government has decided to pro- 
vide compulsory life insurance for all 
Soviet officials who accept positions in 


the country districts. The state will pay 
all premiums and the system will first 
be introduced in the Ukraine. 

The measure is necessary owing to the 
general reluctance of resident villagers 
and delegated officials from the towns 
to occupy administrative and other posts 
in the villages. In some villages anti- 
Saviet excesses perpetrated on _ local 
officials have become the order of the 
day, and the countryside is now con- 
sidered the “most dangerous front” in 
the Soviet service: 

Chubar, president of the Council of 
People’s Commissars of the Ukraine, 
states that the introduction of this 
scheme is due to the recently intensified 
activitv of anti-Communist elements in 
the villages. The Government is de- 
termined to cone with the terrorist meth- 
ods of the “kulaki” (well-to-do peas- 
ants), and is beginning by euaranteeine 
compensation to officials for the risks 
undertaken. The victim himself will re- 
ceive compensation in case of phvsical 
mutilation, and his dependents will re- 
ceive compensation in the case of his 
death. 





ACACIA MUTUAL’S YEAR 





President Montgomerv Revorts Associa- 
tion Has Over $309 000.000 Insur- 
ance in Force 
President William Montgomery, of the 
Acacia Mutual Life of Washington, pre- 
sented his report of the year’s operations 
to the board of directors last week show- 
ing that the company had outstanding 
insurance in force of more than $300,- 
000,000. Last vear the association wrote 
more than $56,000,000, an increase of $1,- 
500,000 over the previous vear. The Aca- 
cia Mutual Life had total income in 1928 
amounting to $10,000.000 which was an 
increase of about $1,500,000. The assets 
gained $5.000,000 and are now in excess 
of $28,000,000. During the vear $2.481,- 
100 was paid to members and their bene- 
ficiaries. of which $1,282,206 was for 
death claims and $832,142 was dividends. 


Disability Major 
Problem of Business 


DR. F. P. RIGHTER’S PLAIN TALK 





Atlantic Life Medical Director Calls 
Income Disability Most 
Pressing Problem 





Some plain talking on the unsatisfac- 
tory experience on disability cover was 
indulged in by Dr. Frank P. Righter, 
vice-president and medical director of 


the Atlantic Life of Richmond at a re- 
cent company meeting. He said that 
“income disability was the major prob- 
lem of life insurance.” 

“Income disability as the major life 
insurance problem has been called to 
your attention many times,” said Dr. 
Righter. “We have just completed a 
study which has revealed some very 
valuable information. The first state- 
ment I want to make is that our expe- 
rience in the number and kind of claims 
has not been satisfactorys The real 
truth is that it has been distinctly un- 
satisfactory. Inherent body strength, 
family characteristics, past medical his- 
tory, habits, morals and social status, 
all influence the development of a per- 
manent and totally disabling sickness. 
Income in the event of temporary par- 
tial, temporary total, and permanent 
partial disability was never and is not 
now contemplated in the plan of such 
coverage or in the premium charged. 
Death is a certainty and the only prob- 
lem is when it will occur. Disability 
should be purely unexpected and acci- 
dental in the life of the individual and 
when there is a reasonable probability 
that disability may occur the application 
of such benefits should be disapproved.” 

Dr. Righter drew the following con- 
clusions from his study. 

The farmer is an extremely poor dis- 
ability risk, both from the standpoint of 
the number of claims made and also from 
the standpoint of remaining disabled. 

The merchant, the teacher, the student, 
the physicians and the contractors are 
apparently reasonable in the number of 
claims they make, but once they make 
claim they remain disabled. 

Either the selection has been too lib- 
eral or the quality of business submitted 
is below normal in that it was a high 
morbiditv or chronic sickness rate. I’m 
sure both are true probably in the pro- 
portion of 40% of the former and 60% 
of the latter. 

Where it is possible to supervise and 
superintend without actually doing the 
work, and where it is found not neces- 
sarv to do the actual work if the gen- 
eral income is supplemented by income 
disability pavments, then once disabled 
always disabled. 

The moral hazard of income disability 
is very great in many ways, most of 
which can not be determined at the time 
of application for such benefits. 
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Pennsylvania 





Provident Mutual 


Life Insurance Company of Philadelphia 





Agents entering the business find Provident “‘tools”’ 
exceedingly effective—New Disability Feature—Acci- 
dental Death Benefit—New Retirememt Life Income 
Features—Special Class Policies—Low Premiums — 
Low Net Cost—Prompt and Friendly Home Office 
Service—National Advertising—Direct Mail— Educat- 
ional Course—Health Preservation Service — Sixty- 
three Years’ Accumulation of Policyholders’ Good Will. 


Write for Information 





Founded 1865 
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NEW GROUP COAST OFFICE 

_ For the purpose of providing a clear- 
ing house for its expanding group busi- 
ness in the southern California district, 
The Prudential has opened a new group 
insurance sales office in the Edwards and 
Wildey building, 609 South Grand ave- 
nue, Los Angeles. This office, which is 
to be used exclusively for the promo- 
tion of group insurance sales, will be 
under the direction of A. L. Brodie, rep- 
resenting the home office. Not only will 
Prudential field representatives be served 
with this office but it will also be avail- 
able to brokers and agents. 


IVES & MYRICK’S JANUARY 

Ives & Myrick, general agents of the 
Mutual Life, report a paid-for business 
by the agency for the month of Janu- 
ary of $4,153,205 as compared with $3,- 
021,000 in January, 1928. 





Great American 
Indemnity Company 


New Pork 


Fidelity and 


Casualty 
Surety Bonds 


Insurance 














he perfect 
harmony ex- 
isting between 
Home Office 
and Field is 
one of the 
reasons why 
Illinois Life 
men are satis- 
fied with their 
company con- 


nection. 


ad 


ILLINOIS 
LIFE 
INSURANCE CO. 


1212. 
LAKE SHORE DRIVE 
CHICAGO 


Raymond W. Stevens 
President 

















Page 20 








ha 








Human ines 


February 8, 1929 

















THE EASTERN UNDERWRITER 





Owmed and published every Friday by The Eastern Underwriter Co., a New York 


Corporation. 


Office and place of business, The Eastern Underwriter Building, 110 


Fulton Street, New York, N. Y. Telephone Beekman 2076. 


CLARENCE AXMAN, President 


W. L. Haney, Secretary 





Editorial Division 


CLARENCE AxMAN, Editor 
Epwin N. Eacer, Associate Editor 


A. L. Giron, W. H. Cortins, Assistant Editors 


JEROME PHILP, Managing Editor 
W. L. Crapp, Associate Editor 
C. V. Linp.ey, Editorial Assistant 


A. V. Gross, Editorial Secretary 





Business Division 
W. L. Haney, General Manager 
G. P. Reap, Office Secretary 





Subscription price $3.00 a4 year. 


Single copies 25 cents. Canadian subscriptions, $1.00 


for postage should be added. Other countries outside of Canada, $1.50 for postage 


should be added. 


Entered as second-class matter April 1, 1907, at the post office of New York City under the aci 


of March 3, 1879. 








AMERICAN COMPANIES EX- 
PANDING ABROAD 

The announcement in one week by 
two great American insurance companies 
that to do business on the 
continent of Europe and in South Am- 
erica is the most interesting news to 
the insurance fraternity as a whole 
which has been printed in 1929, These 
companies are the Metropolitan Life and 
the National Surety Co. 

Some months ago the Metropolitan 
Life opened a British branch in London, 
the move being necessary because in the 
group division of the company many 
corporations among its insured do an 
international business with all the world 
and the Metropolitan decided that the 
time was opportune to enter other coun- 
tries, primarily to take care of its group 
insurance demands. 

Among the American corporations 
which have a big business abroad of 
course are those in the motor industry, 
but American industry abroad is spread- 
ing in all directions. 

Back of the National Surety’s entrance 
into foreign fields undoubtedly is the 
thought of Chairman William B. Joyce 
that American surety insurance should 
keep pace with other leaders in Ameri- 
can business and banking. Also the in- 
flux of new companies has made compe- 
tition in this country very strenuous and 
a great financial institution of the 
strength of the National Surety can 
spread out beyond the confines of this 
country and will be welcomed abroad. 

The Eastern Underwriter printed a 
story last week to the effect that two 
well-known American fire companies, the 
National of Hartford and the St. Paul 
Fire & Marine, are doing business in 
Morocco. American fire companies went 
across the ocean some years ago and at 
the present time there are two large 
groups of American companies doing a 
world-wide business. They are the com- 
panies in the American Foreign Insur- 
ance Association and in the United 
States Fire Conference. 

In most of the countries of the world 
some of these fire companies are en- 
tered, although at the present time, be- 
cause of burdensome regulations, they 
are not in Italy or in Turkey. Of-course, 
there are no American companies in Rus- 
sia. Many of the American fire insur- 
surance and marine insurance managers 
abroad are Americans trained in Ameri- 
can insurance offices. A story on the 
front page of The Eastern Underwriter 


they are 


this week tells how the German compa- 
nies have come back so far as world- 
wide business is concerned. 

With respect to life insurance none of 
the American companies are now doing 
business abroad with the exception of 
the Metropolitan. The Equitable, New 
York Life and Mutual Life pulled out 
of Europe some years ago. Occasional- 
ly, there are rumors that they will re- 
turn, but so far nothing along this line 
has been done. 





CAREER OF F. M. SMALLEY 





New President of Glens Falls Twenty- 
two Years With the Company; 
His Outside Activities 
Frank Mather Smalley, new president 
of the Glens Falls Insurance Co of 
Glens Falls, N. Y., is one of the most 
popular men in his section of New York 
state, in addition to being a capable and 
progressive fire insurance executive. He 
comes to the head of the Glens Falls 
at the age of fifty-one years, with many 
years of vigorous activity ahead of him. 
Born in Syracuse on May 25, 1877, Mr. 
Smalley was educated in the public 
schools there and was graduated from 
Syracuse University in 1898. He is a 
member of the Delta Kappa Epsilon and 
Phi Delta Phi fraternities. In 1901 Mr. 
Smalley went with the Middle States In- 
spection Bureau and later was associ- 
ated with the Underwriters Association 


‘of New York state as engineer. 


Mr. Smalley joined the Glens Falls as 
special agent on August 1, 1906, and in 
1919 was elected assistant secretary of 
the company. A year later he became 
secretary and since 1926 has been vice- 
president and secretary. Outside of his 
company. connections Mr. Smalley is a 
thirty-second degree Mason, belongs to 
the Commandery and is a Shriner; also 
a member of the Rotary Club. 





Col. Frank D. Layton, president of the 
National Fire of Hartford has been 
elected a director of the Rossia of Am- 
erica. He replaces the late Harry A. 
Smith. 

* * * 

Peggy Boyle, of the literary division of 
Metropolitan Life, and formerly a col- 
lege professor, did not attend the con- 
vention of the Metropolitan Life last 
week, as she is on the Pacific Coast. 

t+ 

W. T. Barr, assistant manager of the 
Pacific Coast Automobile Underwriters’ 
Conference, was a visitor to New York 
this week. He started back Wednesday 
on his return trip to San Francisco. 

* * * 

T. B. Macaulay, president of the Sun 
Life of Canada. has contributed another 
$40,000 to the Lewis Hospital of Lewis 
Island, Outer Hebrides. This makes 
$100,000 in gifts Mr. Macaulay has given 
to the island. 

















The Human Side of Insurance | 

















LEROY A LINCOLN 


A. C. Campbell, third vice-president of 
the Metropolitan Life and sales head of 
the group division, and Leroy A. Lincoln, 
general counsel of the company, who are 
now in Argentina on a visit to several 
South American countries making a sur- 
vey in order to pave the way for the 
Metropolitan to enter, will return to 
New York on March 15. Mr. Campbell’s 
greatest achievement in 1928 was put- 
ting over the $400,000,000 General Mo- 
tors line. Because of the tremendous 
size of this group—there are 225,000 em- 
ployes covered—Mr. Campbell spent 
many days at General Motors headquar- 
ters in the Fiske Building, Broadway 





A, C. CAMPBELL 


and Fifty-seventh street, while negotia- 
tions were being completed. Mr. Lin- 
coln is universally regarded in the busi- 
ness as one of America’s greatest insur- 
ance lawyers. At one time he was coun- 
sel in the Insurance Department of the 
State of New York. He left the New 
York Insurance Department to become 
a member of the firm of Rumsey & Mor- 
gan, New York insurance lawyers. From 
there he went with the Metropolitan. 








Dr. Benjamin F. Battin, newly appoint- 
ed editor of the National Surety’s agency 
publications, held an unusual post during 
the world war which permitted him_ to 
travel unmolested in enemy countries. 
He was the organizer of the World Al- 
liance for Promoting International 
Friendship through the Churches and as 
such devoted his entire time to organiz- 
ing committees in Holland, Switzerland, 
Germany, Denmark, Norway, Sweden, 
Finland, Russia, France and Italy. He 
made about twenty visits to different 
parts of the continent and while engaged 
in this work obtained a leave of absence 
from Swarthmore College, where he was 
a professor and secretary of the faculty 
for many years. Dr. Battin had the ex- 
perience of getting close-up contacts with 
such leaders as Viscount Grey, Balfour, 
Lord Robert Cecil, Bonar Law, Reginald 
McKenna, Premier Briand, Chancellor 
Bethmann-Hollweg, von Jagow, Prince 
Max of Baden and many others. Back 
in the United States following the war 
he traveled the country lecturing on his 
work abroad. And with the National 
Surety he has delivered lectures in vari- 
ous cities on current surety topics. 

Eee 


Harold V. Smith, vice-president of the 
Franklin Fire, has one of the most in- 
teresting offices in the insurance busi- 
ness. A particularly noteworthy feature 
is the collection of rare fire marks which 
have been gathered and which dot the 
walls of the office. Eight of these fire 
marks are of the Philadelphia Contribu- 
tionship, the first company to be estab- 
lished in Philadelphia. The “United 
States Review” last week published some 
interesting pictures of Mr. Smith’s office. 

te eee 


David H. Knott, president of the Gen- 
eral Surety, and Frederick A. Wallis, New 
York general agent of the Fidelity Mu- 
tual attended the tribute dinner to 
John David, a well-known New York 
merchant. There were three hundred 
present. 


J. Watson Webb on the first of the 
month became a member of the old in- 
surance brokerage firm of Vander Poel, 
Pausner & Jefferson, Inc., and the name 
has now been changed to Vander Poel, 
Pausner & Webb, Inc., brokers and ad- 
justers. Mr. Webb will be vice-president 
of the concern. He is one of the best 
polo players in the United States and 
on at least two occasions has represented 
the United States in the international 
matches with Great Britain. For many 
years he has been in insurance as a brok- 
er and knows the game thoroughly. The 
other officers of the reorganized firm 
are S. Oakley Vander Poel, president; 
Charles Pausher, vice-president and 
treasurer; James W. Francis, secretary 
and assistant treasurer, and John H. 
Lynch, assistant secretary. 

PAE Le 


Judge Charles S. Younger of Celina, 
Ohio, is the new insurance superinten- 
dent of that state. Judge Younger was 
special counsel in the office of Attorney 
General Edward C. Turner and has re- 
mained in that office under the new at- 
torney general, Gilbert Bettman. He is 
a Republican and from 1921 to 1923 
served as assistant superintendent o! in- 
surance under Governor Davis. He has 
also had considerable insurance expefi- 
ence while on the attorney-gencral’s 
staff. 

eee ates 


Franklin W. Ganse of Boston has beef 
invited to address the Life Insu:ance 
Trust School, which is being put ca by 
the Chicago Association of Life Under- 
writers. 

ae 

William A. White, New Jersey state 
agent, John Hancock. has returned ‘rom 
a short stay in Florida. 


SCR 
Louis P. Jervey, agency superintendent 
of the southwestern department of the 


America Fore companies, and Miss Es 
mond Drewry of Capron, Va., were ‘af 
ried there recently. 
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Ala Walter Winchell 


William H. La Boyteaux, president of 
Johnson & Higgins, served on a January 


Federal grand jury. So did Frederick 
M. Johnson, secretary of the New York 
Life. It was the same jury and they 
sat next to each other for the term. 
The only American insurance cOmpany 
having an office in Scotland is the Met- 
ropolitan which has established a North 
Britain branch in Glasgow. All members 
of the staff are good at mathematics 
there. They have to be—Seen listening 
to John Charles Thomas sing at_ the 
musicale given by Gustavus T. and Wil- 
helmine Kirby in the Colony Club (New 
York’s leading women’s club) Park ave- 
nue: Colonel and Mrs. Francis R. Stod- 
dard (he was former superintendent of 
insurance) ; President Low of the Home 
Life; Fred Campbell, fire insurance law- 
yer; and Eckford C. DeKay, insurance 
broker—Edmund L. Mooney, famous 
New York lawyer and prominent now in 
the street bus franchise situation, is a 
brother of William L. Mooney, vice- 
president of the Aetna Life, in charge 
of casualty production. 


E. J. Perrin, Jr., secretary, Automobile 
Insurance Co., in charge of inland and 
ocean marine underwriting department, 
is building up a whale of a reputation as 
an underwriter—Charles F. Noyes, who 
has charge of the renting of many insur- 
ance buildings in New York, is the hard- 
est man in town to talk to on the street. 
He says “Hello” and “Good-bye” almost 
simultaneously—One reason why _ the 
downtown luncheon clubs in New York 
are so noisy is that the rooms are not 
high enough. 


Cecil F. Shallcross, United States man- 
ager of the North British & Mercantile, 
is frequently seen at high-brow evening 
concerts.—Hartwell Cabell, insurance 
lawyer, and F. Robertson Jones, Work- 
men’s Compensation Information Bureau, 
have a studio apartment building in the 
Sixties, New York City. Recently, Ca- 
bell gave a party. Soon beautiful flute 
music was heard coming from the bal- 
tony. “That must be George Barrere,” 
¢ said. Investigation showed that Bar- 
tere, America’s greatest flute artist, had 
come in unauspiciously, moved silently to 
the balcony and hiding behind curtains 
began plaving a Debussy number on his 
clove’ flute—Warren Ellis, National 
Board public relations man, says the fire 
Msurance articles in “World’s Work” are 
splendid, 


George L. Williams, new chairman of 
the board of the Union Central Life, was 
4 famous football-player in his college 
ays. He went to Ohio Wesleyan.— 
Charles S. McCain, president of the Park 

ational Bank, New York, is a brother 
of W. Ross McCain of the Aetna (Fire). 
~Jesse S. Phillips, president of the 

Teat American Indemnity, cannot make 
aly impromptu Saturday afternoon en- 
ements because he always presides at 

€ forum of the Republican Club fol- 











lowing Saturday luncheons.—I think 
Robert J. Sullivan, vice-president of the 
Travelers Indemnity, and Allan  D. 
Wallis, Equitable of Iowa, Philadelphia, 
are almost in a tie over number of chil- 
dren. Sullivan has nine and Wallis ten 
by last counts—Percy Ling, North 
British & Mercantile, is one of the New 
York fire insurance men who attend a 
dinner of the Smoke & Cinder Club 
(western Pennsylvania field men) when- 
ever opportunity offers. 


Franklin Vanderbilt, vice-president 
Royal Indemnity, pulled off the best 
nifty this week. Asked if he were re- 
lated to the Cornelius Vanderbilt fam- 
ily, he said: “If I were I would be in 
the production end of insurance, not the 
executive end.”—John A. Campbell, sec- 
retary of the Home, has seen Earl Car- 
roll’s “Vanities” fifteen times. Gener- 
ally insurance agents or special agents 
have accompanied him—Sam_ Tupper, 
Southern manager of the Royal fleet, is 
frequently asked to tell mountaineer sto- 
ries. He is a knockout at such racon- 
teuring—Roger W. Budlong covered the 
Metropolitan Life convention last week 
for two insurance newspapers. Most re- 
porters find it difficult covering this b‘g 
event for just one paper.—Exactly what 
is an “investment trust?” If you know 
the answer you have some of the most 
clever men in the Wall street district 
beat. j 


Charles H. Remington, president, 
American Patent Protection Corporation, 
has the right idea as to the proper eti- 
quette in offering his visitors cigarettes. 
I was in his offices one day and when 
the right time for a cigarette came, Mr. 
Remington to my surprise pulled- out~ 
not one pack but nearly a dozen, in- 
cluding a Canadian and an English brand. 
He makes it a point to remember what 
kind of cigarettes his callers smoke and 
he rarely fails to produce their favorite. 
—Among the insurance companies who 
have had experts prepare moving pic- 
tures which are shown either to arents 
or to the public are the North British 
& Mercantile, Hartford, Metropolitan 
Life and Phoenix Mutual—P. A. Pey- 
ser of Wells, Meissel & Peyser, is a 
brother of Herbert F. Peyser, the dis- 
tinguished New York music critic—The 
tall, thin, distinguished-looking man fre- 
quently seen at the entrance of the Trav- 
elers building, 55 John street, looking 
across the way at the New Amsterdam 
building, nearly completed, is J. Arthur 
Nelson, president of the New Amster- 
dam.—John C. Leissler of the Chic>go 
“Journal of Commerce” is not too high 
hat to distribute copies of his paper at 
insurance conventions.—Rogers Caldwell, 
Nashville banker, takes trains for New 
York as nonchalantly as some people 
take the subway. 


Postage, telephone, telegraph and 
express cost the Travelers $308,768 in 
1928. It paid $155,476 for Bureau and 
Association dues and. assessments. The 
latter item for 1929 will show a falling 


off.—The Travelers Fire had a gross pre- 
mium income last year of nearly $9,000,- 
000—Thomas L. Bean and Ralph W. 
Smiley of the Globe Indemnity are think- 
ing of forming a Former New Yorkers’ 
Club in Newark. These former Big City 
men will get together at luncheons oc- 
casionally and talk of the old days of 
subway crowding. It seems that lots of 
Newark men come over to New York 
frequently. That trip is easy. But not 
so many New Yorkers go to Newark. In 
fact, there are some insurance men who 
think it less of an adventure to go to 
Palm Beach. Just why, when Newark is 
only twenty minutes away, nobody 
knows.—J. Ross Moore, manager of the 
National Automobile Underwriters Con- 
ference, once started out to be a sculptor. 
—Seen frequently at the opera is Ruth- 
erford H. Towner,’ Towner Rating 
Bureau. 


Chief Examiner Butler, of fire insur- 
ance companies, New York Insurance 
Department, paralyzed an _ insurance 
newspaper editor recently. Asked by the 
newspaper man to write him an article 
Butler did and gave it to another paper. 
His explanation was this: “I got permis- 
sion of the Superintendent to write the 
article; | was writing it for the press, 
and I gave it to the press. I'll write 
another one for you.”-—-Mott A. Brooks 
answers more questions about life insur- 
ance over the telephone than any man 
in New York City. I will not tell you 
with what organization he is connected 
as I don’t want him spending all of his 
time answering the telephone.—Recently, 
an insurance company told a big trust 
company that it would buy $1,500,000 of 
its investment stock offerings if it could 
get its group insurance. Note to Albert 
Conway: Name ef company not furnish- 
able to you, sorry to say.—Glenna Col- 
lett, woman golf champ, is daughter of 
a Providence life insurance man.—The 
Great American once owned a large 
block of the Fidelity & Casualty’s stock. 
—1 would not be surprised if some day 
the American Surety started writing 
general casualty lines. It is only in the 
“conversational period” at the present 
time so far as those lines are concerned. 


Hugh D. Hart, vice-president of the 


“Penn Mutual Life, is reading a lot of 


George Bernard Shaw.—People are still 
trooping into the thirteenth floor of the 
New York Life’s building to see the mar- 
velous outer offices of Darwin P. Kings- 
ley, president—The elevator insurance of 
the Metropolitan Life’s buildings is car- 
ried ‘in the Travelers—I cheated on 
Haley Fiske, president of the Metropoli- 
tan Life, last week when I said he was 
seventy-five years old. He is not only 
seventy-six but will be seventy-seven in 
March.—The Massachusetts Mutual has 
no regulaf directors’ table in its direc- 
tors’ room. Everybody clusters around 
comfortably in chairs. The room has an 
especially beautiful rug—As many as 
thirty men can lean up against one of 
the bars in the New York insurance dis- 
trict. There is one restaurant in the 
district which has two bars.——The Fire- 
men’s-Commercial Casualty deal was 
kept about as quiet as anything pulled 
off lately. The news leaked out on the 
day the directors met, but while the gos- 
sip had the Commercial’s name right 
they didn’t now it was the Firemen’s, 
but thought it was another company not 
located more than a hundred miles from 
Newark.—One of the big hits some of 
the companies make with newspaper men 
is to call them up and give them a story 
a few hours after the newspaper men 
have seen the story published in another 
paper. 


Norman C. Stevens, secretary Aetna 
Casualty & Surety, two terms mayor of 
Hartford, has been appointed to the 
city’s board of financial control. No one 
would be surprised if the people of Hart- 
ford make him next governor of Con- 
necticut—Colonel Edward A. Deeds, 
who was in charge of aircraft produc- 
tion during the war in Washington, said 
before the Hartford Chamber of Com- 
merce on January 28 that if insurance 


will back aviation the boost would “be 
comparable to that given by Lindbergh’s 
flight—Clarence T. Hubbard, assistant 
secretary of the Automobile Insurance 
Co., was toastmaster and general chair- 
man of the evening at the dinner where 
Cofonel Deeds made his talk—Samuel 
Ludlow, Jr., manager of the registered 
mail conference, is president of the Hart- 
ford Chamber of Commerce and the 
committee in charge of the annual 
Chamber of Commerce dinner consists 
entirely of insurance men. They are 
Winslow Russell, Phoenix Mutual; 
James Clancy, radio director of the 
Travelers; Dr. George E. Tucker, insur- 
ance broker, and Willard Rogers, insur- 
ance agent.—In order to preserve a 100 
year old beechnut tree the Aetna Life 
on its new twenty-two acre property 
where a big home office is to be erected 
removed the tree from its century old 
location to another site ten feet away. 
Every stock company in Hartford has 
applied to the Connecticut Assembly, 
now in session, to reduce its par value 
to $10 with the exception of the Trav- 
elers. That company, by the way, has 
asked the Connecticut assembly for per- 
mission to increase its charter privilege 


from $25,000,000 to $50,000,000. 


E. W. Dart of White & Dart, Inc., 
New York, which firm handles the in- 
surance of the W. R. Hearst interests, 
is president of. the Co-Operative Club 
which meets at the Hotel Roosevelt at 
at periodic luncheons. Spencer Welton, 
president New York Indemnity, spoke at 
the last luncheon.—Betty Welton, daugh- 
ter of Spencer Welton, is understudy tor 
the leading woman in Ned Weyburn’s 
Gambols—June Cochrane, a popular 
actress and daughter of John Cochrane, 
head of the forgéry bond division of the 
National Surety, has been ill for a month 
in a Philadelphia hospital—Dewey R. 
Mason, one of the New York general 
agents of the Aetna Life, was brought 
up in the newspaper business and _ his 
mother at the present time runs a bright 
and breezy newspaper in Marion, N. Y.— 
Carroll L. De Witt, assistant U. S. Man- 
ager of the Eagle, Star & British Do- 
minions, sails tomorrow for the West In- 
dies and Panama on the S. S. “Kungs- 
holm.” 


Some Favorite Books of People You 
Know 

Harold Junker (Crum & Forster), 
John H. Grady (General Accident), and 
Walter H. Bennett, (Agents’ Associa- 
tion); Beveridge “Life of John Mar- 
shall”; A. C. Noble, president Merchants 
of New York, “The Count of Monte 
Christo”; Montgomery Clark, vice-presi- 
dent Hanover, “Tom Sawyer”; Frank J. 
O’Neill, president Royal Indemnity, 
Mussolini’s autobiography; Clarendon 
lons, Miami fire insurance adjuster, “Eu- 
clid’s Mathematics”; Clarence T. Hub- 
bard, Automobile Insurance Co., “Wal- 
ter Page’s Letters’; R. H. Towner, 
surety rater, “Livy’s History of Rome”; 
Wallace Kelly, Yorkshire, “Miss Minerva 
and William Greenhill”; James V. Barry, 
Metropolitan Life, “Elizabeth and Es- 
sex”; D. P. Kingsley, New York Life, 
Shakespeare; W. B. Joyce, “Jubilee 
Jim,” a story of “Jim” Fiske, Jay 
Gould’s chum; R. C. Rathbone, “Ras- 
putin’; E. A. St. John, “Ivanhoe” by 
Walter Scott; E. M. Allen} “Wings of 
the Morning.” (Messrs. ‘Joyce, Rath- 
bone, St. John and Allen are with the 
National Surety.) Spencer Welton, New 
York Indemnity, Samuel Hoffenstein’s 
“Poems in Praise of Practically Noth- 
ing”; Ed. Connelly, insurance reporter 
“Herald Tribune,” New York, “Auto- 
biography of Professor Pupin.” 


ee ees 
Chum of Cartoonist 

Francis W. Calhoun, special agent of 
the Norwich Union, Eagle Fire and New 
York Fire Office, has been with that 
company since his World War expe- 
riences when he was wounded and spent 
five. weeks in a hospital while serving 
in the 305th machine gun battalion. He 
is the best friend of Robert L. Ripley, 
the cartoonist, 
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E. U. A. Control of Auto 
Lines Is Still Opposed 


TO ISSUE NEW MANUAL SOON 





Some Auto Conference Companies Re- 
main Hostile To E. U. A. Move Un- 
less Concessions Are Made 





Eastern territory automobile manuals 
for fire, theft, collision and property dam- 
age rates will be out sometime during 
the third week of this month, it is said. 
The pages have been set-up already and 
are being checked over now for possible 
errors. There will probably be no 
changes made in the rates in the mean- 
time, although it is possible that some 
revisions may be made later in the year, 
depending upon the results obtained un- 
der this manual. 

For the next few weeks automobile un- 
derwriters will be kept speculating as to 
whether the Eastern Underwriters’ As- 
sociation will assume jurisdiction over au- 
tomobile rates, commissions and rules in 
the near future, the control to be similar 
to that exercised in the South by the 
South Eastern Underwriters’ Association. 
The automobile question came up for 
some discussion at the last E. U. A. meet- 
ing, but no action was taken. In some 
quarters it is stated that the Eastern 
Automobile Conference will be allowed 
to go ahead with the solution of its own 
problems, the attitude being that the 
Conference has so far made excellent 
headway with several of the big contro- 
versial questions. 

Many insurance men believe that the 
automobile conference hurdled the worst 
obstacles at its big meeting in January 
and that when the new rates are an- 
nounced some of the non-member com- 
panies will join. The E. U. A. can vote 
to compel all of its members to abide 
by the automobile conference rates and 
commissions but hesitates .to use this 
power so long as there is a good chance 
of the automobile companies inside and 
outside the conference settling their dif- 
ferences amicably. 

Other automobile underwriters hold a 
very different view of the current situa- 
tion. They say that the E. U. A. must 
assume the same position toward auto- 
mobile underwriting in the East as the 
S. E. U. A. has in the South or that condi- 
tions later will be worse than they have 
been at any time up to the present. Many 
companies belonging to the Eastern Au- 
tomobile Conference claim that some of 
the non-conference E. U. A. companies 
are paying all sorts of commissions in 
the metropolitan areas in the East and 
in the country sections, too, and thereby 
are getting the cream of the automobile 
business. The former companies are 
bringing pressure to bear within the E. 
U. A. for a favorable vote on the ques- 
tion of extending jurisdiction to automo- 
bile lines. 

Opposition in the E. U. A. comes from 
those companies not members of the 
automobile conferences and also from 
conference members who are not satisfied 
with the rate reductions which will ap- 
pear in the new manual or who are op- 
posed to any differences in premium rates 
being charged later by the fire companies 
and the casualty companies on the same 
lines of coverage. The latter risks are 
those of collision and property damage, 
both the Eastern Conference and the 
Nationa! Bureau of Casualty Underwrit- 
ers making rates and commissions for 
these two coverages. 

Consequently there is no basis yet for 
assuming positive action by the East- 
ern Underwriters Association over auto- 
mobile problems. The E. U. A. is natur- 
ally hesitant about seeking additional 
responsibility unless it has the whole- 
hearted support of its individual company 


FIRE INSURANCE 


650 Attend Dinner of 
Pittsburgh Ins. Club 


PROMINENT OFFICIALS THERE 





Commissioner Taggart, A. Duncan Reid, 
C. Weston Bailey, W. H. Bennett 
Among Leading Speakers 





The third annual dinner of the Insur- 
ance Club of Pittsburgh was held at the 
Schenley Hotel on Monday evening, Jan- 
uary 28. Approximately six hundred and 
fifty guests had assembled when Presi- 
dent John C. McCarthy called the meet- 
ing to order, and after a short speech 
of welcome turned the proceedings over 
to Royal S. Goldsbury, toastmaster. Mr. 
Goldsbury handled the event in a pleas- 
ing manner. 

The first speaker of the evening was 
Matthew H. Taggart, insurance commis- 
sioner of Pennsylvania. Colonel Taggart 
spoke on ‘“Pennsylvania’s Insurance 
Problems.” He explained briefly some 
of the activities of the Department since 
his appointment and, also, outlined some 
of the progressive plans he had in view 
for the future. He particularly empha- 
sized the fact that he would require fra- 
ternal organizations operating in Penn- 
sylvania to provide sufficient evidence of 
financial responsibility and, also, touched 
upon the subject of banks in the insur- 
ance business, emphasizing the fact that 
the insurance business is big enough to 
be a business of it own and need not 
be a part of any other business be it 
banking or otherwise. 

Walter H. Bennett, secretary-counsel 
of the National Association of Insurance 
Agents, talked on “Passing Opportuni- 
ties.” His talk was published last week. 

A. Duncan Reid, president of the Globe 
Indemnity, spoke on “The Company 
Viewpoint.” Mr. Reid emphasized the 
necessity of insurance agents knowing 
the insurance business and pointed out 
that approximately 25% of the automo- 
biles in operation are at the present time 
insured. He also called the attention of 
the agents to the possibilities in the field 
of the uninsured cars. 

Honor Two Past Presidents 

Charles H. Bokman, secretary-treasur- 
er of the Insurance Club, presented the 
two past presidents, Francis S. Guthrie 
and A. E. McCloskey, with desk orna- 
ments in the form of clocks, a present 
from the membership of the Insurance 
Club of Pittsburgh in appreciation of the 








members. So many lines of thought are 
still being put forward as solutions of 
the automobile problems that it may take 
several months before all the factions 
line up in support of one plan. On the 
other hand, settlement of these differ- 
ences of opinion may come when the E. 
U. A. has another meeting and chance 
to take some action, but it is not likely. 











of their funds. 








49 Wall Street, New York 











Investment Sagacity 


Leading insurance companies have earned an en- 
viable reputation as consistently successful investors 
Since 1920, American stock fire 
companies alone have gained approximately 
$813,000,000 in assets as against an increase of 
¢ only $129,500,000 in capital—due in no small de- 
gtee to their investment sagacity. 


HOLDERS OF 


Insuranshares Trust Certificates have a pro rata 
interest in the stocks of more than 50 leading Fire, 
Life, Casualty, Fidelity, Marine and other insur- 
ance companies, and of several banks whose busi- 
ness is national or international in scope. 


This ownership is based on thousands of under- 
lying securities, selected by recognized experts and 
¢ representing a cross-section of the outstanding 
commercial, industrial and financial activities of 
; the United States and foreign countries. 


Investment in Insuranshares Trust Certificates is 
first of all safe—beyond that it represents a profit- 
able share in steadily mounting market values. 
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work these two men have done in estab- 
lishing the organization. 


C. Weston Bailey, president of the Am- 
erican of Newark, gave a short address 
expressing his gratitude of having been 
invited to the gathering and stated that 
gatherings of this sort have a general 
beneficial influence upon the insurance 
business. 


The musical program included some 
selections by the Insurance Club quartet, 
consisting of Messrs. Gannon, Ford, Mc- 
Caffrey and King. Mrs. Irene Herron 
D’Emilio, lyric soprano, rendered several 
numbers which were well received by the 
gathering. Walter E. Sickles, baritone, 
sang several negro spirituals and other 
numbers. Mr. Sickles is a son of Wal- 
ter I. Sickles, surety underwriter in the 
local branch of the Fidelity & Casualty. 

Many Home Office Men Present 

Other home office officials of insur- 
ance companies who attended were: P. 
W. Clark, assistant secretary, Insurance 
Co. of North America; J. G. Derby, sec- 
retary, Continental; A. S. Galland, pres- 
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Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


GEORGE Z. DAY, Ass’t General Agent 





U. S.—Statement December 31, 1927 
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$9,771,118.88 
2,238,740.65 
875,414.78 
6,656,963.45 


2) 


ident, Pennsylvania Association of In- 
surance Agents, Wilkes-Barre, Pa.; R. 
H. Goodwin, assistant manager, Fire- 
man’s Fund; Percy Ling, deputy United 
States manager, North British & Mer- 
cantile; J. J. Moriarity, vice-president, 
Missouri State Life; C. A. Nottingham, 
assistant manager, Liverpool & London 
& Globe; T. D. Olmsted, assistant sec- 
retary, Automobile Insurance Co.; H. G. 
Scott, vice-president and secretary, Re- 
liance Life; Kenneth Spencer, vice-presi- 
dent, Globe Indemnity; Hillsman Tay- 
lor, president, Missouri State Life; W. 
M. Tomlins, Jr., vice-president, American 
Surety; Joseph W. Ward, president, 
Pennsylvania Surety; C. Sewell, assistant 
secretary, New Amsterdam Casualty; L 
L. Wiltbank, general agent, California 
Insurance Co.; and John Yost, assistant 
secretary, Fidelity & Deposit. 





FRED. W. BOWERS RETIRES 





Leaves Connecticut Fire and Phoenix 
After Thirty Years of Service; Well 
Known in the West 

Fred W. Bowers, vice-president of the 
Connecticut Fire, a subsidiary of the 
Phoenix of Hartford, retired last Fri- 
day from active service in fire insurance 
after thirty years with the company. He 
joined the Phoenix in 1899 and became 
vice-president of the Connecticut ‘ire 
seven years ago. He will spend the rest 
of the winter in Florida enjoying a well- 
earned rest from the arduous dutics of 
fire insurance underwriting. 

Early in life Mr. Bowers was a tcleg- 
rapher at Norwalk, Ohio. He entered in- 


surance with the Germania Fire, now the, 


National Liberty, at Chicago. Five years 
later he joined the North British & Mer- 
cantile. He went with the Phoenix of 
Hartford in Missouri as state agent on 
February 1, 1899. Most of his experi 
ence has been associated with fire undet- 
writing in the middle West. 
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General Cover Risks 
Growing, Says Clarke 


CHAIN STORES FOR MOST PART 








33 Companies Represented by Former 
Special Agent; Also Manages Gen- 
eral Cover Underwriters’ Ass’n 





The general cover business in the 
United States is growing rapidly, accord- 
ing to Robert G. Clarke, who is manager 
of the general cover activities of eleven 
of the leading American fire insurance 
companies and subsidiaries and also is 
manager of the General Cover Under- 





ROBERT G. CLARKE 


writers Association of which these eleven 
companies are members. In all there are 
thirty-three units. 

The general cover business was origi- 
nated by the tobacco people who found 
it necessary to have changing values in 
various locations protected. The big re- 
cent development, however, has been in 
chain store propositions. These stores 
are carrying large lines and sometimes 
$1,000,000 in one location. In order to 
be eligible for a general cover contract 
the chain store must have ten locations 
In one city or one location in five differ- 
ent cities. 

The recent formation of the Interstate 
Underwriters’ Board with former Nebras- 
ka Insurance Commissioner John Dumont 
as manager, headquarters at 135 William 
Street, in New York City, has greatly 
simplified the situation as the Interstate 
Board will bring into the general cover 
Situation uniform forms, rates, etc. At 
the present time there are nine forms 
which have been gotten out by the In- 
terstate Board. 

R. G. Clarke’s Career 


Mr. Clarke is a graduate of Dartmouth 
College. He got the degree of Bachelor 
of Science and then took a post-graduate 
course, getting the civil engineer degree. 

Is first insurance work was with the 

ational Board of Fire Underwriters in 
the engineering corps making surveys, 
especially of water supply conditions. 
While with the National Board he did 
Survey work in several states, at one 
time inaking a jump from Rhode Island 
to Phoenix, Ariz., which illustrates the 
wide scope of the work. 

hen the war broke out Mr. Clarke 
went on the staff of the constructing 
Quartermaster division at Camp Greene, 
Tacoma, Wash. Next he enlisted in the 
tank corps of the U. S. Army, eventually 
e€coming a lieutenant. 

aititer a short service with the National 
ty after the war, he joined the Glens 
ton as special agent in New Jersey, 
ft Signing that position to devote all his 

— to the fast-growing brokerage busi- 
h Ss of Clarke & Howe, New York. Later 

€ sold his interest in Clarke & Howe 


Agents Cut Down On 
Credit Extensions 

CANCEL POLICIES IN 30 DAYS 

Shenandoah Ass’n in Penna. Tells Public 


Insurance Must Be Paid For 
Promptly; Agents Are United 








The Shenandoah Association of Insur- 
ance Agents of Shenandoah, Pa., affili- 
ated with the Pennsylvania Association 
of Insurance Agents, has announced that 
on and after kebruary 1 any policy is- 
sued by a member will be cancelled if not 
paid tor within thirty days. ‘This tact 
was made known by an advertisement in 
one of the local papers, which was signed 
py all the members ot the Association. 

To assure the success of this move the 
members have all agreed not to accept 
business from an assured whose policy 
has been cancelled for non-payment of 
premium until that assured has paid the 
wriiing agent the earned premium due 
him. in tact, this provision is incorpor- 
ated in the by-laws of the Shenandoah 
Association Constitution which each 
member has signed. 

erore putung this thirty day payment 
plan into ettect the association tested 
une loyalty of its members. They first 
put into operation a ruling that no mem- 
ber would accept business 1rom an as- 
sured wno had not paid the earned pre- 
muum on a policy cancelled tor non-pay- 
ment. Atter a sufficient number of such 
vases had come up to prove that the 
agents were sticking together and that 
suthcient muiual confidence had been 
built up, the Shenandoah Association 
tuen pur into operation the thirty day 
payment provisions and made a general 
aunouncement to the public through the 
advertisemenc reterred to above. 

iNon-Vayment Data Exchanged 

“his local organization has a very 
simpic system,” says the State associa- 
tion “bennsylvanian,” “whereby each 
member notites the secretary ot the as- 
sociation when he cancels a policy for 
non-payment, and this iniormation is 
then pulletined to the membership. When 
the assured has paid what he owes his 
agent, the association membership is so 
notihcd and the assureds name is re- 
moved trom the prohibited list. 

“Lhe operation ot this plan 1s not left 
to a ve:pbal agreement but 1s incorpor- 
ated in the by-laws o: the constitution 
and is a requirement to membership. As 


any organization may legally speciry its . 


membership requiremenis, this protects 
the individual memvers irom individual 
responsibility or criticism. 

“All members of this progressive local 
association are required to hold member- 
ship in the Pennsylvania Association and 
the National Association of Insurance 
Agents. ‘The officers are: President, P. 
B. Bierstein; secretary, Buston Davis; 
treasurer, Chas. B. Whitaker; chairman 
executive committee, A. J. Monaghan.’ 








to his father, George A. Clarke, former 
secretary of the Home and of the Con- 
tinental. He resigned to take the posi- 
tion of manager of the General Cover 
Underwriters’ Association. There are 
thirty-three companies in it, consisting of 
eleven parent companies and their sub- 
sidiaries. 

The General Cover Underwriters’ As- 
sociation is not in competition with the 
local insurance agents but was formed 
to take advantage of economy derived 
from multiple handling of business and 
to assist the local agent. The identity 
of each company is not lost in these in- 
surance transactions as the active head 
of the association is manager of each of 
the various companies that form the as- 
sociation. 

The eleven companies for which Mr. 
Clarke now handles general cover con- 
tracts include the following: Agricul- 
tural, Automobile of Hartford, Ameri- 
can of Newark, Boston Iipjjrance Co., 


Glens Falls, Great Ameriti bi Hipnover, 


Phoenix of Hartford, Sprimgfeld. F. 
M., Security of New teen and the Sti 
Paul Fire & Marine. 


CELEBRATES 36TH ANNIVERSARY 





C. A. Gough, New Jersey Deputy Com- 
missioner Oldest in Point of Service 
in Insurance Department 


Chris A. Gough, New Jersey deputy 
insurance commissioner, celebrated his 
thirty-sixth anniversary of continuous 
service in the department last week. 
When Mr. Gough first entered the de- 
partment he was eighteen years old and 
the entire force numbered five. His first 
position was that of a clerk which he 
held for four years. During the sum- 
mer months he did field work for the 
banking department. 

In 1900 the building and loan associa- 
tions were placed under the direction of 
the department and Mr. Gough assumed 
charge of the work. The work grew to 
such a degree that a separate depart- 
ment was necessary and Mr. Gough then 
devoted his entire time to insurance 
work as assistant deputy, holding that 
position until 1926 when the department 
was reorganized and Mr. Gough was 
made deputy commissioner. 

From point of service Mr. Gough is 
now the oldest in the department and 
bears the distinction of serving under 
more Governors than any other employe 
of the department. Those Governors in- 
clude Franklin Murphy, Edward Stokes, 
Tohn F. Fort, Woodrow Wilson, Acting 
Governor James A. Fielder, who was 
elected for a full term: Walter E. Edge, 
Acting Governor William N. Runyon, 
Edward I. Edwards, George S. Silzer, A. 
Harry Moore and Morgan Larson. 


ALBANY FIELD CLUB PLAN 








Committee Investigating Suggestion of 
Making Town Inspections to Reduce 
Bad Fire Hazards 
The Albany Field Club is preparing to 
take steps toward correcting conditions 
in eastern New York State which have 
led to underwriting losses to companies 
operating in those particular localities. 
The plan calls for the appointment of 
committees of field men to co-operate 
with local insurance boards, fire depart- 
ments, the New York Fire Insurance 
Rating Organization and the National 

Board of Fire Underwriters. 

It is proposed that field men inspect 
the districts yielding bad losses and pre- 
sent these inspections before the agents’ 
local boards and the fire departments, 
together with suggestions for improve- 
ments. A committee of the Albany Field 
Club headed by LeRoy T. Brown of the 
Continental, chairman; John W. Sum- 
mers of the Home, John I. Mosher of the 
Commercial Union, H. B. Nugent of the 
Aetna (Fire), and E. A. Merkl of the 
Pennsylvania, is investigating the ad- 
visability of this whole plan and defi- 
nite action will be taken by the club 
at a meeting on February 15 at the 
DeWitt Clinton Hotel in Albany. Leon- 
ard I. Saunders, executive secretary of 
the Insurance Federation of New York, 
will be a speaker then. 


“KURTH ELECTED PRESIDENT 

Wilfred Kurth, vice-president of the 
Home, has been elected president of the 
National Board of Fire Underwriters 
Building Corporation to succeed the late 
Harry A. Smith. Mr. Kurth was for- 
merly treasurer. Miss O. H. Harrison, 
secretary, was elected secretary and 
treasurer. William H. Koop, oresident of 
the Great American, was elected director 
to fill the vacancy caused by the death 
of Mr. Smith. 








LOCAL BOARD OFFICERS 

The Associated Insurors of Ontario, 
Seneca, Wayne and Yates Counties met 
at Lyons, N. Y., last week and elected 
the following officers for this year: 
President, E. Raymond Church, Canan- 
daigua; vice-president, Elmar E. Wolvin, 
Lyons; secretary, H. J. Burrall, Geneva; 
treasurer, F. G. Stewart, Waterloo; ex- 
ecutive committee, John G. Gay, Seneca 
Falls. retiring president; James D. Tur- 
ner, Dundee; Leslie W. Bronk, Newark; 
Michael F. O’Brien, Seneca Falls, and 
James F. Kavanaugh, Phelps... 








Home Launches 1929 
Fire Poster Contest 


MANY PRIZES TO BE OFFERED 





This Contest Opens To High School 
Students A Great Stimulant To 
Fire Prevention Work 





The Home of New York is continuing 
what has proved successful in fire insur- 
ance, a prize contest for the best fire 
prevention poster designs. Open to high 
school students, its purpose is to create 
a better understanding of the causes of 
fires and methods of preventing them, 
both among the students and the pub- 
lic who will later see the posters when 
exhibited. 

The contest is centered around the 
Home agent who will conduct it in his 
local high school with the co-operation 
of the superintendent and art, supervisor. 
He may offer such prizes as he wishes. 
Last year most agents gave ten, five 
and two-fifty in gold pieces. The three 
or four months between now and school 
closing give ample time for the design- 
ing of these posters to be taken up as 
a regular problem, as was the case last 
year. Judging and exhibiting all take 
place before the school closes. 

This contest idea offers the Home 
agent an opportunity to create a lively 
interest in fire prevention. In addition 
the possibilities for a splendid amount 
of publicity are unlimited. At the in- 
ception of the contest, through the stu- 
dents and the newspapers he will get 
his first bit of public limelight. Later, 
when the posters are exhibited and 
judged, comes the second bit of publicity 
and then again in the announcement of 
the winners of his local contest. 

But the local agent does not cease to 
benefit then. He sends his first prize 
winning poster to the advertising depart- 
ment of the Home for entrance in the 
national contest. The prize winning 
posters from Home agents all over the 
country will compete for the three na- 
tional prizes, of $100, $50 and $25, award- 
ed by the Home. 

These awards will be announced just 
prior to Fire Prevention Week in Oc- 
tober. They will be judged by a jury 
consisting of a prominent advertising 
man, a well-known artist and a promi- 
nent insurance man. And then, as last 
year, the prize winning poster will prob- 
ably be reproduced and _ distributed 
throughout the country during Fire Pre- 
vention Week. During that week the 
Home agent can revive all the publicity 
and interest created during the spring. 
The posters can be re-exhibited and he 
can successfully tie-up his agency with 
the entire enterprise all over again. 





PALISADE FIRE GETS GOING 





Hoboken Company Will Appoint Agents 
Throughout State; $200,000 Capital; 
$300,000 Surplus 


It has been announced that the Pali- 
sade Fire of Hoboken, formerly the Fire 
Assurance Corporation of Hoboken, has 
been licensed to start business in New 
Jersey. The company organized last 
June, has a capital of $200,000 and a sur- 
plus of $300,000. The chairman of the 
board is M. Edward Verdi. Lonis S. 
DuFour, formerly associated with the 
Manufacturers Fire of Red Bank, N. J., 
will have full supervision of the under- 
writing.. The company which will be a 
non-affiliated one. has mapped out a 
program of selecting agents throughout 
the state. The home office of the com- 
panv is located at 68 Hudson street, Ho- 
boken. 





W. S. CHANDLER WITH PHOENIX 


W. S. Chandler has resigned as ma- 
rine special agent of the Insurance Co. 
of North America at the downtown 
branch office in Philadelphia to go with 
the home office of the Phoenix of Hart- 
ford as marine special. Mr. Chandler 
was with the North America for five 
years. 
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NewBranchesofA.F.I. A. 


Will Be Opened In China. 


HEAD OFFICE MEN SOON TO SAIL 


A. F. I. A. Has Been Operating There 
Ten Years; Has Head Office In Shang- 
hai and Branches in Hankow 
and Harbin 
Assistant Secretary V. I. G. Petersen 


of the National Fire of Hartford is in 
China arranging for the transfer of the 
marine business of the American For- 
eign Insurance Association from R. A. 
Kreulen to the China office of the Amer- 
ican Foreign Insurance Association at 3 
Canton Road, Shanghai. 

The American Foreign Insurance As- 
sociation has been operating in China 
for the past ten years. Until this year 
it maintained its fire department in the 
new fireproof office building owned by 
the Robert Dollar Steamship Co. while 
the marine department was under the 
management of R. A: Kreulen, who has 
had many years of marine and fire ex- 
perience in the Far East. The Board 
recently decided to consolidate its oper- 
ations in one office and Mr. Petersen is 
carrying out the wishes of the Board. 

In addition to its main office in Shang- 
‘hai, which is under the management of 
F, E. Vincent, who has been with the 
American Foreign Insurance Association 
in China for the past eight years, the 
association maintains branch offices in 
Hankow and Harbin and has general 
agencies in all the principal cities of 
China. 

Hugh Black, a graduate of Lafayette 
College, who has spent the last two years 
in the home office of the A. F. I. A,, is 
sailing for China on February 23 to join 
the Shanghai office. Another assistant 
will be sent in the spring and these two 
will aid also in the opening of additional 
branch offices. 








BACK ONE RATE BUREAU 





Those Formerly Opposed To Consolida- 
tion In Penna. Now See Benefits In 
Taggart’s Plan 


The opposition to Insurance Commis- 
sioner Taggart’s proposed plan to have 
the Legislature enact a bill combining 
the four present fire rating bureaus into 
one central bureau modeled after the 
New York law which was strong when 
the suggestion was first voiced, now 
seems to have turned in favor of the 
proposed measure. 

Company officials who several weeks 
ago were opposing the move are now 
heartily for it. They believe that it is 
something that is needed and that no 
one should have to go to four separate 
boards when one board could very well 
do the work. The four boards that 
would be amalgamated in the proposed 
bill are the Philadelphia Fire Under- 
writers Association, the Middle Depart- 
ment, the Allegheny County Board, and 
the Philadelphia-Suburban Underwriters. 





GREAT AMERICAN ASSETS 

The Great American last year in- 
creased its assets $10,211,878 to $67,194,- 
853, and it is today one of the leading 
and best managed fire insurance compa- 
nies in this country. The net surplus is 
$27,729,318, or about $6,670,000 above 
what it was a year ago, and the com- 
pany’s capital is now $15,000,000 repre- 
senting an increase of $2,500,000-in 1928. 
Premium income last year was $20,512,- 
000, compared with $19,536,150 in 1927. 


EMPIRE FIRE JOINS UNION 

The Empire Fire of New York an- 
nounces that it has been admitted to 
the Western Union at Chicago. 





PUBLIC FIRE’S FINE START 





Has Assets of $6,627,183 and 667 Agents; 
Incurred Loss Ratio Was 16.9%; 
Expenses 41.3% 

The annual statement of the Public 
Fire, which started operating six months 
ago, shows for December 31, 1928, 
$6,627,183 assets of which $4,444,439 con- 
sists of cash in banks and office. The 
surplus to policyholders is $4,168,227. The 
company has 667 agents in thirty-four 
states. Its net premium income was 
$2,612,521 and its net expense ratio was 
41.3%. Its incurred loss ratio was 
16.9%. In his annual report President 
Dargan said the company had averaged 
a return of 5.046% on its average total 
assets and he predicted the company will 
write net in 1929 between $5,000,000 and 
$6,000,000 net premiums. He prophesies 
prosperity in the insurance business for 
1929 and a favorable experience. Many 
agents of the company are also stock- 
holders. 





NEW WEST VA. COMMISSIONER 

Edgar C. Larson has been appointed 
auditor and ex-officio insurance commis- 
sioner of West Virginia, succeeding 
Sam. T. Mallinson, resigned. 


NAT’L ASS’N CONVENTION 


Agents Body Will Meet at Birmingham, 
Ala., March 12, 13 and 14; State 
Association Gathering 


The National Association of Insurance 
Agents will hold its mid-year convention 
at the Tutwiler Hotel in Birmingham, 
Ala. on Tuesday, Wednesday and 
Thursday, March 12, 13 and 14. The 
executive committee of the National As- 
sociation will meet on Monday, March 
11, and the get-together dinner will be 
held Tuesday evening, with the regular 
business sessions Wednesday and Thurs- 
day. The Alabama Association will hold 
its annual meeting on March 12. 


THREE JOIN NAT’L BOARD 
The Cosmopolitan Fire of New York, 
the Germanic Fire of New York.and the 








Pavonia Fire of New Jersey have been- 


elected members of the National Board 
of Fire Underwriters. 


JOINS JERSEY AD CLUB 
Harold E. Taylor, publicity director of 
the American of Newark, has been made 
a charter member of the Advertising 
Club of Newark, which was organized 
last week. 







































































































































































On 
the Lookout 


for 


Old Man 
Frost 


Frost. 


other goods. 
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What a lot of damage 
a head of water can 
-do! Retail stock and 
other property should 
be insured against the 
water hazard. 








Now is the time of year when all are on the 
lookout for the capers of destructive Old Man 


Damaged water pipes or mains, broken win- 
dows or hydrants, leaking boilers or radiators 
—all may be caused by freezing. This means 
flooded houses and water soaked stock or 


Who is going to pay for the water damage 
from freezing or from other causesP Water 
Damage Insurance with the reliable Har- 
monia can be depended upon to reimburse 
policyholders for such losses. . 


HARMONIA 


Fire Insurance Company 


NEW YORK OFFICE 
59 MAIDEN LANE 
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Agents And Oil Ass’n. 
To Confer In Chicago 


COMMISSIONS QUESTION UP 
Meeting on February 14 Will Bring Na- 
tional Ass’n. Leaders in Contact 
With Company Officers 








Committees representing the National 
Association of Insurance Agents and ‘he 
Oil Insurance Association will meet in 
the latter’s rooms at Chicago on Feb-u- 
ary 14, at 2:30 P. M., to discuss fur- 
ther the situation arising from the <e- 
duction in-agents’ commissions by ‘he 
Oil Association, It will be recalled that 
the issue had its: origin nearly a year 
ago, when the Oil Insurance Associa- 
tion notified agents that after April 1, 
1928, commissions would be reduced to 
10%. It is the contention of agents 
writing oil business that the Oil Asso- 
ciation was not within its rights in arbi- 
trarily reducing the compensation of 
local agents, because their contracts are 
with their CORRENTE 4 not the Oil Asso- 
ciation. 

During the sine ‘convention of the 
National Association at West Baden last 
September, one afternoon was devoted 
to a discussion -of this question by 
agents and General Manager H. M. Car- 
michael of the Oil Association. The dis- 
cussion was entirely informal and did not 
lead to any definite conclusion. The 
agents’ committee requested the Execu- 
tive Committee of the National Associa- 
tion to continue the negotiations with 
the Oil Insurance Association in an ef- 


fort to arrive at an adjustment of the 
situation. 

Accordingly, the National Association 
entered into correspondence with Presi- 
dent Charles R. Tuttle of the Oil In- 
surance Association, with the result that 
the meeting on February 14 has been ar- 
ranged. A committee will be desig- 
nated by Mr. Tuttle. The committee rep- 
resenting the agents will consist of 
President R. P. DeVan, Executive Com- 
mittee Chairman, Clyde B. Smith, Fred 
M. Burton, Galveston, and Frank T 
Priest, Wichita, Kansas, members of the 
executive committee; J. Stewart Pearce, 
Tulsa, Okla., a member of the confer- 
ence committee, and Secretary-Counsel 
Walter H. Bennett. 





WORLD F. & M. REPORT 


The report of the regular quadrennial 
examination by the Connecticut Insur- 
ance Department and released late last 
week by Insurance Commissioner How- 
ard P. Dunham, indicates that the World 
Fire & Magine of Hartford is in a sound 
financial condition. The examination was 
made as of December 31, 1927, and cov- 
ers the transactions of the company dur- 
ing the preceding four years. The World 
Fire & Marine commenced business on 
Jasoery 2, 1924, with a paid-up capital 

f $1,000,000 consisting of 40,000 shares 
pr a par value of $25 each. The ori- 
ginal surplus paid in was $1,000,000. The 
report contains, an underwriting and in- 
vestment exhibit covering the period 
from January 2, 1924, down to Decen- 
ber 31, 1927. This shows an underwit- 
ing loss of $1,181,320 and an investrient 
gain of $748,133. ‘The surplus as of De- 
cember 31, 1927, was $566,812. 





HANOVER AT 111 JOHN ST. 

The Hanover Fire has acquired 
through a lease the entire ninth floor at 
111 John~ street, amountins to 12 ,000 
square feet. This twenty-six story bi ‘ild- 
ing is now nearing completion. The 
lease is for a long term with an agzre- 
gate rental of $450,000. Several other’ 
insurance companies and agency an 
brokerage offices will be located also at 
111 John street. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 


NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


JANUARY 1ST, 1928, STATEMENTS 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 


SURPLUS 




















ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 
ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE COMPANY 

OF PHILADELPHIA, PA. : 
$6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 
ORGANIZED 1854 
MECHANICS INSURANCE CO. 
OF PHILADELPHIA, PA. 
$4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 
ORGANIZED 1866 
NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,000.00 $1,350,505.03 $2,350,505.03 
ORGANIZED 1871 3 
SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 
ORGANIZED 1870 — 
CONCORDIA FIRE INSURANCE CO. 
OF MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,600.00 $1,682,976.34 $2,682,976.34 
ORGANIZED 1886 
CAPITAL FIRE INSURANCE CO. 
: OF CONCORD, N. H. 7 
$760,298.04 $375.00 $300,000.00 $459,923.04 $759,923.04 





TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 


$27,594,166.15  EASTERNDEPARTMENT — $95 684 405,78 





10 Park Place 
WESTERN DEPARTMENT pag a becraneg PACIFIC DEPARTMENT 
Chicago, Illinois CANADIAN DEPARTMENT o6'tdindintaie 
? 461-467 Strest e - ‘ 
H. * CLARK, Manager Toronto, noe we re coma 
aR M SMITH MASSIE & RENWICK, Limited, Wc cieecviogg a 
JAMES SMITH JOHN R. COONEY Managers “ianagers 
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Reinsurance Jn 19 Gountries 


In European Field Germany and Switzerland Lead in Premiums; Profits 
Made On Investments and Not Upon the Underwriting End of 


the Business 


Under the heading of ‘Reviewing Re- 


insurance in Nineteen Countries,” Pierre 
Hondra in the latest issue of “La Se- 
maine” of France, gives a digest of the 
figures, which were so elaborately com- 
piled in the reinsurance number of the 
British “Review”: 

Reinsurance is certainly of all lines of 
insurance the one which requires the 
maximum of ability, prudence and also, 
alas, the minimum of expectations as 
regards the underwriting profits to be 
made. In this line the management has 
to be willing to make great sacrifices, as 
the results do not show immediately, but 
only in the long run. 
course, would not do, it has to be com- 
bined with the ability to see far ahead. 

Treaties are not so easly to be had 
when they are running splendidly. It is 
during the critical periods that the strong 
reinsurer has the best chance to pick up 
in the market participations in treaties 
which at the moment appear to be un- 
favorable but which in the long run 
bring a profit on account of the ability 
of the management. 


Good Reinsurers Scarce 


Experience, by the way, shows there 
are not many insurers capable of mak- 
ing good reinsurers which some day may 
be the reason, if the direct companies, 
now so eager to get reciprocity, will re- 
turn to the principles of the good old 
times and be satisfied with direct busi- 
ness instead of writing reinsurance with- 
out knowing very much where that may 
lead to. This day is not so far aff. 

Of the nineteen countries covered by 
the survey, nine show an underwriting 
loss varying between 0.02% and 6.6% of 
the net premiums. For two others, the 
underwriting profit is under 1% and for 
three others'does not reach 3%. There 
are thus five countries left, where re- 
insurance itself is a profitable business, 
to what extent and with what modifica- 
tions will be shown below. 

In premium income Germany is lead- 
ing the European countries. It is sur- 
passed only by the United States. Next 
comes Switzerland, the great competitor 
of German reinsurance companies, in the 
years when German companies had dis- 
appeared from the international markets 
on account of the war and inflation had 
taken from the Germans the first place 
which it has now lost again. Third is 
Denmark, which just as Switzerland is 
deriving a considerable part of its rein- 
surance business from its activities in the 
United States. Fourth is France and 
fifth England. Approximate premium 
income figures are as follows: 

U. S.: Domestic companies. . .$53,000,000 


U. S.: Foreign companies..... 9,600,000 
GERUMANY © Scns ay cap ehevce aces 72,000,000 
MEROIGATIG © 5a 03 cateind oot aware 53,000,000 
SROMDBISE 3. Scas.ccansSoss pac san 44,000,000 
I Sin ows SGanb wide anes apele 22,000,000 
Great Bit O50. cadectee iets 18,000,000 


Underwriting Losses Shown 

Underwriting results show a different 
picture: Germany reports a loss of 0.02% 
of the net premiums and Switzerland just 
makes a profit of 0.05%. 

One of the reasons for this unfavor- 
able showing is the present intense com- 
petition between the two countries, which 
chiefly centers in that between the Mu- 
nich Re and the Swiss Re. Both groups 
are also working in the United States, 
the Swiss Re under its own name as well 
as through its affiliate, the Prudentia; 
the Munich Re through the Pilot Rein- 
surance Co., New York. 

Denmark which is heavily interested in 
marine treaties shows a deficit of 3.1%, 
France shows a loss of 3.3% taking re- 
sults of both the pure reinsurance and 
the mixed companies together. The 
worst results are those in Norway, which 
had an average underwriting loss of 6.6%. 


Courage alone, of : 


Tramp steamer hulls are one of the fac- 
tors here. Finland is not much better 
with 4.6% loss. 

Turning now to the countries which 
show an underwriting profit, we find that 
they are mostly of lesser importance 
both politically and as regards the pre- 
mium income. Portugal is heading the 
list; it has only one reinsurance com- 
pany, which, however, made an under- 
writing profit of 21.5% of the net pre- 
miums. Spain shows a profit of 7.5% 
for one company, two companies in Bel- 
gium made 8.8%. The amounts involved, 
however, are of no consequence, which 
may also be said of Latavia. 


Sweden Shows a Profit 


An enviable position is that of Sweden 
with a profit of 4.6% as the average re- 
sult of nine companies. It is the only 
Scandinavian country which has shown a 
profit, but the premium income does not 
compare with that of Norway or Den- 
mark. Sweden specially has less marine 
business than its two neighbors. 

Of the greater countries of Europe 
only England has made a profit of some 
importance. It ranks fifth according to 
premium income and the underwriting 
profit is 2.4% on net premiums. Of its 
nine companies only three were esfab- 
lished befcre the war, and not one of 
them is more than twenty years old, but 
they were not working actively in re- 
insurance until quite recently. The good 
results perhaps are to be found in the 
fact that only one of the nine companies 
is independent. 

If we regard now the commercial 
profit, we find that all the companies 
in all the countries have made one. In 
the majority of cases it is derived from 


















JOHN HANCOCK SERIES- 
YOU HAVEN’T MENTIONED 


GROUP INSURANCE 
. TO THIS MAN . 


NE of your clients may be getting to the point of 
wanting Group Insurance and would be glad to have 
you handle it for him, but “You haven’t mentioned 

Group insurance to him.’’ 


Group Insurance is a “specialty” with some companies, 
and the John Hancock is one of them. 


: Consult with the Home Office of this Company, or any of 
its Agencies, for advice or assistance in regard to all forms 
of Group, Wholesale and Salary Deduction Insurance. 


The John Hancock Mutual Life Insurance Company is in 
a position to handle your surplus brokerage business, and ex- 
tends to you every possible opportunity to use its facilities. 


Lire INSURANCE COMPANY 


cr BOSTON. MASSACHUSETTS 


interest on investments, etc. Germany, 
for instance, with an underwriting loss of 
0.02%, shows a commercial profit of 
2.5% and Switzerland one of 4%. Tak- 
ing everything together it appears there- 
fore that money is to be made in rein- 
surance, not directly out of the under- 
writing, but through proper use of the 
obtained funds. 





FIRE RATE INQUIRY DATES 


Another hearing of the Virginia fire 
rate inquiry being conducted by the 
State Corporation Commission will be 
held Eebruary 21, 22, 23. The commis- 
sion fixed these dates for the next hear- 
ing at the conclusion of one held last 
week. Principal witness at this hearing 
was E. G. McGee, special examiner for 
the Missouri department. He testified 
as an expert for the state. When the 
hearing is resumed, counsel for the com- 
panies will cross-examine him at some 
length. Meanwhile, they will have op- 
portunity to study a transcript of the 
records of last week’s proceedings. 





COSMOPOLITAN FIRE FIGURES 


The Cosmopolitan Fire of the Corroon 
& Reynolds group, after two months of 
operation, showed good progress. It be- 
gan writing November 15 with $1,000,000 
capital and - $1,500,000 surplus. In abont 
six weeks the company wrote $104,644 
in net premiums, and by December 31 the 
securities held had increased almost $94.- 
000 in value, sufficient to pay many of 
the organization and equipment expenses 
and leave some for surplus. The Cos- 
mopolitan is now writing in twenty-five 
states and is going a large volume of 
high class business. 





PACIFIC FIRE GAINS 


The Pacific Fire of the Meserole group 
ended last year with total assets of $6,- 
713.678, an increase.of about $540.000 over 
1927. The company has $1.000.000 capi- 
tal and the net surplus is $2,020,991, or 
$400,000 above what it was a year ago. 





He may go elsewhere. 











NAME 


Inquiry Bureau:—JOHN HANCOCK MUTUAL 
LIFE INSURANCE COMPANY 
197 Clarendon Street, Boston, Mass. 


Please send copy of “Management, Men and Motives,” 
and other information pertaining to Group Insurance. 








ADDRESS 











———— OVER SIXTY-FIVE YEARS IN BUSINESS-——— 
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Aetna Life Companies 


(Continued from page 18) 


of $35,994,427. In addition to its capital 
of $3,000,000, there is a surplus of $12. 
163,559, giving a total surplus to policy- 
holders of $15,163,559. 

The underwriting exhibit of the com- 
pany shows that there was earned dur- 
ing the year an underwriting profit of 
$1,574,564. Interest and rents amounted 
to $1,141,224, profit on sales of securities 
$131,722 and: there was a market appre- 
ciation in securities of $1,822,017. 

During the year the reserve for mar- 
ket fluctuation in securities was increased 
from $1,000,000 to $1,500,000. Cash divi- 
dends to stockholders amounted to $330,- 
000. In addition the statement shows a 
special dividend to stockholders of $1, 
200,000, which represents the distribution 
of 4,000 shares of Aetna Life stock pre- 
viously held by the Aetna Casualty & 
Surety. 

After these disbursements and appro- 
priations the balance of $2,639,527 was 
added to surplus, increasing it from $9,- 
524,032 at the beginning of the year to 
$12,163,559 at the end of the year. 

During the year $1,000,000 was paid into 
the company by stockholders in connec- 
tion with the increase in capital effected 
early in the year from $2,000,000 to $3,- 
000,000. The assets of the company in- 
creased $4,392,943 during the year. 


The Automobile 


The premiums in the Automobile 
amount to $7,345,846. The assets of the 
company amount to $23,675,780. The com- 
pany has a capital of $5,000,000 and a 
surplus of $7,001,837, or a total surplus 
to policyholders of $12,001,837. 

The company made an underwriting. 
profit of $2,024,165. Interest and rents 
amounted to $686,129. Profit on sales of 
securities was $45,837 and the apprecia- 
tion in market value of securities held 
amounted to $1,052,436. 

The company shows a special item of 
income of $1,751,153 as the amount of the 
German war claims award. The under- 
writing profit has been swollen by sal- 
vages of approximately $400,000 in con- 
nection with old marine losses. 

Dividends to stockholders for the year 
amounted to $100,000. Out of earnings 
there has been appropriated $1,000.00 
to set up a special reserve for security 
fluctuations and a further amount of $1, 
250,000 has been appropriated to increase 
the company’s contingency reserve from 
$750.000 to $2,000,000. 

The company’s surplus now appears at 
$7.001.837. This shows an increase of $3- 
189,720 for the year. The company’s 
assets show an increase for the year of 
$3 209,116. 

The premiums were $585,625 less than 
in 1927. The fall in premium income. 1s 
due to less ocean marine business, which 
shows a drop in premiums for the yeat. 
The ocean marine premiums amonnt to 
$885 125. or $975,163 less than in 1927. 

The Standard Fire. youngest member 
of the Aetna group, has a premium 1- 
come of $1.152,156 and it has total as 
sets amounting to $3,973,925. Its capital 
is $1,000,000 and its surplus $1.120.855. 
giving a total surplus to policyholders of 
$2.120.835. The premium income cf the 
comp?ny shows an increase of $57.48 
and its assets have increased $436.33 
during the vear. The comnanv_ shows 
an increase in surplus of $135,622. Its 
accounts show that it has increased the 
reserve for market fluctuations in sccutl 
ties from $40,000 to $150,000 and that It 
has set up during the year a specia! com 
flagration reserve in an amount of $100; 
000. 





N. Y. RATE BODY MEETING 

The annual meeting of the New Yor 
Fire Insurance Rating Organizatic: W! 
be held at 2 p. m. on February 14 in the 
assembly room in the National Boat 
Building, for the purpose of electiny fv 
members of the governing commitfé 
consideration of reports and for the 
transaction of new business. 
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"AMERICA FORE" 








Question: How can I sell more insurance 
this year? 


Answer: Know intimately the coverages 

you are attempting to sell; know 
the definite needs of your clients and pros- 
pects; know that often “selling” is merely a 
question of “telling”; know that nothing takes 
the place of personal contact—but that ad- 
vertising helps; know that efficient and court- 
eous handling of losses by the companies in 
which your clients are insured, reflects credit 
upon your agency; know all these things—act 
according to their dictates—and your increase 
in premium income for 1929 will take care 
of itself. 


FIRST AMERICAN 
FIRE INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. ¥. 


CRNEST STURM, Cuunoun oF met Bone 
PAUL LMAO, Parson, 


‘CASH CAPITAL — ONE MILLION DOLLARS 


NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO. 
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Jersey Specials See 
World War Movies 


SHOWN AT DINNER - 





MEETING 





Official Government Pictures; Anniver- 
sary Arrangements Nearly Completed; 
Gov. Larson To Be Present 





Memories of the last war were brought 
back to the members of the New Jersey 
Special Agents’ Association at their din- 
ner-meeting held last Monday evening in 
the Elks’ Club house, Newark, through 
moving pictures which were taken by the 
United States Government during the 
scene of action and covered a period of 
about one year. 

Previous to the dinner a meeting of 
the executive committee was held and it 
was announced that the following new 
members had been elected: A. C. Muller, 
Palisade Fire; Norman D. Gildersleeve, 
Sun Insurance Office; H. G. Boyle, 
Great American; Charles Schuchardt, 
American Alliance; Floyd A. Coward, 
Glens Falls. 

A report of the tenth anniversary 
committee was made and it was reported 
that arrangements for the tenth anni- 
versary of the organization, which would 
take place next May, would be com- 
pleted about the mddle of next month. 
Invitations will be extended to all of 
the insurance officials of the various 
companies in New Jersey and New York, 
and the field clubs in Pennsylvania and 
New York. 

One of the prominent guests to be 
present on that evening will be Gov. 
Morgan Larson of New Jersey, who has 
accepted an invitation and will be one 
of the speakers. Other guests will in- 
clude Chris A. Gough, deputy insurance 
commissioner of New Jersey, Leon 
Watson, expert, New Jersey Rating Bu- 
reau and'a number of prominent New- 
ark city officials. 

The affair will be given in the grand 
lodge room of the Elks’ Club house in 


Newark and it is expected that at least: 


five hundred guests will be present. In 
addition to the speakers’ program an 
elaborate musical program is being ar- 
ranged, part of the program to be an 
organ recital. 

Guests at the dinner-meeting of last 
Monday were A. L. Mooney, assistant 
secretary, Springfield F. & M.; Hugh 
Mehorter, president of the South Jersey 
Field Club and A. B. Ducksberry. The 
next meeting ef the organization will be 
held on Monday, March 11, in the Elks’ 
Club house, Newark. 





INCORPORATES AGENCY 


Paul L. Ruehrmund, local agent of 
Richmond, Va., has incorporated his 
agency under the firm name of Paul L. 
Ruehrmund, Inc.,. with a capital of $50,- 
300. Officers are: Paul L. Ruehrmund, 
president; Fritz R. Sauber, vice-presi- 
dent; Clifford C. Pedigo, secretary-treas- 
urer. Sauber and Pedigo had been as- 
sociated with Mr. Ruehrmund in opera- 
tion of the agency for some time prior 
to its incorporation. The agency repre- 
sents the Firemen’s, Northern, Metropol- 
itan Casualty and New York Casualty. 





N. J. AGENTS’ MEETING 
It has been announced that the mid- 
year meeting of the New Jersey Associa- 
tion of Underwriters will be held at 


to three million p 
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THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 





Head Office: 1600 Arc 


h Street, Philadelphia 





PRUDENTIAL FIRE ELECTION 


T. E. Braniff and Other Officers Re- 
Elected; Company Expanding Nicely; 
Not Outside Oklahoma Yet 
At the first annual meeting of the 
Prudential Fire, held in Oklahoma City, 


all directors and officers were re-elected. 
The officers are: T. E. Braniff, president; 
Ed Overholser, vice-president; G. A. 
Nichols, vice-president; E. E. Doggett, 
secretary ; and G. Tom Beaver, treasurer. 

The office of assistant secretary was 
created and D. M. Murchison was elect- 
ed to fill that position. Mr. Murchison 
has been in charge of the fire under- 
writing of the Braniff office. The Pru- 
dential Fire has made substantial prog- 
ress since its organization. It now has 
fifty agencies in Oklahoma but does not 
intend to expand its operations outside 
of Oklahoma for some time yet. 





DIRECTOR’S MEETING 


At the annual meeting of the board of 
directors of the American of Newark 
this week, Henry G. Atha, president of 
the Security Savings Bank of Newark 
and William G. Stewart, whose terms 
had expired as directors were re-elected. 
John B. Clark, who succeeded his late 
father, J. W. Clark, and Chester Bar- 
nard president of the New Jersey Bell 


WANT STATE REGULATION 





Fire Prevention Ultimate Aim of New 
Jersey Electrical Contractors; 
Legislation Asked 


A bill is.to be presented to the New 
Jersey Legislature permitting the state 
to license electrical contractors and jour- 


neymen and to fix installation standards. 
It is believed that if such a bill is passed 
it would aid in reducing fires traceable 
to defective wiring. 

In 1928 there were 511 fires by official 
report, due to defective electrical ap- 
pliances or wiring. The New Jersey As- 
sociation of Electrical Contractors are 
behind the movement and will urge on 
the state the need for adequate protec- 
tion beyond that afforded by municipali- 
ties. 





AJAX FIRE DIVIDEND 


Directors of the Ajax Fire of Newark 
have declared an annual dividend of 6%, 
payable semi-annually; also an extra 
dividend of 2%. The first instalment of 
the annual dividend and the extra will 
be paid February 15 to stockholders of 
record of January 31. 





JEFFERSON IN D. OF C. 


The Jefferson Fire is now licensed to 


PHOENIX FIRE ELECTIONS 


P. C. Cothran and George W. Holion 
Promoted to Secretaries; Connec- 
ticut Fire Officers 
At the annual meeting of stockholders 
of the Phoenix of Hartford last Thurs- 
day directors were re-elected. Subse- 
quently the directors re-elected officers 
and promoted Assistant Secretaries Per- 
rin C. Cothran and George W. Holton to 
be secretaries. The annual meeting of 





_ Connecticut Fire was also held and di- 


rectors were re-elected. Mr. Cothran is 
well known in insurance circles as for- 
mer manager in Brazil for the Ameri- 
can Foreign Insurance Association. 

Directors elected by the Phoenix are: 
Edward Milligan, Edward M. Day, Rob- 
ert J. Allyn, L. P. Waldo Marvin, Fran- 
cis Parsons, James Leo Loomis, George 
C. Long, Jr., Archibald A. Welch and 
Henry H. Conland. 

Officers subsequently elected are: 
President, Edward Milligan; vice-presi- 
dents, George C. Long, Jr., Henry P. 
Whitman and Frank C. Hatfield; secre- 
taries, Edward V. Chaplin, Fred C. Gus- 
tetter, F. Minot Blake, Lee R. Ross, 
Perrin C. Cothran and George W. Hol- 
ton; treasurer, Spencer T. Mitchell. 

Directors elected by the Connecticut 
Fire are: Lucius C. Robinson, F, R. Coo- 
ley, Edward Milligan, W. T. Howe, John 
A. Cosmus, Henry K. W. Welch, Thomas 
W. Russell, Louis R. Cheney and George 
C. Long, Jr. 

Officers elected are: President Edward 
Milligan; vice-president-secretary, John 
A. Cosmus; vice-presidents, George C. 
Long, Jr., Henry P. Whitman and Frank 
C. Hatfield; secretaries, E. V. Chaplin, 
F. M. Blake, Lee R. Ross, Perrin C. 
Cothran and George W. Holton. 





IOWA NATIONAL SOLD 

Control of the Iowa National Fire of 
Des Moines has been obtained by Mc- 
Murray, Hill & Co., a Des Moines invest- 
ment house, for P. W. Chapman, New 
York and Chicago investment firm. 
President Charles H. Vance and Vice- 
President C. M. Spencer will remain in 
charge of the Iowa National. Four mem- 
bers of McMurray, Hill & Co. and two 
members of the Chapman office have 
been elected directors of the fire com- 
pany. The directors have been author- 
ized to increase the capital from $500,000 
to $1,000,000 and to split the stock ten 
for one. At the end of last year the 
Iowa National had assets of $1,270,000. 
The company has been in business for 
twelve years and is admitted to Iowa 
and. California. 





BROKERS’ FIRM CHANGES NAME 


The corporate name of Alberti, Carle- 
ton & Co., Inc., insurance brokers in 
New York, has been changed to Follans- 
bee, Carleton & Co. Inc. Hazen Fok 
lansbee has been elected president and 
Guy Carleton vice-president and gneral 
manager. Mr. Carleton has been in the 
brokerage business in the same location 
for nearly thirty years, and became 4 
partner in the firm of Alberti & Carle- 
ton in 1902. Mr. Follansbee some years 
ago was with a large agency in Massa- 
chusetts. Paul E. Alberti has given up 
his interest in the corporation and has 
gone abroad to live. 





LICENSED IN COLORADO 
The Empire State, Brooklyn Fire, Fi- 











the Stacy-Trent Hotel, Trenton, on Telephone Co., who succeeded J. O. H. transact business in the District of Co- delity-American and Bankers Indemnity 
Wednesday, February 27. Pitney, deceased, were also elected. lumbia. have been licensed in Colorado. 
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UST BECAUSE he had a little. sur- 
plus strength the ancients beset Her- 
cules with difficult tasks. Who but 
““Herk” for example could slay that 
hydra-headed monster at the Well of Any- 
mone? And then they thought they had 
him when they ordered him to clean out 
the immense Augean stables. But that did 
thee not-stump him; he changed the courses of 
. a two rivers so as to flow through every stall, 
i= and remarked with a smile,‘* What next?” 
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the course of their businesses. Some of these demands are baffling . . . 
° but with a Company geared to solve,such complexities, you too can smile 
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Delay In Filing Proof 
Held Bar To Recovery 


POLICY CLAUSE IS UPHELD 





Federal Appeal Court Construes Fire 
Policy Strictly in Favor of the 
Insurance Company 

The Federal Circuit Court of Appeals 
for the Fiith District has sustained a 
lower court in its conclusions that a de- 
lay in filing proof of loss under a fire 
policy beyond the 60 days stipulated in 
the contract does act as a bar to a suit 
to recover the insurance. The court 
stated, however, that there have been 
decisions rendered contrary to this strict 
construction of the fire policy in favor 
of the insurance company. 

In this case Lamar Harris for the 
use of Mrs. H. L. Rowe brought suit 
against the North British & Mercantile 
under a New York standard form of pol- 
icy which provided that in case of fire, 
the insured shall file a sworn proof = 
loss within sixty days and also that ‘ 
suit or action shall be sustainable until 
after full compliance by the insured with 
all the foregoing requirements.” 

Lamar Harris, as the appellant, in a 
suit upon the policy affirmatively dis- 
closed that he had not filed sworn proof 
of loss within 60 davs after the fire. The 
District Court dismissed the petition and 
this judgment was affirmed. 


The Appellate Court held that there — 


was a contractual limitation of time upon 
the right to make* proof of loss as well 
as upon the right to maintain suit and 
that this limitation was a condition pre- 
cedent to the right of the insured to re- 
cover on the policy. 


Case Dismissed Below 


The text of the opinion of Judge 
Brvan follows in part: 

“This was an action on a' policy of 
fire insurance. The insured alleged a 
loss by fire that was covered by the pol- 
icy, but his petition affirmatively dis- 
closed that he had failed to make sworn 
proof of loss within 60 days after the 
fire. On motion of the insurer, judgment 
was entered dismissing the petition; and 
the insured appeals. 

“The policy sued on was in the New 
York standard form. It contains several 
requirements with which the insured 
must comply, one of them being that 
“Sf fire occur the insured shall * * * 
within 60 days after the fire’ make sworn 
proof of loss, and contains a provision 
that ‘no suit or action on this nolicy for 
the recovery of any claim. shall be sus- 
tainable in any court of law or equitv 
until after full compliance bv the insured 
with all the foregoing requirements, nor 
unless commenced within 12 months next 
after the fire.’ 


Decisions Are in Conflict 


“The decisions of the State courts are 
in conflict on the question whether a 
failure by the insured under this form 
of policy to make proof of loss within 
the time stipulated operates to bar a re- 
covery. See note in 58 L. R. A. (N. S). 
1214. 1215. The cases which sustain the 
right of recovery adopt the argument 
that the insurance company is attempting 
to enforce a forfeiture for a failure to 
comply with a provision which is not in- 
cluded amorg specifically enumerated 
grounds of forfeiture: and, strictly con- 
struing the policy against the insurer, 
the conclusion is reached that the failure 
to make proof of loss within the stipu- 
lated time has the effect only of post- 
poning suit, provided such postponement 
does not extend bevond the time limit 
provided by the policy for bringing suit 

“In our opinion the better view is that 
the reauirement of proof of loss by the 
insured within the 60-day limit provided 
bv this standard form of policy is a con- 
dition precedent to the right of the in- 
sured to maintain suit. This appears to 
be the prevailing view in the Federal 
courts. Missouri Pac. Rv. Co. v. West- 
ern Assurance Co.. 129 F. 610: San Fran- 
cisco Savings Union v. Western Assur- 


ance Co., 157 F. 695; Bank v. Hartford 
Fire Insurance Co., 1 F. (2) 43. 

“In Imperial Fire Insurance Co. v. 
Coos County, 151 U. S. 452, it was said, 
‘Contracts of insurance are contracts of 
indemnity upon the terms and conditions 
specified in the policy or policies, em- 
bodying the agreement of the parties. 
* * * * Tf the insured cannot bring him- 
self within the conditions of the policy, 
he is not entitled to recover for the loss. 
* * * * The compliance of the assured 
with the terms of the contract is a con- 
dition precedent to the right of recovery.’ 

Time Limited by Contract 

“Tt is not shown that the policy was 
forfeited or rendered void, or that the 
insurance company was not liable. There 
is therefore no question of forfeiture in- 
volved. But the insured agreed to a re- 
quirement that he would make proof of 
loss within 60 days after a fire. and that 
no action on the policy should be sus- 
tained until after full compliance with 
that requirement. In other words,.there 
was a contractual limitation of time upon 
the right to make proof of loss as well 
as upon the right to maintain suit. That 
limitation is not attacked as unreason- 
able. and does not appear to he so. 

“Tt was impossible for the insured to 
show ‘full compliance’ with the require- 


V. V. ROBY PROMOTED 

Virgil V. Roby, assistant manager for 
the Travelers Fire in the Indianapolis 
branch office since May 1, 1928, has been 
promoted to manager for the company 
in its Denver office. Mr. Roby succeeds 
Baldwin C. Wuersch who has been trans- 
ferred as manager to the company’s 
branch office in Pittsburgh. Mr. Roby 
was appointed a special agent in the 
Indianapolis territory September 11, 
1926, after completing the home office 
training school course. He was a mem- 
ber of the first fire insurance class the 
company held at the home office, and is 
a graduate of Butler College in Indian- 
apolis. 





WANTS GASOLINE ORDINANCE 

Fire Chief Martin T. Kennedy of 
West Orange, N. J., has asked the 
town’s authorities to pass an ordinance 
regulating the sale of gasoline, naphtha 
and benzine for household use because 
of the hazard to life and property in 
careless use of it. 








ment as to proof of loss after 60 days 

had elapsed from the date of the fire; 

for time of compliance was made an es- 

sential element of the requirement. 
“The judgment is affirmed.” 





agent for the Federal Mutual, has re- 
moved his offices from thee Firemen’s 
building to 605 Broad street, Newark. 
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GreatAmerican 
Indemnity Company 
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J. F. GILLESPIE MOVES 
John F. Gillespie, New Jersey state 














JULIAN M. GERARD 
President 


Cc. E. ALBRIGHT 
HAROLD G. ARON 
JULIAN B. BEATY 

C. PREVOST BOYCE 
GEORGE W. CARPENTER 


Terminal Office 
30th Street and Seventh Ave. 
New York 








MARCUS DALY 
JULIAN M. GERARD 
LOUIS GOLD 
FRANK HEDLEY 
HARRY HENEMIER 


International Germanic 
Trust Company 


(Organized October 17, 1927) 
Member Federal Reserve System 


Statement of Condition 


at the close of business December 31, 1928 


RESOURCES ’ LIABILITIES 

Cash on hand, - —_ powering Re- NEE 2 thecal sisson $ 4,000,000.00 
' serve Bank and other Banks and ETT ee 2,000,000.00 

MNO 5 avs si btgatenkievebagen sqm percnniet 
I, a yn SEE Rs eee re pre geen site 

nicipal: Bonds .......... $ 818,734.75 a ae a 160,473.79 $6,389,438.45 
Bonds and Mortgage In- ISB. Si oes eae 12,636,219.64 
rs vestments ... = : rare : at 4,179,234.09 aii Certified and Oficial 

ederal Reserve Bank Stoc 180,000.00 5,177,968.84 : 
Paiieciiees 5,529,928.67 Checks Outstanding .... 1,043,074.83 13,679,294.47 
erm Mines es ha 1,609,979.92 Accrued Interest Payable.............. 9,064.94 
Bills Purchased, Loans and Unearned Discount: 20. esck. cceece ccs 28,180.36 

POR Fis. 5 o's 8 css acs 4,511,733.08 11,651,641.67 Reserve for Taxes, etc............0.005 14,132.63 
Customers’ Liability on Acceptances... 2,279.086.48 PUCCINI ong he aicieg he pis cbse 9 aie 2,303,617.23 
Accrued Interest Receivable........... 176,592.93 Acceptances of other Banks sold with 
Vaults and Furniture and Fixtures..... 133,987.11 OUP TAGOTOCMION 6ieics cascciee cc eces 1,219,623.44 
SDUNBE FRPROOES oS cies ccnsedense ce 7,682.75 MGHOE: esseenetes 6 osc} eee en es 11,447.97 

ee ¢ —— 
$23,654,799.49 $23,654,799.49 
DEPOSITS 


October 17, 1927 (Date of Organization).................. 
June 30, 1928....... 
December 31, 1928. . 


OFFICERS 


JAMES A. BEHA 
Chairman 


BOARD OF DIRECTORS 


JAMES A. BEHA 
Chatrman 


Cc. H. HUSTON 
WILLIAM O. C. KIENE 
J. D. MAGUIRE 
KENNETH O’BRIEN 


Main Office 
26 Broadway 
New York 


Banking, Trust, Compound Interest and Foreign sat ai 


Correspondence Office 
No. 3A Unter den Linden, Berlin 


--+ 9,377,170.79 


ROBERT F. HERRICK, JR. 





.. $ 4,503,338.89 
.. 13,679,294.47 


ERNEST K. SATTERLEE 
Vice-President and Trust Officer 


RUDOLF Pea 
FRED C. TZLAFF 
FREDERICK, SCHALL 
WOOLSEY A. SHEPARD 
MAX W. STOEHR 


W. E. VON MARX 
WILLIAM L. WIRBELAUER 
Madison Avenue Office 


336 Madison Avenue 
New York 
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“74 
CORROON & REYNOLDS FLEET 
EXTENDING COUNTRY-WIDE SERVICE AND PROTECTION 


SEPTEMBER 30th, 1928, STATEMENTS 
after giving effect to additional funds paid into Treasuries since that date 


' Policyholders’ Policyholders’ 
2 Surplus Plus Surplus Plus 
Assets Liabilities Capital Voluntary Reserves Assets Liabilities Capital Voluntary Reserves 
AMERICAN EQUITABLE ASSURANCE COMPANY OF NEW YORK MERCHANTS AND MANUFACTURERS FIRE INSURANCE COMPANY 
$8,962,682.26 $2,963,608.73 $2,000,000.00 $5,999,073.53 NEWARK, N. J. (Incorporated 1849) 
- Fy FIRE INSURANCE COMPANY OF THE CITY OF NEW YORK $5,005,889.54 $1,232,115.01 $1,000,000.00 $3,773,774.53 
, .971.95 $590,473.92 $1,000,000.00 $3,866,498.03 
BROOKLYN FIRE INSURANCE COMPANY EO 
$5,082,407.74 $1,229,759.65 $1,000,000.00 $3,852,648.09 $2,443,620.06 $ 725,758.46 $1,000,000.00 .$1,717,861.60 
GLOBE INSURANCE COMPANY OF AMERICA 
PITTSBURGH, PA. (Incorporated 1862) REPUBLIC FIRE INSURANCE COMPANY 
$2,112,265.01 $698,289.36 $512,000.00 $1,413,975.65 PITTSBURGH. PA. (Incorporated 1871) 
KNICKERBOCKER INSURANCE COMPANY OF NEW YORK $3,729,779.53 $ 768,092.41 $1,000,000.00 $2,961,687.12 
$3,976,359.71 $1,536,937.29 1,000,000.00 $2,439,422.42 SYLVANIA INSURANCE COMPANY 
LONG ISLAND FIRE INSURANCE COMPANY PHILADELPHIA, PA. 
BN ic Aras - cecnig: 9 © Naa $ 2,000.000 $ 362,236.06 $4,918,317.33 $ 590,388.92 $1,500,000.00 $4,327,928.41 


CLASSES OF INSURANCE WRITTEN 
FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER LEAKAGE, USE AND OCCUPANCY, PROFITS, 
LEASEHOLD AND GENERAL MERCHANDISE FLOATERS. 


CORROON & REYNOLDS 
INCORPORATED 
92 WILLIAM STREET MANAGER NEW YORK CITY, N. Y. 
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Tax Ruling Issued On 
Consolidated Return 


OPINION OF GENERAL COUNSEL 





Regulations Affecting Fire Insurance 
Companies Are Revised m New 
Memorandum 





The general counsel of the U. S. Bu- 
reau. of Internal Revenue has issued a 
memorandum holding that insurance 
companies which are taxable under sec- 
tions 243 and 246 of the Revenue Act 
may not be included in the same con- 
solidated return with a corporation tax- 
able ‘under section 230 of the same act. 
This decision was based on returns of 
two fire insurance companies in the same 
group plus a realty holding company 
owned by them: As a result of the ex- 
clusion of this type of insurance com- 
pany, from returns with corporations 
taxed under section 230 the Income Tax 
. Unit of the Bureau of Internal Revenue 
has revoked a prior opinion, the revo- 
cation being effective now. 

The text of the general counsel’s opin- 
ion follows in part: 

“A question has been raised as to the 
correctness of I. T. 2355 (C. B. VI-1, 98), 
which holds that: 

“Where a tax is aSsessed upon the 
basis' of a consolidated return, and one 
of the affiliated companies, on the basis 
of a separate return, would be entitled 
to the lower rate of tax allowed domes- 
tic insurance companies under the pro- 
visions of section 246(a)1 of the Revenue 
Act of 1926, no part of the consolidated 
net income will be taxable at such lower 
rate unless the group of affiliated cor- 
porations as a whole can qualify as a 
domestic insurance companv.’ 

“The facts of the case in which the 
question has arisen are as follows: 

Consolidated Return Filed 

“The M Company, the O Company, 
and the P Company filed a so-called 
consolidated return for the calendar year 
1925. : The M Company and the P Com- 
pany are fire insurance companies. The 
O Company was incorporated June —, 
191—, for the purpose of holding title to 
a piece of real estate which the M Com- 
pany desired to acquire for the purpose 
of erecting thereon a building for its 
own occupancy. In 1925 the O Company 
sold this piece of real estate and realized 
a profit thereon. In the -so-called con- 
solidated return filed for 1925 by the 
three corporations this profit was not in- 
cluded in taxable income. The rate of 
12%4% as provided by section 246 of the 
Revenue Act of 1926 was used in com- 
puting the tax on the so-called consoli- 
dated net income. 

“The Revenue Act of 1926 contained no 
definite direction as to the application of 
the consolidated returns section in cases 
where insurance companies were affiliat- 
ed with companies other than insurance 
companies, and the Revenue Act of 1928 
had not been enacted when I. T. 2355 was 
being considered. Section 141 of the 
Revenue Bill of 1928 (H. R. 1), as passed 
by the Senate, also failed to contain spe- 
cific language in this regard. But, as 
finally passed, the Revenue Act of 1928 
contained a provision which is described 
in the conference report (House of Rep- 
resentatives, No. 1882), May 25, 1928, p. 
17) as follows: 

“The House recedes with a clarifying 
amendment to subdivision (e) of the Sen- 
ate amendment providing specifically 
that an insurance company subject to the 
tax imposed by section 201 or 204 shall 
not be included in the same consoli- 
dated return with a corporation subject 
to tax imposed by section 13. 

“This, being a clarifying provision, 
may, it is believed, be taken as an ex- 
pression of the legislative intent with re- 
gard to the corresponding section of the 
Revenue Act of 1926. It is the opinion 
of this office, therefore, that section 240 
of the Revenue Act of 1926 should be 
construed so as to prohibit the inclu- 
sion of corporations taxable under sec- 
tions 243 and 246 of that Act in a con- 


solidated return with corporations tax- 
able under section 230 thereof. 


Previous Ruling Revoked 


“In view of the foregoing it is rec- 
ommended that I. T. 2355 (supra) be 
revoked. 

“As previously stated, two of the af- 
filiated corporations in the instant case, 
the M Company and the P Company, 
are fire insurance companies. The 
statute does not prevent these companies 
from making a consolidated return. It 
may very well be that the third cor- 
poration in owning property to be used 
for an office building by the insurance 
companies was carrying on no business 
other than that which could have been 
carried on by a fire insurance company. 
But this does not make it a fire insur- 
ance company. It issued no contracts 
of insurance, and it received no income 
of the’ type described in section 246 of 
the Revenue Act of 1926. It can not be 
classified with the other affiliated cor- 
porations as a fire insurance company. 
(Ss. MOSS, C.. Bo V=1, te: Gr Cee. 
2640, C. B. VI-2, 259.) It is, therefore, 
taxable under section 230 of the 1926 


Act, and may not be included in a con- ~ 


solidated return with the M Company 
and the P Company.” 





INDUSTRIAL FIRE WARNING 





T. A. Fleming, Nat'l. Board, Addresses 
Factory Employes on Subject; Tells 
of Enormous Losses 

There is one problem in connection 
with our industrial development which 
ought to be considered by every indi- 
vidual associated with it, and that is, the 
greatness of the losses sustained through 
fire, said T. Alfred Fleming, director of 
conservation of the National Board of 
Fire Underwriters, this week in an ad- 
dress on “Fire and Your Job,” before a 
large gathering: of industrial employes of 
New Jersey in the Central High School, 
Newark. 

When there is a fire, everybody loses. 
The plant management, every employe, 
the producers of raw product and the 
consuming public, said Mr. Fleming. In 
1928 alone the people of this nation paid 
a price in fire losses equal to the cost 
of a war, and in addition, an army of 
ten thousand persons burned to death 
and more than twice that number in- 
jured and maimed in the casualty re- 
sult, said Mr. Fleming. 

In reviewing the fire losses of differ- 
ent nations, he said that those in this 
country were ten times greater per per- 
son than the average of all the nations 
of the old world, and that 90% of all 
fires were preventable and their causes 
general ‘carelessness. The problem of 
fire has tremendous economic importance 
to every home and business. It requires 
the attention of every community and 
deserves first place among all urgent 
matters requiring public consideration, 
said Mr. Fleming. 
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Great American 
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value the dependability and 
nation-wide prestige of the 
NORWICH UNION 
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75 Maiden Lane, New York 
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Fireman’s Fund Adds 
$2,500,000 To Capital 


SURPLUS 





ALSO — $2,500,000 TO 


100,00 New Shares to Be Issued at $50 
Each; Levison Sees Improvement in 
Marine; Comments on Fire 





The Fireman’s Fund shareholders at 
the annual meeting on Tuesday of this 
week in San Francisco unanimously ap- 
proved a recommendation of the direc- 
tors to increase the capital by $2,500,000 
and the surplus by $2,500,000 by the issue 
of 100,000 new shares of stock at $50 
each. This brings the capital of the com- 
pany up from $5,000,000 to $7,500,000. It 
is believed to be the intention of the 
board of directors to continue the pres- 
ent dividend rate of $5 a share. 

The annual statement of the Fireman’s 
Fund for 1928 shows gross assets of $34,- 
400,000, unearned premium reserve of 
$15,086,000 and a net surplus of $8,263,000 
and with the capital of $5,000,000 a pol- 
icyholders’ surplus of $13,663,000. For 
the year 1928 scebee sad the inc was 
slightly over 000, and the increase 
att, surplus approximately $1,000,000. 

Levison Comments on Good 1928 
Results 


In presenting the annual statement of 
the company J. B. Levison, president, 
stated that the company had an excep- 
tionally good year, which is indicated in 
an increase in net surplus of $1,400,000 
after adding $500,000 to the reserve for 
fluctuation in security values. Mr. Lev- 
ison said that the company had bene- 
fited to the extent of $350,000 during 
the past year by the award of the Mixed 
Claims Commission for illegal sinkings 
during the World War. 

Discussing the fire business Mr. Lev- 
ison referred to the reduction in fire 
loss waste of the company, which he as- 
cribed to the fire prevention campaign 
inaugurated by the National Board of 
Fire Underwriters and carried on by the 
United States Chamber of Commerce, 
fire chiefs’ associations and other organi- 
zations. He commented on the large 
number of newly organized companies, 
which, he stated, would undoubtedly lead 
to more active competition, but felt that 
the Fireman’s Fund would be able to 
maintain its present position. 

Mr. Levison said that he considered 
the outlook in the marine business more 
encouraging than it has been since the 
war, adding that the competition which 
existed for some years appears to have 
been overcome and the constructive ef- 
forts to put the business in better shape, 
both in London and New York, showing 
Itself in the underwriting results. 

The automobile insurance business, 
Mr. Levison said, continues to grow in 
Importance as the industry itself is de- 
veloping and the underwriting situation 
has iniproved considerably during the 
Past year, but collision losses in the cities 
and theft losses continue to a rather se- 
Tious degree. 





TALKS TO ST. LOUIS AGENTS 
0. B. Ryan of the National Board 


of Fire Underwriters, delivered an ad- - 


dress on “Public Relations” before mem- 
bers of the St. Louis Pond of the Blue 
Oose and members of the Fire Under- 
writers Association at the American An- 
nex Hotel at noon February 4. The Na- 
tional board has been conducting an ad- 
Vertising campaign in the St. Louis 
hewspapers and Mr. Ryan’s message to 
the insurance agents and field men was 
supplemental to the information given 

€ general insuring public in the news- 
Paper columns. 





MERCHANTS FIRE ASSETS 


The Merchants Fire Assurance at the 
end of 1928 had total assets of $13,612,591, 
sompared with $12,074,801 a year ago. 

et surplus is now $4,615,513 as against 
= 599 twelve months ago. There was 

increase in capital during the year of 

000,000, making it $3,000,000. 


MERGER RUMOR DENIED 





Corroon & Reynolds Spike Story That 
Sylvania Will Absorb Liberty Bell 
of Philadelphia 

Officials of the Corroon & Reynolds 
organization deny unqualifiedly a report 
published in some of the daily newspa- 
pers of Philadelphia and New York that 
the Sylvania and the Liberty Bell insur- 
ance companies will be merged. The 
Sylvania, which is now in the Corroon 
& Reynolds group, will continue as here- 
tofore and the Liberty Bell will retain 
its own identity and remain under the 
management of Henry W. Brown & Co. 
Henry I. Brown is president of that 
company. 

Nothing is contemplated in the way of 
bringing these two companies together. 
The only connection existing is the fact 
that the Corroon & Reynolds office owns 
a large block of the Liberty Bell stock. 





HOSPITAL NEEDS FUNDS 





Insurance Men Want Contributions to 
Guarantee Good Work in 1929 of 
Beekman Street Hospital 

The Beekman Street Hospital is now 
conducting its drive for funds to carry 
on its work for 1929, the quota being 
$150,000. This hospital is a modern, well 
equipped and worthy institution and de- 
serves the support of the insurance fra- 
ternity. It maintains an ambulance serv- 
ice which responds with unfailing 
promptness in cases of serious injury or 
illness and has for years been of great 
benefit to downtown New York. 

All lines of business in the lower part 
of Manhattan are uniting in the efforts 
to finance this unselfish work and the 
insurance business is represented by six 
groups. Contributions, with checks made 
payable to Charles H. Sabin, treasurer, 
may be sent to any one of the following 
six committee chairmen: fire insurance, 
Herbert E. Maxson, Continental Insur- 
ance Co., 80 Maiden Lane; James J. 
Hoey, Hoey & Ellison, 99 William street; 
Chas. S. Rosensweig, Stephens & Co, 
80 Maiden Lane; marine insurance, 
Gresham Ennis, Wm. H. McGee & Co., 
11 South William street; life insurance, 
Edward J. Sisley, Sisley & Brinckerhoff, 
80 Maiden Lane; casualty insurance, Eu- 
gene F. Hord, Standard Accident Co., 95 
Maiden Lane. 





MAY FORM NEW AUTO CLUB 

From a reliable source it has been 
learned that a new automobile club is to 
be formed in St. Louis and elsewhere 
in Missouri to compete with the Automo- 
bile Club of Missouri which several 
months ago entered the insurance busi= 
ness by forming an inter-insurance ex- 
change to place insurance on automobiles 
owned by members of the club. It is 
understood that the application for a 
charter will be forwarded to Jefferson 
City by the new organization within the 
next few days. It is said that one of the 
cardinal rules of the new club will pro- 
hibit any of its officers, employes or ex- 
ecutive board members from entering the 
insurance business. 





ATTACKS FIRE COMPANIES 

To break an alleged monopolistic con- 
trol of fire insurance rates in Wiscon- 
sin by a few big companies who force 
the smaller ones to do as they bid, Carl- 
ton W. Mauthe, from Fond du Lac 
County, will introduce bills providing for 
repeal of the law that creates this con- 
trol. Assemblyman Mauthe will ask re- 
peal of section 203.22 of the statutes, 
which provides that every fire, lightning 
and windstorm insurance company oper- 
ating in Wisconsin must be a member 
of a rating bureau. 





Morris Malek, Inc., a general insur- 
ance agency to operate in Kings bor- 
ough, has been chartered at Albany by 
Morris Malek, Abraham Malek and Ir- 
win Malek as directors and subscribers. 














Specialists in the Securities of the 


FIRE INSURANCE COMPANIES 


under the management of 


CORROON & REYNOLDS, INC. 





We recommend for investment and price 
enhancement the stocks of this progressive 
group of companies at present market levels: 


American Equitable Assurance Company 


of NEW YORK 
Capital - $2,000,000 





Brooklyn Fire Insurance Company 


Capital - $1,000,000 


Bronx Fire Insurance Company 
of the CITY OF NEW YORK 


Capital - $1,000,000 





Knickerbocker Insurance Company 


of NEW YORK 
Capital - $1,000,000 


Merchants & Manufacturers Fire Insurance Company 


of NEWARK (1849) 
Capital - $1,000,000 


New York Fire Insurance Company (1832) 


Capital - $1,000,000 


Sylvania Insurance Company, 


PHILADEPHIA, PA. 
Capital - $1,500,000 


Republic Fire Insurance Company, 


PITTSBURGH, PA. (1871) 


Capital - $600,000 





BOUGHT—SOLD—QUOTED 


Information and Circulars Upon Request 


AMERICAN INSURANSTOCKS CORPORATION 


W. WALLACE LYON, President 


51 East 42d Street 


New York 















































Great American’s 
Changes in the Field 


H. J. HILL GOES TO PHILA. 
Loose Comes to Home Office; Hagar 
Brought in From Jersey; Boyle 
Made Special Agent 








The Great American has made several 
changes and promotions in its field su- 
pervision organization. These include 
the following: 

Herbert J. Hill, formerly executive 
special agent at the home office, is trans- 
ferred to Philadelphia in charge of the 
Philadelphia office of the County Fire. 
John G. Loose, formerly agency super- 
intendent, is appointed executive special 
agent at the home office. 

“William B. Ragsdale, formerly state 
agent in West Virginia, is transferred 
to the home office as agency superinten- 
dent, succeeding Mr. Loose. Thomas J. 
Southerland, formerly special agent in 
Virginia, is transferred to the home of- 
fice as agency superintendent in the 
Southeastern department. 

Charles N. Hagar, formerly special 
agent in New Jersey, with headquarters 
at 1 Liberty street, is transferred to the 
home office. Hereafter the business of 
the Great American in New Jersey will 
be in charge of Horace G. Boyle as spe- 
cial agent, with headquarters at 1 Lib- 
erty street. Mr. Boyle has been in the 
home office for some time past. 

Hereafter the business of the Great 
American in West Virginia will be in 
charge of Horace B. Lindsey as state 
agent and Andrew S. McNab, special 
agent, with headquarters at Parkersburg, 
W. Va. Mr. Lindsey was formerly spe- 
cial agent at Asheville, N. C., and Mr. 
McNab has been in the home office for 
several years past. 





NEW SPANISH REGULATIONS 





Government Decrees That All Foreign 
Companies Must Invest Reserves 
In Spanish Securities 

Probably in connection with the reval- 
orization efforts of the Spanish Govern- 
ment a decree has been issued which 
went into effect on December 20, 1928, 
and under which all domestic and foreign 
companies admitted in Spain have to 
invest’ their technical reserves in all 
Spanish business exclusively and without 
deductions for reinsurance in Spanish 
securities approved by the Spanish su- 
pervision office. Within three months all 
investments in foreign securities have to 
be converted into such Spanish securities. 
One-third already have to be converted 
as per December 31, 1928. 

In the future policies shall have legal 
force in Spanish courts only if they bear 
easily visible a surcharge or stamp in in- 
delible color showing the date of admis- 
sion by the Spanish Insurance Depart- 
ment and stating the entire reserves on 
Spanish business have been invested 
within the Spanish Monarchy. 

The Minister has also decreed that 
the highest admissible net dividend rate 
of securities used as insurance reserves 
is to be 6%% for foreign government 
securities and domestic commercial and 
industrial corporations, but 5% only for 
foreign commercial and industrial corpo- 
rations (these investments in foreign se- 
curities would seem to apply to the for- 
eign business of Spanish companies which 
is quite considerable, for instance in 
France). 

During the first quarter of 1929 a gen- 
eral inspection of insurance companies 
will be held to control the compliance 
with this decree. 





REINSURES KY. FARM RISKS 

The Insurance Company of North 
America is another company finding that 
the farm business in Kentucky was not 
especially satisfactory on the basis of ex- 
perience. The result is that the company 
has reinsured its farm department busi- 
ness in Kentucky with the America Fore 
Group. 


PHILA. FIRE LOSSES 
Increase of $1,600,u00 in 1928 Over 1927 
rield iINo Cause for Alarm; 

ates ivot Increased 


Although fire insurance losses for 
Pnitadeipnia increased sightly more than 
$1,0UU,Uuu last year over 1yZ/, fire under- 
writers decia:e that there 1s no cause 
lur alarm 1n the situation and that Phila- 
ueiphia still remains one ot the best of 
tne Dig cities. 

lhey point out that the 1927 experi- 
ence was the best Vhiladelphia has en- 
joyed in many years and that it was 
expected that the 1928 loss ratio would 
be higner. ‘Lhey also point to the fact 
inat tne average per capita loss ratio 
ior Philadelphia over the five-year pe- 
riod from 1923 to 1927 inclusive is only 

34.Y9 and that Philadelphia ranks eightn 
among cities having a population of over 
SUU,0UU 

1here was no increase in rates during 
1928, the tendency, if anything, being 
downward, brokers securing reductions 
aiter making improvements. 





EXPORT CREDIT LOSS 


The British Government has just is- 
sued a statement regarding public ac- 
counts, and the Comptroller General and 
Auditor puts forward grounds for criti- 
cism of certain departments. Included 
in these are the accounts of the exports 
credit scheme which show that during 
the year advances of £86,953 and pay- 
ments under guarantee amounting to 
£29,949 have been written off as irrecov- 
erable, while claims for interest to the 
extent of £34,329, commission £1,400, and 
premium £191, have been abandoned. In 
all, a total loss is shown of £155,329. 

This total comprises losses on nineteen 
cases under the original advances 
scheme, ranging from £32 to £67,325, and 
eighty-nine cases under the guarantee 
schemes ranging from a few shillings to 
£4,883. The advances scheme was dis- 
continued in 1921, and the Treasury ex- 
pressed their regret that greater precau- 
tions were not taken in certain cases at 
the time of the advances. 


AGRICULTURAL FIGURES 

The Agricultural of Watertown closed 
last year with admitted assets of $15,- 
072,985, an increase of $1,530,578 over 
1927. The company carries two volun- 
tary reserves, covering contingencies and 
depreciation of securities, amounting to 
$1,550,000, an increase of $600,000 over 
the previous year. The net surplus is 
$4,175,904, an increase of $611,900, and 
the total surplus to policyholders, includ- 
ing the reserves, is $7,025,964. 


CANADA CO. CUTS CAPITAL 


Stockholders of the Canada National 
Fire of Winnipeg at the annual meeting 
January 30 voted to reduce the paid-up 
capital stock from $1,894,008 to $1,025,- 
200 in order to wipe out an impairment. 
At the end of 1927 the impairment 
amounted to slightly over $700,000 and 
last year the company sold some of its 
real estate to build up a cash fund of 
$200,000. 











BANKERS & SHIPPERS ASSETS 
The Bankers & Shippers of the C. V. 
Meserole group ended last year with 
assets of $6,475,562, an increase of $463,- 
000 over 1927. The reserves stood at 
$2,586,798 or about $3,000 in excess of 
what it was the year before. The net 
aupins is $2,031,095, an increase of $364,- 


. The company has a cash ital 
of $1,000,000 viet) eee 





MEMORIAL TO H. A. SMITH 
The United States Fire Companies’ 
Conference, of which the late Harry A. 
Smith, president of the National of Hart- 
ford, was the president, this week adopt- 
ed a memorial resolution drafted by Wil- 
fred Kurth and James Wyper. 


L. GANS’ NEW OFFICE 
Leopold Gans, formerly of the Gans 
Salvage Co., has opened an office as an 
independent adjuster in Newark at 1060 
Broad street. He is well known among 
local fire insurance men. 











What makes the 
wheels go round? 


Energy and co-ordination 
of power and equipment. 


The leg-powered tricycle and the 
bicycle had their ups and downs 
of popularity - like a hilly road. 


The automotive vehicle 
has progressed steadily. 


Indications are that more than 


will be licensed this year. 


It is estimated that not more than 
40°/, are insured, leaving at least 


GOLDEN OPPORTUNITIES 


27,000,000 


SIXTEEN MILLION 


! 


e 


The ~ 
Commonwealth 


INSURANCE COMPANY Zz 


° 
NEW YORK 





(Whisper No. 1) The cooperation of 
our Home Office and Field Staff fur- 
nish the Equipment. Our Local 
Agents have the Energy. All are 
working well together. 
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Louisville Board’s 
75th Anniversary 


PLAN BIG DINNER MEETING 





February 15 Date of Gathering in Ken- 
tucky City; E. M. Allen and G. B. 
Fischer to Represent the East 





The Louisville Board of Fire Under- 
writers, the oldest organization of local 
insurance agents in the United States, 
will on the evening of February 15 com- 
memorate the seventy-fifth anniversary 


of its formation with a banquet at the 
Brown Hotel in Louisville, Ky. The pro- 
gram committee in charge of the occa- 
sion, under its chairman, Smith T. Bailey, 
has spared neither time nor expense to 
make of the banquet a memorable af- 
fair in the history of Louisville. 

The principal speaker at the banquet 
will be Ernest Palmer, manager and 
counsel of the Chicago Board of Fire 
Underwriters. An address will also be 
made by Leon P. Lewis, counsel for the 
Louisville Board and member of the 
Kentucky Legislature. Among _ those 
who have accepted invitations to be 
guests of honor are Flem D. Sampson, 
Governor of Kentucky; State Auditor 
Clell Coleman, who has supervision over 
the State Department of Fire Prevention 
and Rates in Kentucky; Insurance Com- 
missioner Saufley and Mayor 
William B. Harrison of Louisville. 

Frank H. Brown, president of the 
Louisville Board of Fire Underwriters, 
will serve as toastmaster at the banquet, 
and a toast to the board will be offered 
by E. M. Allen, executive vice-president 

‘of the National Surety and the New 
York Indemnity. 

Many prominent fire insurance execu- 
tives have already signified their inten- 
tion of attending and there will be a 
liberal representation of field men and 
local agents from throughout surround- 
ing territory. The Hartford Board of 
Fire Underwriters, the second oldest 
board in the country, has officially dele- 
gated G. Burgess Fischer as its repre- 
sentative. 

Thomas B. Duncan, and W. E. Mor- 
row, president and secretary, respective- 
ly, of the Louisville Board of Trade, will 
officially represent that organization 
along with its board of directors. 





HAIL INSURANCE IN FRANCE 





Twenty-one Companies Suffered A Loss 
Ratio of 109% in 1927; Worst 
Year Since 1917 


“L’Assurance Moderne” brings a com- 
putation of figures of French hail insur- 
ance companies. Complete figures are 
available for 1927: 

The four stock companies: 


Francs 
Insured WERIOR Co occ exoewe 3,290,296,371 
COMING vache Res eee ee 81,605,962 
SSCS .Q ee eeies vee eke 81,170,336 
The seventeen mutuals: 
Francs 
Insured Wate oc cn Se 2,721,963,989 
rovis. Contributions ..... 29,806,283 
NCGS pet ee ft 40,306,665 


For both types of carriers together 
this gives for losses an average of 109% 
of the premiums, without allowing for 
Teserves. This is the worst yearly result 
Since 1917, when losses were 147% of 
Premiums. Besides the companies spe- 
Cializing in this line, which are covered 
y this report, the large multiple line 
companies have recently taken up hail 
Msurance. State subventioned local or- 


ne are not included in the above 
ures, 





MEHORTER BACK IN NEWARK 
Samuel A. Mehorter, who left New- 
ark about six months ago to become 
Ocal secretary of the Insurance Com- 
Pany of North America in the home of- 
ce, has returned to Newark as special 
agent for the company in Newark. His 
oMce is located in the Union building. 


‘ 





ADJUSTERS’ EMPLOYES BILL 





Measure Providing For Their Licensing 
Is Introduced At Albany; Called 
Seciion 138-B 


Under: the provisions of a bill intro- 
duced in the New York Assembly by 
John W. Conroy, Democrat from Man- 
hattan, a new section, 138-b, is added 
to the insurance law providing for the 
licensing by the superintendent of insur- 
ance of employes of public adjusters. The 
amendment follows the language of sec- 
tion 138-a, which relates to the licensing 
of public adjusters of fire losses. The 
fee to be paid by an employe of an ad- 
juster would be $5 per year. 

The bill provides that no person shall 
work for a public adjuster on the ad- 
justment of any claim or claims for loss 
or damage by fire under a policy or pol- 


icies of insurance upon property within 
this state without first procuring a cer- 
tificate of authority from the superinten- 
dent to engage in such employment. It 
is provided that the section shall not 
apply to an employe of a public ad- 
juster who does no work in connection 
with the adjustment of losses. 

The bill, however, fails to make an 
exception in favor of temporary experts 
who are called in to assist the adjuster 
in arriving at the value'of a loss. ~ 





The American of Newark has estab- 
lished a general cover department, with 
offices in New York City, to assist agents 
in retaining premiums on_ properties 
which are controlled by chain organiza- 
tions. The department is in charge of 
Robert G. Clarke, manager, at 8&4 Wil- 
liam street. 


NEW LOCKPORT CORPORATION 


Lockport, N. Y., Collateral Corpora- 
tion has been formed with a capital of 
$200,000 to conduct a general insurance 
brokerage business, also a real estate 
loan department. Peter A. and Andrew 
H. Miller and A. B. Hopkins, all of Lock- 
port, are the directors of the new cor- 
poration. 





H. A. SONN SPECIAL AGENT 


Harold A. Sonn, who has been engaged 
in the general insurance business in 
Newark for a number of years and who 
has been secretary of the Newark Board 
of Fire Underwriters for the past three 
years, has resigned from the latter posi- 
tion and appointed special agent for the 
Transportation for New Jersey. The ap- 
pointment became effective February 1. 








50,000 


thrown to the 


Winds 


A few months ago a tornado struck an important manufac- 
turing city in the middle west. One plant, which was seri- 
ously damaged, carried tornado insurance of $265,000 with 


How many agents are 
overlooking a golden 
opportunity to im- 
. prove their service and 
add to their income 


by strengthening the 
weak spots in the in- 


surance armor of their 
present clients? Our 
Field Men and Depart- 


mental offices will be 


glad to cooperate. 


the 90% co-insurance clause. When the loss 
was adjusted the assured was underinsured 
$138,000 and collected $50,000 less than the 
amount of his loss. To make matters worse, he 
had no tornado use and occupancy coverage. 


FIREMAN’S FUND 
HOME FIRE AND MARINE 
OCCIDENTAL ~ 


FIRE’ AUTOMOBILE AND MARINE*SAN FRANCISCO’ NEW YORK’BOSTON’ CHICAGO’ ATLANTA 
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Germans Plan Lifelong 
Household Fire Cover 


INSURED TAKES AN ANNUITY 








Gerling Group of Cologne Uses Life 
Company Facilities to Finance 
Premium Fayments 





The Gerling group of Cologne, Ger- 
many, is planning to introduce the 
long Household Fire Insurance” policies 
with premiums payable in advance and 
opuonal payment on the instalment plan. 
‘bne insured takes an annuity imsurance 
in the lite insurance conipany of tne 
group. ‘Lhe capital paid ior this, the 
single premium, paid wnen the insurance 
is taken our, elects the payment oi the 
premium on the fre policy. Under the 
conditions of the torm the life company 
has to pay every year to the fire com- 
pany the insured annuity as a fire in- 
surance premium including an insurance 
tax, as long as the insured lives. ‘Lhe 
single premium may be paid on the in- 
sialment plan. 

lf the insured fails to pay instalments 
in spite of reminders, the lite company 
converts the policy into a paid-up con- 
tract of shorter duration. li payment 
of the single premium on the instalment 
plan has been agreed upon, the insured 
may at any tme, aiter payment of the 
first instalment, siop payments and ask 
for conversion into a pa.d-up policy. No- 
tice and request of conversion has to be 
made to the company direct. For the 
calculation of the thus necessitated 
shorter duration, the surrender value of 
the annuity insurance at the time of such 
conversion, is being used as single pre- 
mium (gross). 

First Policy for 10 Years 

The fire insurance is deemed to be 
written for ten years at first, however, 
not to exceed the lifetime of the insured. 
If a couple is insured, not beyond the 
death of the second insured, such ten- 
year policy to be automatically renewed 
without further payment at the end of 
the ten-year period for another ten years, 
as long as the insured or one party of 
the insured couple is still alive, if not 
cancelled by the assured by letter at 
least three months before any such ex- 
piration. 

After the death of the insured, includ- 
ing the last surviving party, the house- 
hold remains insured for half a year in 
favor of the heirs. If for any reason 
the fire insurance is cancelled before its 
normal expiration, the surrender value of 
the annuity insurance at the end of the 
fire insurance term in question is the 
basis therefor. 

If the fire insurance is cancelled on ac- 
count of a loss, in addition to above 
surrender value the pro rata premium for 
the rest of the year on the insured 
amount reduced by the amount. of in- 
demnity is to be returned. 





JEFFERSON FIRE OFFICERS 

Richard A. Corroon is the new chair- 
man of the board of the Jefferson Fire. 
The other newly elected officers are Jos- 
eph M. Byrne, Jr., president; James F. 
Corroon, vice-president; Carleton E. 
Clutia, W. J. Reynolds, J. A. Campbell, 
E. S. Inglis, J. R. Barry and W. S. Naul- 
ty, vice-president and secretaries; A. E. 
Hostin, secretary; William H. Thrall, 
treasurer, and S. E. Adams, G. W. Hall- 
enback, P. H. McDonald, H. Spiller, R. 
J. Kastner and R. R. Wilde, assistant 
secretaries. 





COLE YORKSHIRE SPECIAL 


Kenneth J. Cole has been made special 
agent for the Yorkshire, London & 
Provincial, Seaboard Fire & Marine and 
Yorkshire Indemnity in the State of New 
York with headquarters at No. 617 Ter- 
minal Building, Rochester, N. Y. R. D. 
Mould, who formerly supervised the up- 
state territory, has been assigned to the 
suburban territory, including the Hudson 
River district. 


“Life-" 


PUBLIC IN FIRE INSURANCE 


Assureds and Stockholders They 
Have a Double Interest in the Suc- 
cessful Management of Companies 

The American public now has a double 
interest in the successful operation of 
stock fire insurance companies according 
to Ernest Sturm, chairman of the board 
of the America Fore Companies. In the 
first place the public looks for protec- 
tion against fire losses and in the second 
place for profit upon the tremendous in- 
vestments made in insurance stocks dur- 
ing the last two years. Last year more 
than $145,000,000 of new capital found 
its way into fire insurance stocks, says 
Mr. Sturm. 

“Such a development in fire insurance 
means that the public is now doubly in- 
terested in the business,” Mr. Sturm 
states. “Besides its long standing de- 
pendence upon sound insurance for fi- 
nancial protection against damage to its 
possessions by burning, the public is now 
looking to the fire underwriters to sup- 
ply a portion of its living expenses and 
to furnish a safeguarded investment. 

“The greater financial interest in our 
business has been reflected in an in- 
creased number of stockholders of the 
Fidelity-Phenix and its affiliated com- 
pany, the Continental, both of which 
corporations have their shares listed on 
the New York Stock Exchange. Stock- 
holders of these two companies have in- 
creased 43% in number since January 1, 
1928, 9% of the aggregate beng local 
agents, and the balance company officals 
and outside investors. 

“We have made it a practice for a num- 
ber of years to encourage the acquisi- 
tion of stock by our local agents and they 
now own. $8,500,000 worth of Fidelity- 
Phenix and Continental shares, which 
show them large profits at present mar- 
ket prices.” 





As 





HEAVY WINDSTORM CLAIMS 

The past ten days have been busy ones 
for adjusters and company men handling 
loss reports for the Kentucky territory. 
The cyclone of January 18, was followed 
by a number of fires during the past 
week, several of which ran into money. 
Losses in Louisville and the state have 
been coming in rapidly since the tornado. 
One of the larger companies, the Home 
group, has received more than 1,000 loss- 
es in its farm department, these having 
a total reported value of about $125,000. 
The recording department also had losses 
of about $15,000 reported. The Conti- 
nental group reported losses of over 
$100,000 for farm and recording depart- 
ments. Other companies report losses of 
$10,000 and up, one company having 
about $60,000 in, and more to come. It 
is estimated that insurance companies 
will pay out $500,000 and upward as a re- 
sult of that storm. 





BILL TO CUT QUEENS RATES 


Assemblyman Robert J. Hunt, of Rose- 
dale, L. I, Queens County, has intro- 
duced a bill in the legislature at Albany 
limiting the maximum rate for fire insur- 
ance in Queens County to fifty cents for 
each $100 of insurance for three years. 
This is an aftermath of the complaints 
cropping up frequently in the county 
against alleged excessive insurance rates. 
Premium charges are higher there be- 
cause of the so-called conflagration haz- 
ard’ existing in certain sections of the 
county. There is not much chance of 
this bill being passed. 





INSURANCE FRATERNITY MEETS 


The Columbia University chapter of 
Alpha Phi Epsilon fraternity gave a din- 
ner last Friday evening in honor of the 
new fire insurance students enrolled in 
the special course at the university. The 
dinner, given in John Jay Hall, was at- 
tended by about twenty-seven young 
men employed by fire insurance compa- 
nies here who are studying up on the 
Heights. William B. Jones, president of 
the chapter, gave a talk on the history 
and aims of the fraternity. 





FORRESTAL’S NEW POST 


North America Official Becomes Secre- 
tary in New York for the National 
Liberty Companies 

John A. Forrestal, for some time sec- 
retary of the Philadelphia local depart- 
ment of the Insurance Co. of North 
America, has been elected secretary of 
the National Liberty, Baltimore Ameri- 
can and the Peoples National with head- 
quarters at the home office in New York. 
He will have jurisdiction over Pennsyl- 
vania, New Jersey, Delaware and the 
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District of Columbia. P 
For many years Mr. Forrestal has ween Ss - a vi 
been one of the leading fire underwriters ance 
in Philadelphia and has had much to do are 
with the development of business there ummm ES subs 
in the last decade. A native of Phila- quit 
delphia he entered insurance in 1901 with INSURANCE ject 
the Philadelphia Suburban Underwriters HARRY C. FRY, Jr., President give 
Association. He rose to the position of to | 
manager and remained with that body 307 FOURTH AVENUE PITTSBURGH 
for fifteen years. He resigned in 1916 1 
to go with the North America in the LOGUE BROS. & CO., Inc. B 
Philadelphia suburban field and since | solu 
then has been manager of the Alliance — bes 
and local department manager of all the stor 
North America companies. stru 
loca 
Hitt with naTionat Boarp — |] INSURANCE STOCKS |B: 
W. E. Hill, superintendent of the Gen- hou: 
eral Adjustment Bureau for part of the isa sata actu 
—- etrritory with headquarters at m0 
*hiladelphia, has resigned to become an 
assistant to General Manager W. E. Mal- FRANK L. BROKAW & (0 po 
lalieu of the National Board of Fire Un- 
derwriters. Mr. Hill several years ago ites — C 
was with the New York head office of |] Frank L. Brokaw © Walter J. Nichols | fe | 
the —— Adjustment Bureau. He re- Howard C. Hill Stockton Cranmer pss 
signed to join the loss department of the 
Home as staff adjuster at Philadelphia 149 BROADWAY, NEW YORK dual 
and later was assigned to executive work H 1176 7 
in the Philadelphia branch office. A few or ane 
months ago he went with the adjustment hea 
bureau again when the Eastern district a 
was reorganized. ' ( 
SEEKS CUT IN FIRE RATES pin 
Bag town of Kearny, N. J., has asked or ¢ 
the National Board of Underwriters to W 
make a new survey of the town, with FIRE INSURANCE COMPANY the 
a view of obtaining lower fire insurance Continuously in business since 1852 mus 
rates, on the strength of improvements exis 
in the fire department and the low per- Charles W. Higley, President of t 
centage of fire losses in 1928. The total insu 
om losses amounted to $14,954, exclusive HOME OFFICE 
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4 Essential Facts Of Fire Policies 


By MILO O. BENNETT, 
of Gregory, Stewart and Montgomery, in the Credit Manual 


of Commercial Law With Diary 


Too often, following a loss by fire, the 
assured discovers that, through his own 
carelessness or that of his broker or, 
more frequently, through a misconcep- 
tion of the. provisions of his policy, he 
is, absolutely without protection. The 
policy may have been, and probably was, 
a valid and swbsistng contract of insur- 
ance at the time it was issued, but there 
are many. circumstances which may arise 
subsequently—all apparently innocent and 
quite logically. unconnected with the sub- 
ject of the insurance—which inevitably 
give to the insurance companies a right 
to disclaim liability. 

General Conditions 

(1) The policy must describe the lo- 
cation of the insured property with ab- 
solute precision. If insured merchandise 
be stored in a warehouse containing fifty 
storage bins, all exactly of the same con- 
struction, and the policy describes the 
location as in “Bin 17,” whereas, after 
a fire which destroyed the entire ware- 
house, it developed that the goods were 
actually in “Bin No. 18,” the policy did 
not cover the loss. 

(2) The assured must be the sole and 
unconditional owner of the insured prop- 
erty. 

Chattel mortgaged property or fixtures 
or goods held on conditional sale con- 
tract must be specifically mentioned as 
such in the policy. Also, when an indivi- 
dual operator of a business takes a part- 
ner, or when there is a change in the 
personnel of a partnership, or when the 
business is incorporated, it is imperative 
that the insurance policy be changed ac- 
cordingly. 

_ (3) Not more than one policy of fire 
insurance can be carried on the same 
Property without the consent of both, 
or all, the companies. 

When additional insurance is required, 
the company to which application is made 
must be advised of all policies then in 
existence covering the same, or any part, 
of the property. Permission for other 
msurance is then attached to the policy. 

Change in Hazard Voids Cover 


(4) Any change in the use or occu- 
pancy of insured premises which increas- 
es the hazard instantly renders the pol- 
Icy void. 

The installation of a gasoline tank, or 
the construction of a wooden shed ad- 
Joning the building for truck or auto- 
mobile storage, or an unlicensed addi- 
tion to the electric wiring of a plant, 
would increase the risk which the com- 
Pany assumed originally. By advising 
the company of the proposed change or 
addition, a new rate would be promul- 
gated, proper riders attached to. the pol- 
ity, and the risk would remain on the 
company, 

0) ‘Insurance automatically ceases on 
the entire building and contents if any 
mererial part” of the building should 
collapse, or fall, from any cause other 
than fire, 

Do not leave the question of what is 
a “material part” of your building to a 
jury. If the roof gives way from a 









































mnt snow fall; if adjoining excavation 
in. aes a part of one wall to cave 
which soe Is any sort of a collapse 
bint y any possible. construction, could 
avis Midge as an increase of hazard, 
* oy 1€ insurance company immediate- 
ok Tenew or replace your insurance 
hie ve a definite understanding that 
Present policy is still effective. 
ee re of any provision of a fire 
signed - policy must, be written and 
be y the company’s duly authorized 
nt, attached to the policy. 
require 1S Important. If and when you 
% oe change in your policy, do not 
thor; ent until you know that the au- 
zed rider giving you exactly what 


You have re : 
our policy, quested is duly attached to 








cep an accurate account of 


goods, wares and merchandise on hand. 
Take an inventory at least once each 
year. Keep all important records safe 
from fire. 

When the inventory is completed, re- 
tain not only the book to which the tab- 
ulations are transcribed but also the or- 
iginal sheets. If several persons assist 
in the taking of stock, let each indicate 
by his signature the sheets upon which 
he worked. These should be kept until 
the succeeding inventory is taken. 

(8) A vacancy, or the unoccupation, 
of any insured building for a period of 
more than ten days renders the policy 
void. 

If such a vacancy occurs, or is contem- 
plated, notice to the insurance company 
prior to the expiration of the ten-day 
period will prevent a forfeiture. This 


written permission should, of course, be 
attached to the policy. 
mufacturing Plants 

(9) The policy forbids the operation 
of manufacturing plants between the 
hours of 10 p. m. and 5 a. m. 

(10) Should operations in a manufac- 
tring plant cease for a period of ten 
days or longer, the policy becomes void. 

(11) Insurance covering a manufac- 
turing plant, with its “tools and machin- 
ery and all personal property situated 
therein” does not inciude mechanical 
drawings, dies, or patterns unless they 
are specifically mentioned in the policy. 

The foregoing suggestions, respecting 
manufacturing plants should be borne in 
mind, particularly, by credit managers 
when dealing with insolvent concerns. 
Creditors’ committee should be particu- 
larly watchful to see that the fire in- 
surance is continued after the operator 
has closed his plant and given over to 
others the liquidation of his affairs. 

(12) During a fire on adjoining or 
nearby premises, it is required that all 
that is humanly possible must be done 
to protect the insured property. 

(13) After the fire, proceed at once 














progress. 





WILMINGTON 
NORTH CAROLINA 


Greater Protection 


New York’s most serious fire occurred De- 
cember 16, 1835. A fortunate shift of the 
wind plus powder charges used to destroy build- 
ings in the path of the flames, checked their 
spread in time to save the city. The property 
loss was $15,000,000.~ 


Today massive fire resistive structures, up- 
to-date fire laws and building codes, and a fire 
department of more than-6,000 trained men 
with powerful modern equipment, mark New 
York as a leader in fire safety. 


Modern conditions demand modern insur- 
ance methods. New developments call for new 
coverages and new forms. 
modern company, keeping abreast of insurance 


The CAROLINA 


INSURANCE COMPANY 


The Carolina is a 
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59 MAIDEN LANE 











to collect the salvage. The policy re- 
quires this and it is your duty to mini- 


mize the loss. Notify the company 1m- 
mediately. (This notice may be infor- 
mal, but should recite the name of the 
assured, the location and description of 
the property damaged or destroyed, the 
date of the fire, and, if possible, the 
number of the policy.) 

(14) Be sure that proofs of loss (on 
forms which the cmpany will supply on 
request) are filed with the company with- 
in sixty days from the date of the fire. 
(If they are to be mailed, they should 
go forward so that they will be at the 
company’s office within sixty days.) 

(15) A suit on a policy of fire in- 
surance must be commenced not less 
than sixty days after proofs of loss are 
filed and not more than one year from 
the date of the fire. 





J. P. CORNELL STATE AGENT 

The State of Wisconsin has been as- 
signed to Joseph P. Cornell who will 
handle this territory as state agent for 
the Automobile of Hartford succeeding 
E. M. Schimmels, former state agent 
who has resigned to engage in other 
activities. Mr. Cornell goes to this ter- 
ritory well equipped as a field man. For 
several years he was special agent in 
Michigan under the supervision of State 
Agent E. J. Carter, and during the past 
year special agent in Illinois, under the 
supervision of State Agent A. J. Meyer. 
He was formerly a local agent and is 
well versed in all branches of the fire 
and marine business. 





SANFORD SUCCEEDS HUNTER 

William D. Hunter, of Albany, special 
agent of the Westchester Fire in New 
York state, has been retired by the com- 
pany upon an allowance after having 
been in service for twenty-eight years. 
He is now breaking in his successor, 
Hugh A. Sanford, whom the company 
has transferred from Pittsburgh to Al- 
bany. Mr. Sanford will also represent 
one or two of the other Crum & Forster 
companies as special agent. 





NORTHERN OF N. Y. CHANGES 

Edward J. Berwind has been elected 
a director of the Northern of New York 
to succeed his brother, John E. Ber- 
wind, deceased. Theodore Plessner, sec- 
retary-treasurer of the company, was this 
week advanced to the position of vice- 
president and treasurer. He has been 
with the company for almost thirty-five 
years. 





G. C. PERRINS IN MARYLAND 

George C. Perrins, special agent for 
several years in Philadelphia for the 
Hartford Fire, has been made special for 
that company for Maryland, District of 
Columbia and southern Pennsylvania, 
with headquarters in Baltimore. He is 
succeeding there W. L. Beecher, who 
died recently. 


MEMORIAL ON H. A. SMITH 

The executive committee of the Na- 
tional Board of Fire Underwriters last 
week adopted a memorial presented on 
the late Harry A. Smith, president of 
the National Fire. The memorial was 
presented by a committee consisting of 
R. M. Bissell, chairman; J. W. Cochran, 
W. R. Hedge, Wilfred Kurth and C. F. 
Shallcross Splendid tributes were paid 
to Mr. Smith as a man and as a fire 
insurance executive. 








M. MELLOR’S NEW POST 
M. Mellor, who has been special agent 
in Kentucky for the Hartford Fire, has 
arrangel to go with Edward J. Miller & 
Co., Louisville. on February 15. to take 
charge of the. Miller office as office man- 
ager. ‘ 





JURY FREES SHANKS 

The jury that tried William H. Shanks 
of Standard, Ky., on;the charge of mis- 
appropriating funds belonging to Ken- 
tucky at the time he was state auditor 
and head of the insurance department 
of Kentucky were unable to agree and 
were dismissed. 
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MARINE & AUTOMOBILE DEPARTMENT 








Marine Union and 
Compulsory Tariffs 


TIME NOT RIPE YET FOR THAT 








A. Rinman Replies to Critics Who Ask 
Why Union Is Cautious, and Fore- 
sees Slow, Sound Progress 





one of the. best known 
marine insurance men of Europe and one 
of the chief supporters of the Interna- 
tional Union of Marine Insurance, has 
made some observations through the of- 
ficial organ of the Union upon the pres- 
ent activities and policies of that body. 
He takes up particularly the so-called 
cautiousness of the Union in approach- 
ing the subject of compulsory tariffs. 

“As a matter of fact I do not think the 
time will ever. be ripe for the Interna- 
tional Union to adopt compulsory tariffs 
to any extent worth mentioning, where- 
as it should be possible ‘as time passes 
on and the inner strength of the Union 
becomes more confirmed’ to bring about 
international agreements in respect of 
certain important clauses and, why not, 
certain fundamental policy conditions as 
well. 

“There is beyond every doubt a vast 
field offering itself to be graduallv taken 
possession of by the International Union, 
but it is not only a question of march- 
ing on, it is far more a question of de- 
veloping a cautious strategy. 

“Daring Operations” 


Axel Rinman, 


Not Imminent 

“Naturally it is a source of profound 
disappointment to many of us that the 
present situation does not seem to offer 
sufficient guarenty of success for more 
daring operations, but since none of us 
leaders and memhe rs of this Union. have 
heen endowed with a conjurer’s talents, 
I suppose we have nothing else to do, 
after all. than. trying inch by inch to 
fain crovnd, removing as best we can 
the ohstacles always turning up and hop- 

» ine thet tomorrow will bring us at least 
some of the blessings which today would 
not grant us. 

‘A manifestation of more judiciousness 
by some underwriters in the various 
markets seems to be far more needful 
just now than the presence of a marked 
enterprising spirit. * * * 

“Let us, for the sake of argument, only 
think of the so-called free markets. 
There is in every country a number of 
marine insurance companies not belong- 
ing to our Union. Take England. for 
instance. What can 
Union do to satisfy the impatient plead- 
ers for compulsory tariffs as long as the 
largest marine insurance market of the 
world neither can nor will cooperate 
along this line, generally speaking? 

Exneriments With Tariffs 

“Tt cannot be too strongly emphasized 
that the International Un‘on would un- 
dermine its own position, to the benefit 
of none. if it were to bind its members 
by tariffs without having made sure that 
such tariffs have been or will be adopted 
(respected) by all the national associa- 
tions concerned, thus placing the mem- 
bers and non-members of the Union on 
the same footing in tariff matters. It is 
worth remembering that in one sincle 
case of late the Union has bound its 
members to such a tariff—the Black Sea 
Grain Scale—but only under the cir- 
cumstances mentioned. It is an experi- 
ment in a way, but one which has so far 
proved advantageous. However, one 
swallow makes no summer. 

“Speaking of Union tariffs, it is evi- 
dent that thev are really only measures 
to which the International Union has set 
its seal after having set its machinery 


the International 


agoing with a view to securing the nec- 
essary international adhesion. This ar- 
rangement has no doubt been found 
preferable to direct negotiations between 
the various markets without applying to 
the Union for intervention. A Union 
intervention offers considerable advan- 
tages. in matters of this kind in as much 
as (1) Also such markets can _ be 
brought into line where there are no 
national associations or very weak ones 
existing; (2) Not only company members 
of the Union but also their agents 
abroad automatically become tied to the 
tariff or agreement, which is not the 
case where it is a question of separate 
national agreements arranged between 
the markets themselves.” 





BUENOS AIRES CONGESTION 





Warehouses of Customs Department 
Used For Storage Purposes for Long 
Periods at a Time 
Reports are that large quantities of 
merchandise arriving at Buenos Aires 
have caused a congestion in that harbor. 
The warehouses of the customs depart- 
ment are being used for storage pur- 
poses by importers, which leave the mer- 
chandise there often for months. This is 
due to the fact that charges made by the 
customs authorities for storage are low. 
Consequently the warehouses and sheds 
are filled and the discharged goods, a 
large part of which are automobiles, are 
being stored in the open under unfavor- 
able circumstances within the limits of 
the harbor. The consignees then wait 
for the time at which they can dispose 

of the merchandise. 
It becomes again evident how impor- 


tant the La Plata clause is for all ship-, 


ments going to Buenos Aires, as the du- 
ration of the storage in the quaysheds 
is liable to exceed considerably the time 
customary in ordinary course of transit 
in other places. 





LONDON INSTITUTE CHAIRMEN 


At a meeting of the committee of the 
Institute of London Underwriters recent- 
lv held, G. A. T. Darby, manager of the 
Marine Insurance Co.. and G. G. Shar- 
man. underwriter of the World Marine 
& General, were unanimously elected 
chairman and deputy chairman respec- 
tively of the institute for the ensuing 
year. 





TURKISH SALVAGE SERVICE 

The administration of the Turkish sal- 
vage service has decided to install a wire- 
less station at the post on the mouth 
of the Bosporus to communicate with 
ships in distress and to send out warn- 
ings So far, if there was fog, signals 
from the post to ships were made by 
bells or cannon shots. 


PRICES OF CARGO VESSELS 





Values Fluctuate Greatly in Keeping 
With Freight Demand; Underwriters 
Must Watch Hazards 
The enormous variations of price in the 
tonnage of cargo vessels is a matter of 
immense importance to marine under- 
writers, and the following, taken from 
the city columns of the London “Times” 
is of considerable interest, and shows 
how great have been price variations in 

recent vears., It runs: 

“We have received from Messrs. Kel- 
locks a copy of their annual chart show- 
ing fluctuations in the price of a new, 
ready 7,500 tons cargo steamer—a repre- 
sentative type. The chart is interesting 
as indicating not only ‘how shipbuilding 
prices vary from time to time, but also 
how the sale price of a steamer which 
has already been built fluctuates in ac- 


.cordance with the state of the freight 


‘markets. 

“The present price of such a ship is 
given as £62,000; which is the same as 
that ruling a vear ago, but, instead of 
remaining stationary, the price declined 
to £57,000 in midsummer, when the 
freight markets were depressed, and 
gradually rose in the autumn as condi- 
tions in the freight market improved. 
The chart room shows that the price for 
such a vessel fell to as low a point as 
£42.500 in the summer of 1914 and then 
rapidly mounted ‘during the War, while 
in 1920 as much as £259,000 was auoted. 
Then the fall was very ranid to £60.000 
in 1921. A recovery to £66,000 took place 
in the following year, and since then the 
quotations have ranged between that sum 
and £52,000 in 1925 and 1926.” 





CONFUSING THE CATLINS 

The automobile insurance field is 
luckv to have within its ranks two such 
capable men as Sheldon Catlin. vice- 
president of the Insurance Co. of North 
America and R. I. Catlin, secretary of 
the Automobile of Hartford. But one 
difficulty comes in differentiating be- 
tween the two, as both are active in the 
affairs of the automobile insurance or- 
ganizations. Even at meetings where 
both men are present some company 
executive will arise and call one Mr. Cat- 
lin by the first name of the other. This 
newspaper fell into the same error and 
recently spoke of Sheldon Catlin as 
chairman of the rates committee of the 
Fastern Conference, whereas R. I. Cat- 
lin is the one holding that post. 





BANKERS & SHIPPERS STOCK 


Directors of the Bankers & Shippers 
recently voted to recommend to the 
stockholders that the par value of the 
stock be reduced from $100 to $25 and 
that four shares be issued for e2ch one 
now held. The stockholders will meet 
March ‘11 to vote on the proposition. 
The directors declared a dividend of 5% 
pavable Februarv 6 to stockholders of 
record February 4. 








APPLETON & COX, Inc. 


8 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admited Assets, $6,034,982.98 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,363,929.39 








WRITE FOR OUR AGENCY PROPOSITION 


(NS EE 


NO AGENTS’ EXAMINATIONS 





New York Department Cold to Propo:i- 
tion; There are 100,000 Agents 
In This State 

The New York State insurance brck- 
ers’ section, 143, dealing with examira- 
tions will be amended to clarify the lan- 
guage. As the law now stands, as amend- 
ed last year, the fee in some cities is 
regulated by the class of cities and in 
other by the population, and this has led 
to much confusion. This is merely a mat- 
ter of detail and can be readily adjusted. 

The department is not yet favorably 
inclined towards backing any proposition 
to license insurance agents, although 
there has been some talk of this on the 
part of certain brokers’ associations, 


With 100,000 agents in the state com- 


pared with 20,000 brokers, it would re- 
quire much extra machinery to hold 
enough examinations and mark the pa- 
pers so as to supply the insurance field 
with the needed number of agents. The 
experience of Pennsylvania is cited in 
substantiation of the unwisdom of at- 
tempting to examine agents at this time, 

In 1927 and again in 1928 a bill was 
introduced in the legislature making the 
broker, the agent of the company, as 
well as the insured. It is expected that 
this bill will make its appearance again 
in the legislature this year. Inquiry re- 
garding this matter brought out the fact 
that there have been two decisions of the. 
lower courts which have not been car- 
ried to the court of appeals to the effect 
that where the broker delivered the pol- 
icy and collected the premium he was 
the agent of the company and the com- 
pany was responsible. 

One of these decisions was rendered in 
1916 in the Appellate Division, First De- 
partment, in the matter of C. A. Smith 
Lumber Company vs. Colonial Assurance 
Co. In this case it was held that where 
the premium was paid to the broker 
who had procured the policy from the 
company and delivered it to the assured, 
the broker having a credit arrangement 
with the company and the policy being 
charged to him, the question of the brok- 
er’s authority to receive the premium as 
agent of the company was one of the 
facts for the jury. 





BEVAN RETURNING TO LONDON 


Gerard Lee Bevan, the “wizard finan- 
cier” and former head of the City Equi- 
table Fire, is returning to London from 
Paris, where he has been living since 
his release from prison in 1927. He is 
forming a trust company in London, and 
is expected to begin operations in the 
near future. Mr. Bevan used to be head 
of the stock exchange firm of Ellis & 
Co., and one of his partners was the 
Hon. Reginald Fellowes. Mr. Bevan was 
married last year to Mlle. Pertuisot in 
Paris. He is a member of a famous Lon- 
don banking family, an old Etonian, an 
Oxford man and was at one time a mil- 
lionaire. 





G. & R. GETS AUTO RISKS 
The fire and theft insurance on fi- 
nanced Chrysler and Dodge automobiles 
is to be written by the Globe & Rutzers 
after April 1 it is reported here The 
account was formerly with the National 
Liberty, recently acquired by the Home. 





NO CUTS FOR DIESEL MOTORS 

The Syndicate of Automobile Under- 
writers of Germany has decided not to 
give any preferential rates for autom0- 
biles driven by Diesel motors. The heavy 
oil, used for this type of car, is, of cotrse, 
not as dangerous as benzol, benzine of 
gasoline. 





CAMDEN AGENCY INCORPORATES 


The James F. Furlong Co., genera! in- 
surance agency, Camden, has been incor- 
porated with a capital of $7,000 and 250 
shares, common, no par. The incorpora- 
tors include F. R. Hansell, L. C. Clow 


and John A. MacPeak, all of Camden. 
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CASUALTY Ann SURETY NEWS 








Form Surety Division 
Of A. G. Contractors 


JOHN MADE 





ITS HEAD 


Action Taken at N. Y. Meeting Will 
Mean Closer Understanding With 
Construction Industry 








Executives of a group of surety com- 
panies met within the past week at the 
Hotel Pennsylvania, New York, with the 
Associated General Contractors to take 
definite action toward the formation of 
a surety division of the Affiliated Bu- 
reau of the Associated General Contrac- 
tors. This step has been in the offing 
for the past few years and is in keeping 
with the sentiment among both surety 
companies and representatives of the 
construction industry that there should 
be some common bond of understanding 
of mutual problems. 

E. A. St. John, president of the Na- 
tional Surety, was selected to serve as 
chairman of the surety division, while S. 
M. Williams, manager, engineering con- 
struction division of the A. G. C., was 
made its manager in addition to his other 
duties. The following companies had 
representatives at the meeting and as a 
result of the action taken are now mem- 
bers of the affiliated bureau of the A. G. 
C.: The Aetna Casualty & Surety, Am- 
erican Surety, Continental Casualty, Fi- 
delity & Deposit, Globe Indemnity, Great 
American Indemnity, Independence In- 
demnity, Maryland Casualty, Metropoli- 
tan Casualty, National Surety, Southern 
Surety, United States Fidelity & Guar- 
anty and Standard Accident. 

The general feeling at the meeting was 
that this step was the beginning ofa 
closer contact between contractors and 
surety companies which will encourage a 
desire on -the part of these parties to 
be co-operative. Membership by the 
surety companies in the Affiliated Bu- 
teau will give them the -right to chal- 
lenge the action of any contractor, 
branch or chapter or the A. G. C. as a 
whole, and conversely they will have the 
tight to challenge the individual action 
of any surety company, manufacturer or 
any one of their fellow members. Speak- 
ing broadly, the objective desired is to 
promulgate joint action of direct benefit 
to the construction industry and surety 
companies. 

A. M. Clark, vice-president, National 
Surety, acted as secretary at the Hotel 

tnnsylyania meeting and is now co-op- 
crating with Mr. Williams in the details 

Incidental to the formal entry of the va- 
lous companies into the bureau. 





MADE MEDICAL DIRECTOR 

Dr. J. W. Martin of Des Moines, Iowa, 
has been appointed medical director of 
the United: States F. & G. at its home 
office, succeeding Dr D. Z. Dunott, who 
Was killed by an automobile last No- 
Nember. Dr. Martin has been zone sur- 
8eon for the company in Des Moines 
‘etritory for the past four years. 





ENTERED IN BAY STATE 


The Southern Surety has entered Mas- 
Sachusetts and has named Ralph E. 
lake of Brookline as state agent. 


Truck Company Must 
Pay More Premiums 


TRAVELERS WINS PAYROLL CASE 





Insurance Company Had Made Allega- 
tions as to How Insured’s 


Books Were Handled 





A decision in three actions, brought by 
the Travelers and the Travelers Indem- 
nity, against Edward A. Thompson, 
Inc., trucking corporation, and also per- 
sonally against its officers, has been filed 
in favor of those companies by Justice 
Henry L. Sherman of the Supreme 
Court, New York County, to recover ad- 
ditional premiums earned upon work- 
men’s compensation and liability and 
automobile policies. 


Under the policies, the premiums were 
to be computed according to the rates 
fixed in the policies upon the payroll ex- 
penditures, as shown by the books and 
records of the defendant. The Travel- 
ers compames were entitled to audit the 
insured’s payroll accounts. The allega- 
tion made was that the insu.d had kept 
a false payroll book and a false cash 
book, and other misleading records, and 
did not show to the insurance compa- 
nies’ auditors the true payroll records 
and cash book. lt was further alleged 
that the officers of the insured were 
aware of the deception. 


Bookkeeping Questioned 

Two points of great interest to the in- 
surance world were up to the court for 
determination. First, that where books of 
insured corporation are kept in such a 
way as to deceive the auditors of an in- 
surance company, and for the purpose of 
deception, and the officers have knowl- 
edge of the deception, judgment for 
damages will be given against both the 
corporation and its officers in the amount 
found to be the earned premiums. 

The second point on which decision 
was wanted was,that where the proof 
shows that the rate of premium and clas- 
sification of work or operations are fixed 
in the policy, as determined by a rating 
board under the provision of the insur- 
ance law, the court upon the trial of an 
action to recover premiums will not re- 
classify the work or operations, or fix 
a different rate from that determined by 
the rating board since the insured’s rem- 
edy is by proper proceedings brought by 
the insured under section 141-B of -the 
insurance law before the rating board 
or the superintendent of insurance, prior 
to the trial of the action to recover pre- 
miums. 

In rendering his decision in favor of 
the Travelers Companies, Justice Sher- 
man said in part: “The case presents, 
on the question of whether or not a 
conspiracy to defraud has been made out, 
a pure question of fact. The responsibil- 
ity is imposed upon me to decide that 
question and determine whether or not 
the plaintiffs have sustained the burden 
of proof which the law casts upon them. 
I have approached the consideration of 
that question with a sense of the re- 
sponsibility which its determination en- 
tails, and I have listened with a great 



































MADE SWIFT PROGRESS IN 1927 





Excess Insurance Co. Had 600% Gain in 
Premiums; Assets, Capital and 
Surplus Also Ahead 

The Excess Insurance Co., of which 
James Gibbs is president, had a vigor- 
ous year in 1928 during which substan- 
tial gains were made in assets, capital, 
surplus and premium volume. When the 
company started in 1927 it had a capital 
of $100,020 and a surplus of $200,000. 
Today the gains in these items show a 
paid-in capital of $750,000 and a surplus 
of $1,247,094. The premium volume of 
the company in its first year was $160,- 
232 less cancellations, as compared with 
last year’s premiums, less cancellations, 
of $1,250,000. The gain is approximate- 
ly more than 600%, and it reflects large- 
ly the leadership and producing ability 
of President Gibbs. 

The total assets of the Excess are now 
$3,019,102 as contrasted with $386,040 in 
1927. The reserve for claims at the 
close of last year was $451,160 while the 
unearned premium reserve is now $495,- 
609, a gain of more than $300,000 since 
‘tthe close of the previous year. After 


-allowing for other liabilities about $75,- 


000, the surplus to policyholders is set 
at $1,997,114. ; 

The Excess is now entering upon its 
third year with a fine year behind and 
bright prospects ahead. 





AMENDMENT INTRODUCED 
An amendment to the New York State 
Workmen’s Compensation Law _ intro- 
duced in the state Senate provides that 
right to claim compensation shall be 
barred unless, within six months after 
final determination by a court that claim 


~is properly under workmen’s compens?- 


tion law, claim for compensation shall 
have been filed. 








deal of care and attention to the argu- 
ments of counsel, who have presented 
their respective cases in a way which 
is to be commended. It is rare that 
the court is called upon to decide a case 
which has been so well prepared and 
so ably presented on both sides.” 

Following the decision counsel for the 
defendants moved to set aside the ver- 
vist, but this was denied. A thirty davs’ 
stav, however, was gained from service 
of judgment with notice of entry in each 
case and sixty days from like date with- 
in which to make a serve proposed case 
on appeal. 


PUBLIC INDEMNITY STOCK 
Statement by Chairman Vanderbilt to 
Stockholders of Public Fire and 
Public Indemnity 

Arthur T. Vanderbilt, chairman of the 
board of the Public Fire and Public In- 
demnity, has mailed to stockholders of 
the Public Fire and Public Indemnity a 
statement about the Public Indemnity, 
giving its financial set-up, names and 
careers of its operating executives, and 
concluding with this paragraph: 

“While the stock of Public Indemnity 
Co. is not being offered to Public Fire 
stockholders in the form of rights, be- 
cause of the desire to keep the owner- 
ship of the two companies distinct, 
though under the same management, 
Public Fire stockholders are offered the 
prior opportunity to subscribe to the 
stock of Public Indemnity Co., subject 
to the terms of the subscription form 
enclosed herewith (to the provisions of 
which the attention of our stockholders 
is particularly directed) and subiect to 
the reservation of a substantial block of 
stock for the agents of Public Fire and 
the officers and prosnective agents of 
Public Indemnity. While it is our de- 
sire to have every stockholder of Public 
Fire also an owner of Public Indemnity 
stock, our stockholders are requested not 
to subscribe for more of the Public In- 
demnity stock than they desire to hold 
for permanent investment. The reason 
for this request is that arrangements are 
being made for disposing of all stock 
which may not be subscribed for by 
Public Fire stockholders and agents or 
Public Indemnity officers or agents. It 
is obviously to the best interests of the 
company to make as wide a distribution 
as possible of any such surplus of Pub- 
lic Indemnity stock. Subscriptions to 
be effective must be received by the 
company on or before noon, February 
25, 1929 Allotments will be promptly 
made aid payment will be due at the 
trust department of Fidelity Union 
Trust Companv, Newark, N. J., on or 
before March 9, 1929.” 





John H. Nolan, formerly superintend- 
ent of accident and health in the New- 
ark branch office of the Aetna Life & 
Affiliated Companies, has recently been 
promoted to the post of superintendent 
of agencies in this branch. Mr. Nolan 
is recognized as a capable underwriter 
and has made a host of friends in the 
business. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 


ees 





17-23 John Street, New York 
CORtlandt 8300 


ee 





MANAGERS 


INSURANCE CO. 


OF 
AMERICA 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.— ASHland 1772 
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J. R. WELLS PROMOTED 





Elected Vice-President of Independence 
Indemnity This Week; With Com- 


pany Since Its Inception 


Joseph R. Wells, assistant vice-presi- 
dent of the Independence Indemnity, 
was promoted this week to be a vice- 


president of the company, succeeding 


Andrew L. Johnston, who resigned re- 
cently to head the Public Indemnity. Mr. 
Wells has been with the Independence 
since it started in 1922 and has had 
charge of its fidelity and surety depart- 
ment. 

He entered the surety business in 1900 
as manager of the bonding department 
of a large western agency. Two years 
later he was admitted to the bar in Ne- 
braska and practiced law until 1908 when 
he returned to the surety business, join- 
ine the National Surety in Nebraska. In 
1910 he was transferred to the home of- 
fice as assistant secretary, later being 
made vice-president in charge of the out- 
of-town contract department. He was 
given charee of the citv contract depart- 
ment in 1917. He resigned from that po- 
sition to join the Independence. 





CIVIL SUITS IN SHANKS CASE 





Action Against Former State Auditor 
and Treasurer Includes Suit Against 
Fidelity & Deposit 
In addition to criminal prosecutions 
brought by Kentucky’s Attorney General, 
Wade H. Whitley, against former State 
Auditor W. H. Shanks, former State 
Treasurer E. B. Dishmon, and Insurance 
Commissioner S. M. Saufley, for misuse 
of state funds, the attorney general has 
also started civil suits to recover for the 
state amounts said to have been illegally 
subtracted from state funds through 

suits against the bondsmen. 

In one of these the state sued the 
Fidelity & Deposit of Maryland, for the 
sum of $7,792'37, which it is charged was 
illeeally withdrawn from state funds by 
E. B. Dishman, the former state treas- 
urer. A similar suit has been filed against 
W. H. Shanks. for recovery of about 
$20,000, which Shanks claims he paid his 
wife as salary, while he was in office, 
but of which there is no record other 
than in Shanks statement. 





WARING WITH COMMERCIAL 

C. FE. Waring, formerly with the Royal 
Indemnitv. has joined the New York 
office of the Commercial Casualty as su- 
perintendent of its burglary department. 


CHANGE OF CONTROL 





General C. & S. of Detroit Now Affili- 
ated With Republic C. & S., Ac- 
cording to Chicago Paper 
Confirmation of rumors regarding the 
General Casualty & Surety of Detroit 
circulated in Chicago this week. It was 
learned and printed by the Chicago 
“Journal of Commerce” that this com- 
pany had affiliated with the Republic 
Casualty & Surety through the purchase 
of an interest by Snyder & Hay, Inc., of 
Chicago. The Bushman family of De- 
troit heretofore has been in sole control 

of the company. 

It is learned that B. Frank Bushman, 
who has been president of the company, 
becomes vice-chairman, with Harry Sny- 
der as chairman and Chester D. Mas- 
ters of the Snyder & Hay organization 
as president. Other officers of the com- 
pany now include S. J. Sackett and W. 
P. Sweat, vice-presidents; William J. 
Graham, secretary-treasurer, and S. E. 
Pattison, E. M. Clennon and H Collins 
Hay, assistant secretary-treasurers. 





STELLWAGEN IN NEW POST 





His National Bureau Associates Present 
Him With Gold Watch Upon His 
Retirement From Job 
Herbert P. Stellwagen, now settled in 
his new post as assistant to the vice- 
president of the Indemnity Insurance Co. 
of North America, was presented with 
a gold watch, chain and knife last week 
by his National Bureau associates upon 
his retirement from the post there of 
secretary-treasurer. They hated to see 
him go but wished him every bit of suc- 

cess in his new undertaking. 


IN BUSINESS FOR HIMSELF 


Edwin C. Faulhaber, son of Louis O. 
Faulhaber, formerly president of Faul- 
haber & Heard, Newark, who retired 
from the agency at the same time as his 
father, has gone into the general insur- 
ance business for himself in Newark, 
representing the Aetna Life & Affiliated 
Companies with offices in the Essex 
Building, Newark. 








TWO MEMPHIS APPOINTMENTS 

The New York Indemnity has named 
Treadwell & Harry at Memphis, Tenn., 
as its general agents for all lines for 
western Tennessee, northern Mississippi 
and all of Arkansas. The company has 
also appointed as regional agents for all 
lines at Memphis the Nelly Grant 
Agency. 


CONTINUES HEALTHY GROWTH 


N. Y. Casualty Made Nice Gains Last 
Year In Assets, Capital, Surplus 
And Premiums 
The New York Casualty again shows 
its financial stability in the statement 
covering last year’s activities. This com- 
pany, up until several years ago solely 





‘a plate glass carrier, branched out suc- 


cessfully into the general casualty field 
without depleting its financial set-up, 
notwithstanding the larger reserves 
which such expansion required. Total 
assets of the company now stand at 
$7.030,520 as contrasted with $4,862,578 in 
1927. During the past year stockholders 
of the company increased its capital 
$500,000 and its surplus $1,000,000, thus 
indicating their confidence in the organi- 
zation. 

In spite of increased competition and 
the influx of new companies, the New 
York Casualty did a premium volume in 
1928 of $2,842.503 as compared with $2,- 
179,604 in 1927. The company has a net 
surplus beyond all its liabilities of $2,862,- 
420 which, with its $1,500,000 capital, 
gives it a surplus to policyholders of 
$4,362,420. This figure a year ago was 
$3,110,123. Losses paid since organiza- 
‘tion have been more than $10,900,000. 

J. Carroll French, president of the 
company, is often regarded as the most 
widely travelled casualty chief. For the 
past eight years he has been “on the 
road” three months at a time, visiting 
large agencies of the company. He esti- 
mates that he has averaged 15,000 miles 
a year. 





RREANEY HEADS U. S. GUARANTEE 





Daniel J. Tompkins Made Chairman of 
the Board; Six Other 
Elections Made 


Directors of the United States Guar- 
antee on Wednesday elected George H. 
Reaney president of the company and 
Daniel J. Tompkins as chairman of the 


board. Other elections were: Hendon 
‘Chubb, vice-president; William  E. 
Schenck, vice- -president and attorney; 


James G. Cannon, vice-president and sec- 
retary: Junius L. Powell, treasurer; Ed- 
ward E. Stalling, secretary of the fidelity 
‘department, and H. B. Leifflen, assistant 
treasurer. 





O. EDWIN BARNES, INC, NAMED 

The Southern Surety has appointed O. 
Edwin Barnes, Inc.. as its borough agent 
: Brooklyn for all casualty and surety 
ines. 





GETS CIVIL ENGINEER 





T. S. Griffin Comes To Standard Surety 

& Casualty After Long Experience 

In Construction Work 

Thomas S. Griffin has joined the Stand- 
ard Surety & Casualty as civil engineer 
‘in the surety department, where he will 
work in close association with John R, 
English, vice president. Mr. Griffin has 
had many years of practical expericnce 
in New York municipal engineering, par- 
ticularly on construction of East River 
bridges and on the Manhattan Municipal 

Building. 

During the construction of one of the 
sections of the Seventh avenue subway 
Mr. Griffin was construction engineer for 
Booth & Flynn, the general contractor, 
and later he served as works manager on 
construction of Hell Gate station of the 
United Electric Light & Power Co. for 
P. J. Carlin Construction Co. At the 
time of his joining the Standard Surety 
& Casualty he was assistant to the dep. 
uty superintendent of school buildings, 
Board of Education. on construction of 
New York city public schools. 





S. G. MARTIN’S NEW POST 


Stanley G. Martin. who resigned last 
December as second vice-president of 
the Independence Indemnity, joined the 
Philadelphia general agncev of Stokes, 
Packard, Hauchton & Smith this week 
as manager of its casualtv and automo- 
bile department. Mr. Martin entered the 
casualty business twentv-five years ago 
with the Ocean Accident: after seven 
vears with that comnanv he joined the 
Royal Indemnitv as liahility underwriter, 
Later he occupied similar positions with 
the Hartford Accident and other cor- 
panies. He came to the Independence 
when it started in 1922. 





ASK FOR CUT IN TAX RATE 

Virginia corporations which are self- 
insurers under the terms of the work: 
men’s compensation act are asking for 
a reduction in the tax rate levied against 
them to help carry on the work of the 
state industrial commission. They claim 
that they are entitled to have their in- 
dustrial experience rating applied in de- 
termining what tax thev should pay and 
that if they are taxed on the base rate 
applicable to their -industry, the tax 
would be reduced. 





John F. Ankenbauer of Cincinnati has 
issued the thirty-second revision of his 
book on Reciprocals or Inter Insurance. 
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CASUALTY INSURANCE — SURETY BONDS 








1929 
J. CARROLL FRENCH, President 
ANNUAL STATEMENT—JANUARY 1. 1929 
ASSETS LIABILITIES 
cee c cece ce cccccccccceceesecoe $1,167,963.06 Reserve for Unearned Premiums ...........+++.-ee+2++ $1,460,641.90 
Eee ny eee ere Te Te ote re 7,280.91 Reserve for Unadjusted Losses .......ccssecesccccccces 636,656.84 
POO TOT oo eee oe ae eoccece 608,036.07 Reserve for Federal & State Taxes........cccccescccees 70,000.00 
ose sees cee neciceccesces ceesecse 5,590.73 Reserve for All Other Liabilities ............00ceeeeeee 200,801.94 
1,011.100.00 Voluntary Contingent Reserve..............eeeeeeeeeees 300,000.00 
761.200.00 RebMeN CMNINONEN i 2x05 oa Ga Cribs oe ee eepe vets $1,500,000.00 
2.036,500.00 INGE ROR i sets cath Wad wnWitiaw esas 2,862,420.09 
1,392,850.00 —_— 
—— Surplus to. Poblcybpldowes oc oiic ocs5 5 0 0se sce siescccavcidastes 4,362,420.09 
$7,030,520.77 — 
$7,030,520.77 
COMPARATIVE STATEMENT OF rensacteas, PROGRESS 
‘Premium Surplus to - 
Assets Poiaie ums Reserve Policy Holders Claims Paid 
$7,030,520.77 $2,842,503.16 $1,460,641.90 $4,362,420.09 
4,862.578.85 2.179,604.16 1,190,058.23 3,110,123.26 - e . 
4,405,470.54 1,834,930.64 917,140.43 3,011,712.83 Since Organization 
os8 pny tea aeaieee eee 2,201,188.55 
adhe vees sremunesin $a Cent comemis< »413,913. »359,164. 680,315.92 - 1,525,491.83 
Sra hs eecatads 2,113,881.51 1,338,058.75 667,178.66 1,250,632.84 $ 1 0,900,000 
| > eee E peete er Rote osmewuces és 2,001,971.81 1,188,581.86 598,112.75 1,186,435.82 
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Rowe Predicts Advent 
Of Huge Ad Campaign 


CO-OPERATIVE BY COMPANIES 





Believes That Between $3,000,000 To 
$5,900,000 Could Be Wisely Expend- 
ed Yearly For Three Years 





J. Scofield Rowe, president, Metropoli- 
tan Casualty, came out a short time ago 
with the prediction that the time is not 
far oif when the big companies will pool 
an equitable percentage of their income 
and combine in a national co-operative 
advertising campaign ef large dimen- 
sions. In an interview with A. Wilbur 
Nelson, insurance editor of the New 
York “American,” Mr. Rowe declared 
frankly that the insurance business will 
not come into its own until such a cam- 
paign of public education has been put 
into operation. “Until this is done,” he 
said, “agents everywhere will continue 
as heretofore and now, to combat an 
unnecessary degree of sales resistance.” 

Asked as to what he considered an 
equitable amount for putting the ad- 
vertising program into operation, Mr. 
Rowe said that in his opinion a sum be- 
tween $3,000,000 to $5,000,000 a year for 
three years could be wisely expended by 
the companies. He added that this 
amount could be subscribed without seri- 
ous difficulty or embarrassment by the 
leading companies, the share of each be- 
ing determined by premium income. 

Mr. Rowe’s proposed program is in line 


swith the recent step taken by the As- 


sociation of Casualty & Surety Execu- 
tives in formulating plans for a prelim- 
inary co-operative campaign .of news- 
paper advertising in four Middle West 
states. Several advertising agencies have 
submitted suggestions to the sub-commit- 
tee of the executives’ association and the 
next meeting of that body will probably 
bring forth some definite action to be 
taken. The sentiment is that if the pre- 
liminary campaign produces results the 
companies will be encouraged to go into 
it on a larger scale. 





CAREER OF J. H. PATTON 


Maryland Casualty’s. Newly Elected 
Vice-President Has Been Investment 
Counsellor of Company for Years 


James H. Patton, elected a vice-presi- 
dent of the Maryland Casualty recently 
after many years of faithful service, has 
een treasurer of the company since 1899. 
ot only is he a close student of finance 
and political economy but he has been 
counsellor in all the investments of the 
company’s funds. 

Before affiliating with the Maryland 
Casualty he was for a number of years 
M successive responsible positions with 
4 prominent manufacturing concern and 
ater in, the employ of the Citizens Na- 
tional Bank of Baltimore. When he 
joined che company he was selected for 
the treasurer’s post over a number of 
very capable applicants, without solicita- 
lions fcr the office on his part. The com- 
feels ¢! at he has fully demonstrated its 
Wisdom in selecting him. 

T. Patton is an indefatigable worker, 
Possesses a large store of general knowl- 
‘ Se and an extensive background in his- 
ory. During the world war he served 
a government by assisting in commit- 
Lib work in obtaining subscriptions for 
berty Bonds among Baltimore insur- 
ance men. He is a graduate of Balti- 
more City College. 

Pb Patton will continue his present 
talty, as treasurer of the Maryland Cas- 








W. F. ROEHRER, JR., MOVES 
ate main office of the insurance 
mony, of William F. Roehrer, Jr., is now 

“gai at 42 Atlantic avenue, Jersey 
ne Y, where better facilities for handling 

Neral insurance matters will be main- 


tained i 
; r. Roehrer makes a specialty 
of autom, bile insurance. 


As E. J. Schofield Sees 
“Instalmentitus Germ” 


GIVES AGENTS’ REACTION TO IT 





Standard Accident Executive Firmly Be- 
lieves Collecting of Premiums Should 
Be Left to Agents 





E. J. Schofield, vice-president of the 
Standard Accident, asks the question in 
the current issue of the Standard “Cog”: 
“What is to be done about this ‘instal- 
ment germ’ which has been recently re- 
leased in a very large quantity from a 
laboratory located in Hartford?” He 
says that a certain school of individuals 
has said that the proper way to stamp 
out the difficulty, if it should be stamped 
out, is to leave the little germ alone and 
through sheer lack of petters and cus- 
tomers and lovers he will just naturally 
die of lonesomeness and pine away into 
an early grave. 

“Another school, found particularly 
among the agents,” adds Mr. Schofield, 
“has expressed a fear that if left alone 
the germ will breed a brand of familiar- 
ity onthe part of the insurance client 
and the company involved that will make 
the usual triangle stuff look just like a 
harmless train flirtation. The theory was 
expressed that the germ, when he gets 
working good, will create a desire on the 
part of the policyholder to pay his pre- 
mium direct to the company and thereby 
establish a direct relationship with the 
company, which, in turn, and in the end, 
may be just grounds for a suit for alien- 
ating atfections on the part of some- 
body.” 

To have the agent relieve himself of 
collecting the various instalment pay- 
ments, Mr. Schofield believes, is a good 
deal like leaving your rival in the parlor 
with your best girl, turning down the 
light, and then seeing to it that father 
and mother are well amused in the next 
room. 

Since the publication of Mr. Scho- 
field’s remarks the Standard Accident 
has come out with three alternative in- 
stalment payment plans applying to auto- 
mobile business which were outlined in 
last week’s issue of The Eastern Under- 
writer. Although the Standard found 
that the majority of its agents were op- 
posed to the instalment principle, the 
pressure from certain sections of the 
country prompted home office co-opera- 
tion. And’in the operation of these plans 
by the producer, the job of supervising 
collections and the extra fee for paying 
on the instalment, is left strictly in the 
agent’s hands. 





HOLLAND DENIES RUMOR 





Moving of Independence Indemnity to_ 


New York Not Contemplated; Com- 

pany Had Good Month in January 

President Charles H. Holland of the 
Independence Companies, emphatically 
denied this week that any plans are in 
contemplation for moving the home office 
of the Independence Indemnity to New 
York. A rumor to this effect was cur- 
reit in Philadelphia when control of the 
Independence Indemnity was taken over 


_by the Corroon & Reynolds interests of 


New York; but Mr. Holland merely des- 
ignated the removal suggestion as “an- 
other of the silly rumors circulated by 
silly people.” 

When asked as to the outlook for the 
casualty business at the present time, 
Mr. Holland replied that, judging from 
his own company’s experience, prospects 
were very bright for a good volume of 
business. The premiums of the Inde- 
pendence Indemnity in January, he said, 
were substantially ahead of those of the 
same month in 1928 





LICENSES REVOKED 
The brokers’ licenses of Ferdinand O. 
McQuaid, 123 William street, and 
Thomas F. McDermott, 239 East Forty- 
sixth street, New York City, have been 
revoked. 


DYERS FORM COMPANY 





National Alliance Insurance Exchange to 
Do Nationwide Business; Samuel 
Greene Its President 

The National Alliance Insurance Ex- 
change, a company chartered to manage, 
assist and direct insurance activities for 
members of the National Alliance of 
Wholesale Cleaners & Dyers, has been 
formed this week with home offices in 
Wilmington, Del. West & Co., of Phila- 
delphia, were the bankers and Ballard, 
Spah, Andrews & Ingersoll, also of that 
city, were attorneys. 

Arrangements have been made with C. 
M. Gillingham & Co., Philadelphia insur- 
ance brokers, for reinsurance facilities in 
full by substantial American: stock com- 
panies to indemnify policyholders of the 
exchange for the full amount of liability 
of insurance now carried by each client 
who desires the Exchange to arrange his 
insurance. . 

The lines to be written for cleaning 
and dyeing plants throughout the country 
include fire, bailiee, automobile and all 
forms of liability, such as payroll and 
messenger robbedy, plate glass, public 
liability, etc. 

At a recent meeting of the board of 
the Exchange, held in Philadelphia, Sam- 
uel Greene, president of the National 
Alliance of Wholesale Cleaners & Dyers, 
was elected president. Other officers 
elected were: J. R. Barg, vice-president; 
W. W. Hepburn, secretary and treasurer, 
and Hoyt Griffiths, assistant secretary 
and treasurer. These officers and M. A. 
Marcus and C. M. Gillingham are mem- 
bers of the board of directors. 





WARNER JOINS METROPOLITAN 





Made Superintendent of Surety Limes in 
N. Y. City Branch; Formerly With 
Continental Casualty in New York 
Gilbert Warner, formerly affiliated with 
the Continental Casualty, has joined the 
Metropolitan Casualty as superintendent 
of surety lines in its metropolitan branch 
office. Mr. Warner has been in the busi- 
ness since 1916 when he joined the Globe 
Indemnity, following which he spent two 
years with the Maryland Casualty. 
After service in the war he went with 
the Aetna Casualty & Surety in its 
Brooklyn branch where he was surety 
bond underwriter and first assistant to 
J. Conaty, manager of the branch. From 
1923 to 1929 Mr. Warner was connected 
with the Continental Casualty in New 
York City, handling all lines of bonds. 
Mr. Warner is an ardent sportsman, a 
member of the Stamford and Riverside 
Yacht Clubs and on the ice hockey team 
of the Apawamis Club. 





GAINS BY SUN INDEMNITY 


The Sun Indemnity, under the leader- 
ship of F. I. P. Callos, increased in as- 
sets, claim reserve and in net surplus last 
year. Its total assets are now $3,722,488, 
as compared with $3,106,626 a year ago. 
Its reserve for outstanding claims is now 
$1,105,563 and its unearned premium re- 
serve of $1,253,131 shows a gain of $164,- 
658 for the year. Its net surplus be- 
yond -all liabilities of $418,454, together 
with its $700,000 capital, gives the com- 
pany a surplus to policyholders of $1,118,- 
454. Considering the larger reserves es- 
tablished, this compares favorably with 
the $1,081,042 similar fund at the close 
of 1927.. 





H. D. WAGNER TO RETIRE 


After forty years in the service of the 
Employers’ Liability, Herman D. Wag- 
ner, its general adjuster in Chicago, plans 
to retire on May 31. He will receive 
an allowance based on his length of ser- 
vice. He is considered one of the best 
liability and workmen’s compensation ad- 
justers in the business. 





OPENS ERIE BRANCH OFFICE 

A branch office of the United States 
F. & G. has been opened in the Erie 
Trust building, Erie, Pa. 


The Instalment Plan As 
Seen By An Economist 


PROF. BAILEY OF TRAVELERS 





Says Business Had to Come To It to 
Meet Competition Between Family 
Wants and Auto Insurance 





Professor William B. Bailey, economist 
of the Travelers, has made an analysis 
of his company’s automobile instalment 
plan which appeared in a recent issue of 
“Protection,” the Travelers house organ. 
Professor Bailey emphasizes the fact 
that in these days when practically ev- 
ery manufacturer whose product retails 
for $50 or more is offering it on a par- 
tial payment plan, the business that does 
not fall in step is likely to fall behind 
in the race. -He says further: 

“Never has there been such a keen 
competition for the .buyer’s dollar as 
there is today. I am not referring to 
competition between insurance agents for 
a prospect’s business. Rather competi- 
tion between radio sets, fur coats and the 
score of other things that the prospect 
of his family wants and automobile in- 
surance. 

Fur Coats Vs. Auto Insurance 

“We cannot afford to lose sight of the 
fact that however much a man needs 
automobile insurance, many have not the 
same desire for its possession that they 
have for things like radio sets or fur 
coats which they see, feel.and hear. For 
this reason, if the average man had tc 
choose between buying a radio set and 
an automobile policy, the insurance sales- 
man would have to be a better salesman 
than the radio dealer to make him take 
the insurance. 

“But suppose the radio dealer offers 
to put the set into his home for a down 
payment of twelve or fifteen dollars, 
while you must ask a lump sum pay- 
ment of fifty or sixty dollars. . This 
makes it even more difficult for you to 
win out in competition with that radio 
dealer. 

“That was the way things stood until 
the Travelers offered its instalment pay- 
ment plan. Agents were selling some- 
thing which every automobilist needed, 
but which many did not crave to possess, 
for a comparatively large lump sum pay- 
ment, in competition with dozens of 
other attractive things that prospects 
were anxious to possess, and which they 
could get for a small down payment. 

Will Reduce Sales Resistance 

“This new plan, as I see it, will not 
send people flocking into the agent’s of- 
fice to buy insurance, because the de- 
mand for this protection has to be cre- 
ated by good salesmanship. But it should 
materially reduce the sales-resistance 
which has been previously encountered. 
It should greatly increase the number of 
prospects. It should materially improve 
the percentage of 2pplications to calls. 

“I have heard it said that the instal- 
ment plan is not dignified and it would 
lower the dignity of the casualty insur- 
ance business to adopt it. In; this con- 
nection,. it is interesting to note that the 
United States Government permits the 
payment on income taxes on an instal- 
ment plan, that big life insurance com- 
panies (including the Travelers) have 
long been offering life insurance on a 
monthly premium plan, that public utili- 
ties, which formerly sent in their bills on 
a quarterly basis, are now billing on a 
monthly basis. They have suffered no 
loss of dignity by adopting this plan. 
Why should the casualty companies suf- 
fer by following in their footsteps?” 





REIN’L HAS 30TH ANNIVERSARY 

Oswald Rein’l, an adjuster in the Trav- 
elers, Forty-second street branch office 
in New York City, celebrated. his thir- 
tieth anniversary with the company last 
week. In point of service Mr. Rein’ is 
one of the oldest employes of the com- 
pany’s claim department. He has spent 
practically his entire thirty years with 
the Travelers in New York City terri- 
tory. . 








Page 42 














February 8, 1929 








Ives Gives New Slant 
On Compulsory Schemes 


HIS 





ROCHESTER ADDRESS 





Says Idea Is Revival of Primitive Cus- 
tom of Allowing Purchase of Im- 
munity For Misdeeds 





Henry Swift Ives, vice-president, Cas- 
ualty Information Clearing House, has 
a new slant on the compulsory automo- 
bile insurance evil which he presented 
at a Rochester meeting recently. In 
Mr. Ives’ opinion the whole compulsory 
scheme is a twentieth century revival of 
the primitive custom of permitting the 
purchase of immunity for misdeeds. He 
said in part: 

“Substituting dollars for jail cells as 
the penalty for reckless driving and mo- 
tor vehicle law violations is sure to be 
one of the chief results of all compul- 
sory automobile liability insurance legis- 
lation. When the end sought is repara- 
tion and indemnity it is altogether logi- 
cal that prevention and punishment will 
become a subordinate objective in both 
the public and the official mind. The 
principle involved is in most cases, the 
same as that which condones larceny 
when restitution is made. 

A Reversal To The Archaic 

“The whole compulsory liability insur- 
ance scheme is, indeed, a twentieth cen- 
tury revival of the primitive custom of 
permitting the purchase of immunity for 
misdeeds. Its advocacy is in effect a 
confession that our supposedly highly de- 
veloped civilization cannot master the 
highway accident problem and that it is 
therefore necessary to revert to the legal 
code of barbaric tribes in which compen- 
sation was the established penalty for in- 
juries and prevention though community 
enforced restraints was unknown. 

“It is a throwback to the days when 
the law of crime as a public offense was 
in process of formation, one of those 
childish reversions to the archaic which 


—— 


strangely enough often characterize the 
plot and plans of the professional reform- 
er of today. This code survives in re- 
mote corners of the world untouched by 
human progress. But among people who 
have contributed to the culture and civi- 
lization of this generation it has been 
in disuse for ten centuries. The reason 
for its abandonment was altogether logi- 
cal and is of interest today. It was dis- 
covered after centuries of experiment 
among primitive peoples that when pun- 
ishment for crime is a private matter 
and when the offense against society it- 
self may be absolved by a private set- 
tlement, the tendency always was toward 
an increase of violence, disorder, trespass 
and damage to property. When, how- 
ever, the state exacted a sure penalty 
for misdeeds the tendency was towards 
greater personal security and a more sta- 
ble social order.” 

It was Mr. Ives’ feeling that compul- 
sory insurance will have the same re- 
sult inasmuch as the scheme is built on 
the assumption that the state is power- 
less to control adequately and regulate 
automobile traffic on the highways. 

After Mr. Ives had gone into the chief 
question of public policy involved in the 
compulsory law which was: Shall pre- 
vention be subordinated to indemnity? 
—he took up point by point other con- 
siderations of nearly equal importance 
which, in his opinion, were more weighty 
than the more detailed and specific ob- 
jections raised against the operation of 
the Massachusetts act or any other simi- 
lar experiments. These points follow 
in brief: 

Eight Specific Points 

1. I do not believe that the establish- 
ment of the solvency of a judgment 
debtor in a highway accident case is any 
more function of the state than is the es- 
tablishment of the solvency of a judg- 
ment debtor in any other action involy- 
ing civil liability. 

2. I do not believe that it is a wise 
or just exercise of legislative authority 
to endow a single class of tort claims, 





= 


in which the master and servant rela- 
tionship is not involved, with superior 
equities. I feel that if this. is done in 
one instance there soon will be a de- 
mand that the same principles be ap- 
plied to other classes and even to all 
classes. 

3. I do not believe it is a proper func- 
tion of the state to compel a certain 
class of citizens to provide at their own 
expense guarantees that they can and 
will pay duly adjudicated claims which 
may possibly arise as a result of a certain 
kind of tert which they may possibly 
commit in the future. 

4. I believe that if the principle is 
established that the state can make in- 
surance compulsory in cases where there 
is not even a remote legal relationship 
between the person insured and the ben- 
eficiary, it means that the great institu- 
tion of insurance will be prostituted to 
meet political needs and will be used for 
the granting of subsidies, for the giv- 
ing of class gratuities and subventions 
and for many other anti-social purposes. 
5. I believe that if insurance is made 
compulsory the inevitable result will be 
to drive the state into the insurance bus- 
iness on a wholesale scale, and that the 
resultant bureaucracy will be greater and 
more powerful than even the most ardent 
socialist today dares to hope for. 

6. 1 believe that changing the tradi- 
tional status of the institution of ‘insu - 
ance from that of a voluntary associa: 
tion for self-protection into that of an 
involuntary association for the protection 
or benefit of others, with the inevitable 
accompaniment of. political domination 
and control, will be a most dangerous 
precedent for a democracy to sanction. 
Such a change in the insurance status 
would, indeed, be a nearer approach to 
pure socialism than any other actual or 
proposed invasion of private rights 1 
know anything about. 

7. I believe in a minimum of compul- 
sion in government. All of us take a 
variety of chances every day in our go- 
ings and our comings and even about 


_cut, Rhode Island, Missouri, 


— 


our homes. Any general or special guar- 
antee of indemnity for unforeseen or un- 
expected injuries imposed by the state 
would create community burdens and re- 
sponsibilities much more onerous than 
the distress which might be temporarily 
relieved. 

8. I believe that a man’s ability to 
pay for an automobile liability policy 
is not a proper index of his ability as a 
driver. By adopting this insurance 
scheme the state is placing a heavy and 
sometimes prohibitive financial burden 
on the poor man and is in effect fix- 
ing a price for the privilege of operat- 
ing a car on the public highways which 
many may not be able to pay. 


CONNECTICUT APPOINTMENT 





Constitution Indemnity Names W. A, 
Lewis As Branch Manager for This 
Territory; His Career 


The Constitution Indemnity has ap- 
pointed William A. Lewis as manager of 
its Connecticut branch office, effective 
February 1. 

Mr. Lewis comes to the Constitution 
from the New Amsterdam Casualty, for 
whom he had charge of the New York 
City suburban field, along with southern 
New York state, Long Island and east- 
ern Connecticut. Before that he was 
special agent for the Aetna Affiliated 
Companies. 

The Constitution’s Connecticut branch 
office supervises the states of Connec- 
ticut and Rhode Island. 





NOW ENTERED IN TEN STATES 

The Standard Surety & Casualty is 
now entered in ten states, the latest be- 
ing Massachusetts, where the company 
has appointed Moore, Bettencourt & 
Co. as agents for Boston and vicinity. 
In less than a month’s time the company 
has obtained license to write business in 
Maryland, New Jersey, Maine, Connecti- 
West Vir- 
ginia, Kentucky and its home state, New 
York. 
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Joyce Reviews National 
Surety’s Biggest Year 


HONORED ON 25TH ANNIVERSARY 








Assets of Company Nearly $50,000,000; 
Underwriting Profit $2,000,000 in 
1927; Net Premiums $18,360,000 





Chairman William B. Joyce’s star was 
in the ascendency last week for he was 
celebrating both his twenty-fifth year as 
head of the National Surety and _ his 
thirty-eighth year in the surety business. 
So it was appropriate that when some 
three hundred members of the National 
Surety, New York Indemnity and affili- 
ated companies gathered for their an- 
nual dinner at the Waldorf-Astoria 
Hotel, New York, last Thursday night, 
that it was called the twenty-fifth an- 
niversary party in honor of Mr. Joyce. 

President E. A. St. John as toastmas- 
ter made the significant statement in his 
short talk that from the moment Mr. 
Joyce took over the National Surety a 
quarter of a century ago it started upon 
its era of prosperity; before that it had 
had a. hard road to travel. By way of 
comparison President St. John said that 
twenty-five years ago the company’s as- 
sets were about $1,500,000; they are now 
more than $50,000,000, not including 
nearly $7,000,000 of assets of the New 
York Indemnity. Then there were nine- 
ty-eight employes as compared with 
about 2,000 employes today. 

Praise from Michigan Senator 

By way of reminiscence President St. 
John referred to a remark that had been 
made at the directors’ dinner the night 
before by William Alden Smith, for 
many years United States Senator from 
Michigan. Senator Smith said: “When- 
ever I hear ‘Bill’ Joyce talk I get a 
thrill. But you ought to have seen him 
when he was a boy. Not only did he 
show his budding personality and en- 
ergy, but he was very mischievous.” And 
Senator Smith’s remark recalled to the 
National Surety diners that their chair- 
man in his yoyth had been newsboy, 
messenger boy, hotel bell hop, and 
finally leading producer of the National 
in the Northwest. 

The interest of everyone present was 
keyed up to hear about the progress that 
the National Surety had made in 1928 
so that Mr. Joyce in his talk concen- 
trated on these figures. The company, 
first of all, produced a premium volume 
of $18,360,000 net, the largest year in 
Its history and representing a gain of 
$791,000 over 1927. Net underwriting 
credit was $2,151,159 and net income 
from investments was $1,995,441. Its sur- 
Plus to policyholders is now $27,483,792 
as contrasted with $848,508 surplus twen- 
ty-five years ago. Premium reserve is 
Now $11,875,796. 

iMr. Joyce emphasized that in thirty- 
tight years (with its predecessors) the 
National Surety has guaranteed the hon- 
esty and integrity of many millions of 
Peopie and has dealt with hundreds of 
thousands of defaulters. Its total losses 
Paid amount to more than $92,000,000. 

Of particular interest is. the news that 
the National Surety is about to enter 

‘rmany and France on the Continent 
atid is taking steps to enter the Repub- 
lie of Argentina and Mexico. 

Smallest Bond Claim Was 25c. 

Coming to some human interest details 
Of the company’s operations last year, 
Mr. Joyce said that the smallest surety 

nd claim was for twenty-five cents 
While the largest was for $283,092. One 
bond claim was for $200,000; another be- 
tween $100,000 and $150,000; another be- 
ween $50,000 and $100,000; fifteen were 

tween $25,000 and $50,000; ninety were 

b 

etween $10,000 and $25,000 while 48,583 
Were under $10,000. 

Burglary and hold-up claims numbered 


1,527, an average of five for each work- 
ing day. The smallest was for $2 while 
the biggest was for $20,000. Total claims 
of all classes handled by the company 
numbered more than 56,000 or an aver- 
age of 160 for each working day during 
the past year. 

Mr. Joyce said that the company now 
has 12,535 sub-agents but added that 
when the new agency organization gets 
going he anticipates a field force of 
20,000. There are now 143 general 
agents and thirty-eight branch offices. 

Cites Unusual Cases 

A number of cases handled by the Na- 
tional Surety last year were so unusual 
that Mr. Joyce told about them for the 
benefit of those present. Two of these 
were applications for trade guarantee 
bonds, one to guarantee the return of 
$3.50 to the purchaser on a certain pat- 
ented dog collar if it did not prevent 
the dog from having mange during a 
period of one year, during which time 
the dog was to wear the collar continu- 
ously. Another case early in Decem- 
ber was the issuance of seven bonds on 
behalf of a reindeer ranch company, 
guaranteeing that the company would 
furnish reindeer teams and attendants 
properly costumed to represent Santa 
Claus in exhibits during the Christmas 
holidays. The company was also obliged 
to furnish suitable attendants costumed 
to represent eskimos and a hut in which 
attendants and animals could be shel- 
tered and viewed while not on parade. 

An interesting phase of the National 
Surety’s activities last year was the in- 
creasing number of bonds required in 
connection with the aviation industry. 
Large bonds were written covering air 
mail contract, as well as contracts with 
the Government for the construction of 
airplanes. A number of bonds were also 
needed so as to allow people to get dup- 
licate certificates for stock certificates 
and other valuable papers lost by air 
mail planes which crashed, resulting in a 
total loss of the plane by fire. 

The National also wrote other bonds 
for people who borrowed airplanes to go 
to some distant point, guaranteeing they 
would return the airplane in good condi- 
tion. Still another case was a number 
of bonds for a firm which makes aerial 
photographs. All of these, said Mr. 
Joyce, had been completed satisfactorily. 

Tribute Paid to Cullen and Carr 

Before closing his talk Mr. Joyce 
spoke in warm praise of Vincent Cullen 
and A. L. Carr, vice-presidents respec- 
tively in charge of New York City de- 
partment and Brooklyn. Under their 
leadership the National Surety rolled up 
nearly $5,000,000 in premiums, an in- 
crease of $750,000 over the previous year 
and the largest volume ever written by 
the company in Greater New York. Mr. 
Joyce added that at least 60% of all new 
blanket bonds issued in Greater New 
York last year were written by the Na- 
tional and at least 85% of all blanket 
bonds for new banks opened in Greater 
New York. It was entirely in keeping 
with the occasion that Vice-Presidents 
Cullen and Carr received the plaudits 
of those present for their creditable 
showing. 





ENDORSE STATE FUND BILL 

Delegates at the meeting of Boston 
Central Labor Union this week by unan- 
imous vote, adopted a resolution endors- 
ing House Bill 225, an act which seeks 
to establish a state fund for the purpose 
of providing compensation for injuries 
and deaths due to motor vehicle acci- 
dents. Frank A. Goodwin, former regis- 
trar of motor vehicles, sponsor of this 
bill, addressed the delegates, by invita- 
tion of the educational committee, and 
explained the advantages which he 
claimed would accrue to the automobile 
owners through the state handling the 
compulsory automobile liability ‘insur- 
ance. 

The C. L. U. legislative committee will 
appear before the state legislative com- 
mittee in charge of this bill and favor 
its enactment. The C. L. U. calls on 
the Massachusetts State Federation of 
Labor to take like action. 


12 New Books In 1928 
On Casualty And Surety 


MOST OF THEM FOR AGENTS 





They Cover Such Subjects as Accident 
Prevention; Automobile Law, A. & 
H., and Suretyship 





Books on casualty and surety subjects 
published during the past year were sur- 
prisingly numerous, the list of the In- 
surance Society of New York shows. 
This is indicative of the increasing 
growth of the business, as well as the 
greater interest being taken by agents 
in the various coverages. 

“Casualty Insurance” by Clyde J. Cro- 
baugh and Amos Redding, published by 


Prentice-Hall early in the year is a big 
volume covering a wide range of sub- 
jects. It is primarily intended for 
agents seeking more information on cas- 
ualty coverages and also as a text book 
in university classes. 

The Ronald Press published C. A. 
Kulp’s book, also entitled “Casualty In- 
surance” in which the author devotes 
considerable attention to workmen’s 
compensation and employer’s liability. 
Another volume treating casualty and 
surety in a comprehensive fashion was 
“Insurance” by S. B. Ackerman of the 
New York University staff. Other vol- 
umes follow: 

“Manual of Accident and Health In- 
surance,’ Armand Sommer, General Ac- 
cident, published by the Spectator Co. 
This is a simple manual for the agent 
entering the field, especially for one who 
is in other Hines of insurance. 

“Industrial Accident Prevention,” Da- 
vid S. Beyer. Houghton, Mifflin Co. 
This is the third revised edition on the 
prevention of accidents, and treats of the 
hazards in the different types of indus- 
tries. 

“Cases on Suretyship,” Stephen I. 
Langmaid. West Publishing Co. This 
is a legal digest of cases having bear- 
ing on sureties in court. 

“The Handbook of Fidelity and Surety 
Bonds,” George R. Wentz. The Rex Co. 
Just as its name indicates, this is a book 
for the underwriter to use for reference. 

“Safety and Production,” American 
Engineering Council. Harper & Bros. 
This is a report of a study made by the 
Council at the request of the National 
Bureau of Casualty & Surety Under- 
writers. 


“Synopsis of Accident» Prevention,” 
George F. Haydon. National Under- 
writer. Industrial hazards and safety 


measures are featured in this book. 

“What to Know About Automobile In- 
surance,” F. W. Doremus. The Rough 
Notes Co. The growing casualty side 
of automobile insurance is stressed in 
this volume. 

“The Law Relating to Automobile In- 
surance,” John Simpson. The Eastern 
Underwriter Co. Automobile insurance 
legal decisions are here digested and 
set forth. 

“Elements of Fidelity Bonds,” Robert 
S. Hart. Fidelity °& Deposit Press. This 
concise manual on all forms of fidelity 
bonds was originally published for the 
company’s agents. 





MOTORISTS CASUALTY STARTS 

The Motorists Casualty of Newark, of 
which Harry Green is president, has re- 
ceived its certificate of authority to start 
business from the insurance department. 
The capital of the company which was 
organized late last year is $150,000 and 
the surplus $75,000. The new outfit was 
organized to write public liability, prop- 
erty damage, collision coverage, for its 
stockholders and members of the Motor 
Club of New Jersey, at a saving of 20% 
from prevailing rates. 





W. T. DONALDSON DEAD 
William T. Donaldson, attorney for the 
New Amsterdam Casualty in charge of 

its legal department, died last week. 





Here’s the Opportunity! 


An old established and progres- 
sive company needs an accident 
and health man for its agency 
department. He must be ex- 
perienced with good judgement 
and personality 

The Opening is an excellent one 

For the Right Man 


Reply in confidence to Box 1103 
The Eastern Underwriter 


110 Fulton Street 
New York 

















MILTON P. LINK PROMOTED 
Great American Indemnity Elects Him 
Ass’t Vice-President in Recognition 
Of Good Work 
In recognition of his untiring and suc- 
cessful effort in building the metropoli- 
tan branch office of the Great American 
Indemnity, Milton P. Link was elected 


an assistant vice-president of the com- 
pany at a directors’ meeting last week. 
Mr. Link came with the company when 
it opened its doors on July 12, 1926 As 
manager of its metropolitan office, he has 
increased its business in New York City 
to such an extent that his department 
wrote more than $1,400,000 in net pre- 
miums last year. 

Born in Ghent, N. Y., Mr. Link began 
his career as a stenographer; later en- 
tered the sales organization of L. C. 
Smith & Bros., typewriter company, at 
St. Louis, continuing for several years in 
the sales division of the typewriter busi- 
ness. Then for a time he was with a 
Boston investment house in its sales de- 
partment. Following attendance at the 
training school of the Travelers at Hart- 
ford, in 1913, he represented that com- 
pany at various points in the field, in- 
cluding Milwaukee, Rochester, Albany 
and New York City. During the war 
he enlisted in the aviation corps and was 
stationed at Sother Field, Americus, Ga. 

After the war Mr. Link again entered 
the service of the Travelers this time as 
assistant manager of the company’s 
branch office in Newark. He resigned 
from this position to become associated 
with M. S. Bowman in an agency at 
Philadelphia. At the close of 1923 he 
disposed of his interest in the firm of 
Bowman & Link, Inc., and went into 
business for himself, with offices at New- 
ark and Philadelphia. 


COMPENSATION AMENDMENT 

Under the provisions of a Dill intro- 
duced in the assembly by Richard J. 
Coughlin, Democrat, of Brooklyn, sec- 
tion 13 of the workmen’s compensation 
law, is amended so as to permit injured 
employes to recover as part of compen- 
sation reasonable amounts expended for 
medical or other attendance. 
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Financial Statement for Year Ending December 31, 1928 





ASSETS 
Investments: 
Bonds and Stocks: 

(Insurance Department Valuation) . $2,421,675.00 
EN cs)... ko Sine aes 388,944.00 
Outstanding Premiums .............. 178,106.37 

(Not 90 days over due) 
Anmmnl Gataiiet ..c. . 5. 30,376.70 
$3,019,102.07 











LIABILITIES 

Reserve fee Cinttis oi. oee ws $ 451,160.58 
" ** Unearned Premiums ..... 495,609.96 

** Commissions, Reins. Exp. 
WIE itiacbhns denies a 43,491.55 
< —S "Oghee Leghiiiies «-.. ee: 31,725.00 
| $1,021,987.09 

Paid in Capital......... $ 750,020.00 

eG is FS 1,247,094.98 
1,997,114.98 
$3,019,102.07 


Casualty and Surety 
Reinsurance and 
Excess Covers 





Executive Offices 
84 WILLIAM ST., NEW YORK CITY ; 


Telephone: Beekman 0890 





February 8, 1929 
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Contrary Court Stand 
On Binder For Lloyds 


STATUS OF AGENT 





INVOLVED 





Recent New York and Illinois Decisions 
Conflict on Poimt of Undisclosed 
Principal , 





Action was brought in the Illinois 
courts on a binder agreement by which 
the plaintiff was indemnified by “Lloyd’s 
of London” against the loss by robbery 
of a diamond ring. The action was 
against the firm which signed the bind- 
er, and its defense was that it was not 
liable to the plaintiff because, in all that 
it did, it acted as the agent of Lloyd’s 
of London. To this the plaintiff replied 
that notwithstanding that fact, “yet said 
Lloyd’s of London’ or ‘Underwriters of 
Lloyd’s, London,’ are persons or corpora- 
tions unknown to the plaintiff.” The 
theory of plaintiff, therefore, was that 
the defendant was liable because it was 
acting for an undisclosed principal. Re- 
versing a judgment for the plaintiff and 
entering judgment for the defendant, the 
Illinois Appellate Court, Annes vs. Caro- 
lan, Graham, Hoffman, Inc., 247 Ill. App. 
475 (February 21, 1928), held that all the 
evidence refuted the plaintiff's conten- 
tion. : 

The binder agreement started out: 
“Binder Issued for Account of Under- 
writers at Lloyd’s, London.” It was dat- 
ed in Chicago, and recited that “Under- 
writers at Lloyd’s London” were bound 
to the plaintiff for one year against loss 
or damage as per specifications attached, 
for not exceeding the amount stated, to 
the described property. 

It was signed “Carolan, Graham, Hoff- 
man, Inc., by Jos. Penn Carolan.” 

Indorsed on the binder was a deducti- 
ble clause signed “Lloyd’s of London, 
Carolan, Graham, Hoffman, Inc., by Jos. 
Penn Carolan.” 

On the binder appeared the following: 
“Binder issued for account of Underwrit- 
ers at Lloyd’s London. Issued to George 
J. Annes, from January 22, 1925, to Jan- 
uary 22, 1926.” 

What the Court Held 

The Appellate Court said: 

“There is no evidence in this record 
that defendant represented a principal 
which it did not disclose to plaintiff. 
The binder, wherever the insurance com- 
pany is mentioned, is always ‘Lloyd’s of 
London,’ and there is no evidence to 
contradict the fact that the defendant 
was the agent of Lloyd’s of London. It 
was Lloyd’s of London who were bound 
by the binder issued to the plaintiff, not 
the defendant. With this evidence be- 
fore plaintiff, he cannot consistently be 

eard to claim that the principal of de- 
fendant was not disclosed to him in all 
the dealings which the defendant had 
with him on behalf of Lloyd’s of London. 

“Lioyd’s of London is a body of un- 
dery.riters with its headquarters in Lon- 
don, England, that is known in insurance 
circles the world around. It is therefore 
idle in the light of the undisputed facts 
for plaintiff to claim that defendant was 
acting for an undisclosed principal. 

“In Stone vs. Kreis, 202 Ill. App. 43, 
the court said: ‘Where an agent dis- 
clos:s the fact of his agency, or where 
the other party knows at the time that 
he is acting as such agent, the latter 
will not be liable, unless he binds him- 
self (o be responsible.’ 

“In Durham vs. Stubbings, 111 Ill. App. 
10, the court said: ‘A contract made for 
the principal by his agent or attorney in 
fact is the contract of the principal and 
not of the agent or attorney in fact, and 
where the fact of his agency is known 
to the party with whom he is contract- 
ing, and he acts within the scope of his 
Garority, the agent incurs no responsi- 

ility.’ 

“There was no contractual relationship 

etween the parties to this action, either 
express or arising by implication from 
the evidence, and the plaintiff has no 
claim whatever against the defendant. 

efendant acted openly as agent of 
Lloyd’s of London, and the court there- 


fore erred in instructing the verdict 
found in the record. Therefore the judg- 
ment of the superior court is reversed 
and the judgment being that of the court 
on an instruction to the jury, judgment 
is entered here in favor of defendant.” 
Decision in the New York Case 

In another case, involving almost ex- 
actly similar circumstances, and decided 
within a few days of the Annes case, 
the New York Court of Appeals, re- 
versing the Appellate Division, reached 
a contrary conclusion. 

In this case, Ell Dee Clothing Co. vs. 
Marsh (February 14, 1928), 247 N. Y. 
392, 160 U. S. 651, reversing 220 App. 
Div. 701, the facts as stated by the court 
were, briefly, that the plaintiff’s receiver 
applied to his broker for a burglary pol- 
icy over a stock of goods. The broker 
passed the application to another firm 
of brokers, who succeeded in making 
some arrangement with the defendant, 
who was the agent in New York of the 
“London Lloyd’s.” Precisely what his 
powers were was not clear; but it was 
understood by all parties that a “Lloyd’s” 
policy was to be received. 

The application was made out on a 
form appropriate to marine insurance. 
It was to protect against burglary for 
60 days “at and from 189 Stanton St., 
New York” (where in fact the goods 
were located), and then followed, 
“amount under deck $101.50.” That sum 
was in fact the agreed premium for the 
policy. Then followed the words “Bind- 
ing” and the signature “Marsh—for Com- 
The amount of insurance was 


A burglary occurred while the policy 
was in force. Marsh was notified there- 
of and received proofs of loss made out 
to “F. A. Marsh, Representing Lloyd’s.” 
No formal policy was executed. The 
plaintiff, succeeding to the rights of its 
receiver, sought to recover the loss di- 
rectly from Marsh, claiming that he was 
personally liable upon the _ so-called 
“binder” executed by him. 

The Appellate Division, in a memor- 
andum decision, affirmed judgment for 
the defendant “for the reason that the 
plaintiff cannot recover on the cause of 
action set forth in the complaint. The 
plaintiff may have a cause of action 
against the defendant for breach of con- 
tract to insure (Siegel vs. Spear & Co., 
234 N. Y. 479; Posnick vs. Stedman, 219 
App. Div. 610), or for fraud, or for false- 
ly representing that he was agent for an 
insurance company. The plaintiff, being 
familiar with the facts, will be in a posi- 
tion to decide which cause of action, if 
any, should be brought against the de- 
fendant.” 

Passing over the preliminary matters 
dealt with in the opinion of the Court 
of Appeals, the ground of that court’s 
decision, reversing these judgments and 
granting a new trial, is stated by the 
court as follows: 

“We come, therefore, to the substan- 
tial question which we must determine. 
The general rule may be stated that 
where one party to a written contract 
is known to the other to be in fact act- 
ing as agent for some known principal, 
he does not become personally liable 
whether he signs individually or as agent 
(Johnson vs. Cate, 77 Vt. 218). On the 
other hand, although known to be act- 
ing for an unknown principal, he is per- 
sonally liable. Knowledge of the real 
principal is the test, and this means ac- 
tual knowledge, not suspicion. (Cobb vs. 
Knapp, 71 N. Y. 348; Argersinger_ vs. 
Macnaughton, 114 N. Y. 535; McClure 
vs. Central Trust Co., 165 N. Y. 108; De 
Remer vs. Brown, 165 N. Y. 410; Wen- 
sor vs. Griggs, 5 Cush. 210.) If this be 
a correct statement of the law, it deter- 
mines the case before us. 

“London Lloyd’s is a voluntary asso- 
ciation of merchants, shipowners, under- 
writers and brokers, originating in the 
seventeenth century and growing into a 
vast commercial organization. To it ts 
due much of the law of marine insur- 
ance. In 1871 it was grarited all the 
rights and privileges of a corporation. 
In its rooms an extensive insurance busi- 
ness is carried on. Lloyd’s itself, how- 


ever, writes no policies. A broker for 
one wishing insurance posts the partic- 
ulars of the proposed risk. Then each 
underwriting member of the association 
who wishes to do so subscribes his name 
and the share of the total desired that 
he wishes to take. When that total is 
reached the insurance is effected. A pol- 
icy, in the form approved by Lloyd’s, is 
then issued containing the names of the 
underwriters bound thereby and _ the 
names of their attorney in fact who han- 
dles the insurance affairs of the group. 
So who will become obligated on any 
policy is not and cannot be known until 
the underwriting is completed. And in 
each case only those who underwrite 
each particular policy are liable for any 
loss under that policy, and liable for the 
amount which they have underwritten. 
The annual contracts with each separate- 
ly, not with the group, jointly. (Fish vs. 
Vanderlip, 218 N. Y. 29.) 

“Therefore, while the binder was 
signed by Marsh, with the knowledge by 
all that he was acting as agent, who were 
or were not to be his principals even 
he did not and could not then know. 
Under such circumstances, the agent be- 
comes personally liable on his contract. 
Not only were his supposed principals 
unknown to either Mr. Derby and his 
agents; in fact, there were none. Some 
time in the future a group might be 
formed who would assume the risk. None 
existed when the binder was signed. And 
the mere knowledge by the plaintiff or 
its predecessors of all these facts is not, 
as a matter of law, sufficient to exonerate 
the defendant.” 





COMPENSATION AMENDMENTS 


Pennsylvania Bills If Passed Will Re- 
move Hospital Limitations and 
Disregard Fault 

Two important amendments to the 
workmen’s compensation laws have been 
introduced in the lower branch of the 
Pennsylvania legislature, both sponsored 
by Representative John C. Hermansen, 
of Luzerne County. 

House Bill No. 126 would amend the 
act to compel compensation payments re- 
gardless of unlawful acts by the employe 
who is injured or killed. The present 
law directs payments to be made when 
the employe is injured or killed by an 
accident in course of his. employment, 
“without regard to negligence.” The 
Hermansen amendment directs payment 
“without regard to negligence, or fault, 
or the commission of unlawful acts.” 

The second Hermansen bill, House Bill 
No. 129, removes limitations of the 1927 
compensation law on the extent of hos- 
pital service for which the employer is 
financially liable. ‘The present law lim- 
its the employer to liability for surgical 
and medical treatment for the first thir- 
ty days after the accident, and specifies 
that the cost to the employer of such 
services, medicines and supplies shall not 
exceed $100. 








AIRCRAFT ACCIDENT RULING 


The Indiana Supreme Court ruled last 
week that beneficiaries of persons killed 
while riding as passengers in commer- 
cially operated aircraft are entitled to 
collect accident insurance, notwithstand- 
ing provisions. in the policy eliminating 
accidents occurring “while engaged in 
aviation or ballooning.” The decision 
was in a case appealed from the Marion 
county superior court by the Masonic 
Mutual Accident, which was ordered to 
pay indemnity to Mrs. Leona Jackson 
for the death of her husband, Ralph L. 
Jackson, in a plane crash several years 
ago. 





SUES-ON POLICY 


Mrs. Marie H. Gleason, of Denver, has 
filed suit against one of the casualty 
companies to recover $30,000 insurance 
following the death of her husband, Phil- 
ip T. Gleason, killed when his car over- 
turned on the Colorado Springs-Denver 
highway. 


British Gov’t. To <iuit 
Writing Health Covers 
PLAN NOW BEING WORKED OUT 








Private Companies Will Take Over This 
Business; Conference Held With 
ing Insurers 





The British government is maturing a 
plan for handing over to private insur- 
ance companies the operation of national 
health insurance, according to a story 
published in the weekly journal, “John 
Bull.” 

The article declared that a confer- 
ence had been held bv Sir Alfred W. 
Watson, government actuarv; Sir Joseph 
Burn, general manager and actuary of 
the Prudential Insurance Co., and Sir 
George Stewart Robertson, K. C., chief 
registrar of Friendly Societies, to dena- 
tionalize health insurance by transferring 
it to several private companies in con- 
sideration of a large lump sum. 

Winston Churchill, Chancellor of the 
Exchequer, the magazine says, is plan- 
ning to use the proceeds for a “surprise” 
amelioration of the tax burden. Mr. 
Churchill denied last week in the House 
of Commons that any money coming to 
the government out of any such trans- 
action would be used to re-establish 
penny postage, but declined to comment 
otherwise on the report. 





WOULD CURB RECIPROCALS 





Legislation to Be Pushed in Michigan; 
W. K. Chorn a Visitor in Lansing 
for Reciprocals 

Legislation designed to place recipro- 
cals under stricter regulation of the in- 
surance department will be sought during 
the present session of the Michigan leg- 
islature, it was admitted last week, al- 
though the exact provisions to be sought 
were not disclosed by department offi- 
cials. 

Walter K.- Chorn, representing the 
Kansas City group of reciprocals, was a 
Lansing visitor recently, evidently to 
sound out legislative sentiment and dis- 
cover, if possible, the legislative program 
with reference to this branch of the 
business. He discussed the proposed 
changes in the reciprocal law with de- 
partment officials but did not indicate his 
possible course of action in regard to the 
measure. It is considered probable in 
stock insurance circles, however, that a 
fight will be launched by the organized 
exchanges against some of the provi- 
sions. 





ROUNTREE APPEAL FAILS 


The Virginia Supreme Court of Ap- 
peals has affirmed the decision of the 
industrial commission of Virginia in the 
case of Cora Lee Rountree and the Na- 
tional Surety, ruling that the company 
must pay $12 a week for 300 weeks to 
Mrs. Rountree, whose husband was 
killed working on a sewer contract in 
Richmond. Responsibility for the work- 
men’s compensation has been shifted 
around from the Globe Indemnity to the 
National Surety to the Employers Lia- 
bility to the City of Richmond and back 
to the National Surety, which executed 
the sewer contract after the default of 
a contractor bonded by the National 
Surety and covered for compensation by 
the Globe Indemnity. Rountree was 
killed two days after the default, be- 
fore a contractor bonded by the Employ- 
ers Liability took over the job. 


HERKIMER COUNTY RESOLUTION 


The Herkimer County Association of 
Local Agents has adopted a resolution 
asking the state legislators from that 
district to support a bill which will com- 
pel the New York State Fund to give 
as much information about itself as the 
stock companies and the mutuals. Fur- 





thermore, the bill would ask the State 
Fund to live up to the same financial 
requirements as the stock and mutual 
companies. 
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cA. and H. ips For Prospective 


The Health and Accident Underwriters 
Conference has issued an accident and 
health primer for use in the state of 
Pennsylvania to be used by prospective 
accident and health agents. It is a brief 
digest of facts concerning license re- 
quirements, the accident and health pol- 
icy contract, insurance law and ethics. 
The following data is given covering spe- 
cial provisions in the policy contract: 

1. Q. If death results from disease ac- 

cidentally acquired, does the pol- 
icy cover? 

A. No. 

2. Q. If death or injuries are sustained 
as the result of aviation or sub- 
aquatics what is paid? 

A. Usually nothing is paid for this 
death. Some companies issue an 
aviation rider paying indemnity 
if accidentally injured as a fare- 
paying passenger in a licensed 
airplane and under certain spe- 
cified conditions. 

. In the event of military or naval 
service in time of war, is protec- 
tion of the insured in full force? 

. No. 

. What customary provisions are 
made in regard to indemnities 
payable after the insured reaches 
the older ages? 

A. Most companies increase the 
premium at age fifty for health 
coverage (or reduce indemnities 
for same premium) and do not 
renew policy after age sixty or 
sixty-five for either accident or 
health coverage. (Age limits and 
practices vary with cornpanies.) 

. If the insured is both sick and 
injured can he collect both health 


and accident indemnity from the - 


same policy? 

. No. 

. Explain the “Waiting Period” in 
Health and Accident Insurance 
(sometimes called elimination or 
excepted periods). 

A. It is a period of time that must 
elapse after the actual beginning 
of disability before the benefits 
begin to accrue. For ‘example, 
if a policy contains a waiting 
period of seven days and the 
policyholder is disabled for 
eleven days, he would receive 
benefits for only four days. 

. What advantage to a policyholder 
is the “waiting period” in a 
policy ? 

A. It enables the policyholder to 
obtain the same amount of bene- 
fits otherwise payable from the 
beginning of disability at a much 


O> 
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lower cost or, for the same pre- 
mium he can obtain much larger 
indemnities in a policy contain- 
ing a “waiting period.” 

. What geographical limitation is 
imposed in most policies? 

A. The policy does not cover except 
in the United States and Can- 

‘ ada (sometimes Europe). 

. How long after the policy is is- 
sued are the benefits in force? 
A. Accident benefits are in force 
immediately upon issuance of 
policy and sickness benefits are 
usually in force fifteen or thirty 
-days after date of issue—the 
length of time depending upon 
practice of various companies. 
Is the company liable for in- 
demnity for a loss or disability 
caused by accident or disease oc- 
curring or originating prior to 

the issuance of the policy? 

No. 

. If a policy is terminated while 

the insured is collecting indem- 

nity or is entitled to indemnity, 

is his claim affected? 

No. 

If the insured changes his oc- 

cupation to one classified as un- 

insurable, what is done? 

A. The usual provision is that the 
policy becomes null and void. 


10. Q. 


o> 


11. 


A. 
12: Q. 


13. Q. What is an “assignment”? 

A. An assignment is a written state- 
ment of the insured whereby he 
authorized the company to rec- 
ognize the prior interest in the 
policy of someone other than the 
beneficiary. 

'14. Q. How can an assignment be ef- 
fected? 


A. An assignment becomes effective 
upon approval in writing by an 
officer of the company. 

. Can provisions of the charter or 
by-laws of the company be used 
in any legal proceeding under the 
policy ? 

A. No. Unless they are included in 

the policy. 

16. Q. What is the insuring clause? 

A. This is a clause in every acci- 
dent and health policy defining 
accidental injury and sickness. 

.In the event of suicide what 
must the company pay? 

. Nothing. 

. What is a “rider”? 

_A “rider” is an agreement at- 
tached to a policy by which 
either the terms of a policy or 
the coverage thereunder is al- 
tered. 


17. 
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OPENS PARIS OFFICE 





First Step in National Surety’s Foreign 
Expansion Program; To Be In Berlin, 
Mexico and Argentine Soon 
The National Surety this week opened 
its branch office in Paris for the trans- 
action of fidelity business. For the pres- 
ent this office will be in charge of Vice- 
President Hugh Nettle at 9 Rue Boissy 
d’Angles. It is expected also that the 
Berlin office will be opened and ready 

for business not later than April 1. 

In addition to the writing of all fidel- 
ity lines for patrons and agents of the 
company, arrangements just completed 
will provide the facilities of the investi- 
gation bureau now being conducted by 
Mr. Nettle throughout Europe. 

The opening of the Paris office is the 
first step in the foreign expansion pro- 
gram of the National Surety. Within 
the near future the company will be pre- 

» pared also to enter Mexico and the Ar- 
gentine Republic. 





The Kentucky Central Life & Accident 
has increased its capital to $400,000. 


HITS AT DUMMY AGENCIES 

Employes of border state insurance 
agencies will not be licensed to operate 
in Kentucky hereafter, according to for- 
mal action of Shelton M. Saufley, State 
insurance commissioner, who has sent 
notices of the ruling to all fire and cas- 
ualty insurance concerns doing business 
in the state. The decision affects agen- 
cies in cities across the Ohio river, which 
employ “dummy” agents in Kentucky in 
a “palpable attempt to evade the resi- 
dent agents’ law,” the commissioner ex- 
plained. The ruling is the climax of in- 
vestigations started last September to 
uncover activities of unlicensed agencies. 


BROKER’S LICENSE BILL 

A bill has been introduced in the as- 
sembly by John H. Conroy, Democrat, 
of New York City, subdivision 10 of sec- 
tion 143 of the insurance law, which is an 
amendment providing that a broker’s li- 
cense may be suspended as well as re- 
voked by the superintendent of insurance 
either pending an investigation and hear- 
ing or after an investigation and hearing. 


Moss Reports Gain Of 
$4,938,181 in Premiums 


UNION INDEMNITY HEAD HAPPY 





Host to Associates and Guests at Unique 
Dinner Held Under Boughs of 
Live Oak Tree 





There was a big family gathering of 
executives, directors and heads of de- 
partments of the Union Indemnity com- 
panies a short time ago which was unique 
in the respect that it was held under the 
boughs of a live oak tree budding with 
green leaves and covered with moss. 
This tree was one specially chosen for 
its similarity to the tree on the seal of 
the Union Indemnity. It was cut down, 
sawed into dovetailed sections for con- 
venience in transporting and then re- 
erected exactly as it had bloomed before, 
thirty feet high above the guests in their 
private dining room in the Hotel Roose- 
velt, New Orleans. 

Moss Reports on 1928 Progress 

The feature of the evening was the 
report of W. Irving Moss, president of 
the company, who said in part: “The 
past year has been one of activity and 
accomplishment. A large increase in our 
capital last March permitted the read- 
justment of the capital structure, elimi- 
nating all capital inter-relation between 
the constituent companies and providing 
additional resources to take care of their 
constantly growing business. Ihe shares 
are widely held. We are now a family of 
7,244 shareholders in almost every state 
and throughout a large part of Canada. 

“In April we reinsured the business 
and acquired the good-will of Interna- 
tional Indemnity of Los Angeles. In 
July, the Bankers & Merchants Fire of 
Mississippi entered our group. These 
important factors together with in- 
creased activities in every department, 
have produced an unparalleled record of 
growth in our business. The combined 
premium income of our companies has 
increased from $10,526,074 in 1927 to $15,- 
464,255 in 1928 and the combined re- 
sources of the companies have increased 
from $19,430,529 to $23,311,945. 

“The growth of the business in the 
Eastern Department has necessitated our 
taking advantage of a favorable oppor- 
tunity to acquire a plot of ground facing 
on Cedar street in the rear of the com- 
panies’ main building on Maiden lane in 
New York City. Upon this site we have 
created a ten-story annex connecting 
fully with the main building, and ade- 
quate to take care of a large growth in 
our business in that section. 

“We have been active in our prepara- 
tion to enter the life insurance business 
but are deliberate in our conclusions as 
to the best way in which to do so. We 
hope our program in this respect will be 
announced shortly.” 

Speakers at the banquet included W. 
Irving Moss, president; Mike M. Moss, 
senior vice-president; R. S. Hecht, 
president, Hibernia Bank & Trust Co., 
New Orleans: John Puelicher. president, 
Marshall & Illsley Bank of Milwaukee; 
A. H. Grant. Curtis & Sanger, New York 
City, and Charles A. O’Neill. chief jus- 
tice of the Supreme Court of Louisiana. 

Among the many prominent guests and offi- 
cials present were: Gov. Huey P. Long of 
Louisiana; Arthur J. O’Keefe, mayor of New 
Orleans; Sidney W. Souers, executive vice-presi- 
dent, Canal Bank & Trust Co. of New Orleans. 

The guests from out of town included: Sir 
Aldo Castellani of England, Italy and New Or- 
leans; Henry F, Weissenborn, New York City; 
J, C. Saltzstein and Wm. G. Konig, of Mil- 
waukee: M. E. and P. H. O’Brien, Detroit; Jos- 
eph McGee and W. M. List, Kansas City; E. J. 
Miller. Louisville; Merle Smith of Los Angeles 
and Gaulden Smith of San Francisco; M. W. 


Hardy of Little Rock; R. E. Kennington and 
W. G. Sours of Jackson, Miss. 





C. W. O’Donnell, Denver attorney, has 
been appointed head of the Accident Pre- 
vention Bureau of the Rocky Mountain 
Motorists, Ine. 





J. Will Stoll, a prominent insurance 
man of Lexington, Ky., committed suici- 
cide recently. 


CHANGE FOR LEROY MYERS 
Appointed Metropolitan Manager of 
Equitable C. & S. for Fidelity, 
Surety and Casualty 
An important development this week 
was the appointment by the Equitable 
Casualty & Surety of LeRoy Myers, op- 
erating as the LeRoy Myers Agency, 
Inc., as New York metropolitan manager 
of the company for all fidelity and sure- 
ty production with exclusive rights to 
the development of fidelity and surety 
lines in Manhattan and the Bronx. Be- 
sides handling fidelity and surety busi- 
ness, Mr. Myers will also act as met- 
ropolitan manager for casualty lines in 
addition to the First National Under- 

writers agency. 

For the time being Mr. Myers will be 
located in his present offices at No. 115 
Broadway, New York City, but he will 
soon move to new quarters in the heart 
of the insurance district. 

Mr. Mvers has been one of the lead- 
ing producers of fidelity and surety 
lines in the metropolitan area for more 
than fifteen years. Since joining the 
National Surety in 1912 as a solicitor, 
he has built up a notable volume of fi- 
delity and surety business. In 1921 he 
formed the LeRoy Myers Agency, Inc, 
and this corporation, with the able as- 
sistance of his brother, Lawrence Myers, 
was a success from the beginning. 


BOARDMAN-COLLINS NUPTIALS 
Norman D. Boardman, superintendent, 
reinsurance division, fidelity and surety 
department of the Aetna Casualty & 
Surety, married Miss Mary Elizabeth 
Collins, daughter of Mrs. Mary M. Col- 
lins of that city, on February 2. 


GETS OLD MEMPHIS AGENCY 

Carrington Mason & Sons, one of the 
oldest agencies in Memphis, Tenn., has 
been appointed as general agents by the 
London Guarantee & Accident. This 
agency was established in 1866 and has 
built up a substantial reputation. 


ADMITTED TO VIRGINIA 
The Bituminous Casualty Corp. has 
been admitted to Virginia to write coal 
mine compensation. Principal office will 
“i in Richmond in charge of W. C. Coul- 
ourn. 














German Situation 
(Continued from Page 1) 


parison he mentions that there are only 
about 150,000 employed in banking. 
The Napoleonic Code and Automobiles 

American companies insuring automo- 
biles which are being taken over to 
Europe by their owners when they go 
abroad for this summer should bear in 
mind that in many cases a recovery can 
be made in France and several other 
countries from parties responsible for a 
fire, under the very broad provisions of 
the Napoleonic Code regarding liabilities. 
The “Code Napoléon,” now called “Code 
Civil” is in force in Belgium, and with 
modifications, in many other latin coun- 
tries. BS 
According to the French law the gar- 
age keeper is held responsible for a fire 
occurring in his garage and for the dam- 
age thereby resulting to cars left in 
storage in his premises, unless he can 
prove that the loss was not due to any 
negligence of his, or that it was duc to 
a cause absolutely independent from fim. 
This is very hard to prove, and in the 
absence of proofs, or in case of doubt 
the garage keeper is always held re- 
sponsible. As a consequence the cum- 
pany insuring the garage owner and his 
“responsabilité civile” is almost always 
called to pay for the damage of the <ar, 
while this is in storage. 

If possible, of course.it should not be 
pointed out to any party interested that 
the car is insured with an American 
company, as courts in several countries 
are inclined to take a different attitude 
if they know that a “rich foreign com- 
pany” might pay instead of a domestic 
concern. 
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